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Commissioners Call 
Zone Exams Better 
Than Former Method 


To Give Experiment Further Time 
Before Passing Judgment; 
Several Converts Made 


GOUGH’S STRONG INFLUENCE 


Does Not Speak Often But Views 
Carry Conviction; Hunt’s 
Oratory Applauded 








“If we keep on discussing this sub- 
ject and permitting everybody in the 
room to give his views we will be dis- 
cussing nothing else for three days. So 
let’s just what the chair- 


men have to say, and then let us give 


hear zone 


this new zone system of joint exami- 
nations a break. It has only been in 
operation five months; we know there 
are imperfections; we know it is not 
perfect. At least it is an improvement 
on the old method; and time will tell 
whether it is workable or not.” 

Most insurance commissioners sitting 
in a room in Philadelphia last week at 
an open meeting of the committee on 
examinations agreed that this was good 
sense. So the zone chairmen gave their 
views; and the report of the examina- 
tions committee was adopted, and it 
was decided to continue with zone ex- 
aminations, the most interesting subject 
which the commissioners had up for 
discussion. 

Blackall, Gough and O’Malley Most 

Enthusiastic 

Thus, the views of Insurance Com- 
missioner De Celles of Massachusetts, 
who is cold to the idea of zone exami- 
nations, and some others not enthusi- 
astic were not heard. The only zone 
commissioner who expressed his dis- 
taste for the system was Mortensen of 
Wisconsin. His zone is a number of 
States in the Mid-West. Before the 
final decision to cut off the debate was 
made Commissioner Yetka of Minne- 
sota had been holding the floér making 
speeches against the zone system. 

Commissioners Blackall, O’Malley and 
Gough made the strongest talks in favor 
of the zone system. Gough wound up 
the discussion as an enthusiastic con- 
vert. He had had more experience with 
the new style of convention examina- 
tions than any of them, and he called 
the examiners of the states who had 
been sent to New Jersey as A No. 1. 

During the discussion the company 
men sat all ears and more interested 
(but decidedly more silent) than a 

(Continued on Page 28) 
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The Commissioners 


The National Association of Insurance Commissioners 
last week honored Philadelphia by holding in our city 
their 68th annual Convention. 





In so vast a multiform business as insurance,—with its 
infinite ramifications in every channel of financial, eco- 
nomic, domestic, and individual life,—problems of policy, 
to be reflected in legislation or in departmental rulings, 
are constantly arising. Approximate uniformity of de- 
cision is desirable in their solution, to minimize irritation, 
confusion, expense to companies operating in several or 
all of the states and to their policyholders. Hence the 
annual Convention of this body of administrators,—who 
are clothed with so much authority, and whose word has 
strong influence in the various legislatures,—supplies a 
periodic opportunity for the face-to-face discussion of all 
angles of their problems, with “meeting of the minds” 
the more likely to be attained. 


The country’s Insurance Departments have the will- 
ingly effective cooperation of every company, of every 
kind, which regards itself as the servant of its policyholders. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. KINGSLEY, President 
PHILADELPHIA 


Indeperdence Square 
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Women Agents Of 
Equitable Society 
Hold Sales Clinic 


There Are Now 256 Women Agents 
In Society’s Greater New York 





Department 
52 CLUB MEMBERS IN 1936 
Beatrice Jones Chairman, Sara 
Frances Jones Guest; A. G. 


Borden, Harold Rossman Speak 





No women agents are better known 
than those of the Equitable Life Assur- 
ance Society and over a period of years 
produc- 
In the company’s Greater 


they have won many national 
tion honors. 


New York Department there are 256 
women of whom fifty-two were club 
members in 1936. The women of the 


New York department held a sales clinic 
at the Hotel Pennsylvania on Thursday, 
chairman being Beatrice Jones of the 
Franklin H. Devitt agency who has built 
up a reputation as an excellent recruiter 
and developer of women agents. Attend- 
ing were 175 women. From Chicago 
came Sara Frances Jones, a member of 
the Million Dollar Table, who 
was a guest speaker. All the speakers 
were women with the exception of Albert 
G. Borden, second vice-president, and 
Harold Rossman, Greater New York su- 
perintendent of agencies. 

Each of the women speakers has made 
a success and their talks were informa- 
tive, sometimes brilliant. None of them 
indulged in philosophy, preaching or 
platitudinizing. 

The sales clinic was divided into two 
sections, with Dorothy S. Briggs of the 
Miner agency presiding at one and 
Evelyn C, Schmidt of the Bender agency 
presiding at the other. The speakers 
were Thelma Templeton of the Miner 
agency; Estelle Bruck of the Karsch 
agency ; Rosalie Higgins of the Fitting 
agency and Miss H. Kuhn of the Rosen- 
stein agency. Beatrice Jones and Sara 
Frances Jones made the summary talks. 
After luncheon there were round table 
discussions by Mrs, Fay Levy, Lewis 
agency; Ethel Guntzberger, Miner 
agency; Sara M. Ellner, Devitt agency; 
Edith Thompson, Peacock agency; 
Rosetta Maisel, Devitt agency; Helen 
Wolfsohn, Devitt agency; and Anna M 
Grad, Sundelson agency. 


Round 


Dependence on Women in the Insurance 


Market 


Mr. Rossman, the first speaker intro- 
duced by the chairman, gave some facts 
which demonstrate why women are play- 
ing such an important role in the clien- 
tele of life insurance, the dependence 
of the production force upon women in 
the insurance market today. There are 
four times as many women buying life 
insurance today as purchased policies 
twenty years ago. Mr. Rossman said 
that 22% of al] lives insured in thé 


(Continued on Page 4) 
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Lincoln National Life’ Notable 
Progress Told At Convention 


By Clarence Axman 


Few companies have made more prog- 
ress in so many directions as has the 
Lincoln National Life in recent years. It 
will be only a few years now before the 
company has a billion in force. At the 
close of last year it had $901,013,000 out- 
standing; retaining its position as eight- 
eenth in force, with only 
fourteen American companies having sold 
more Ordinary 1936. At the 
end of last year only four of the eighteen 
larger ratio of 


insurance in 
business in 


largest companies had 

assets to liabilities than it had. 
Lawrence Leader 

facts that put 

who attended 


These were some of the 
in a cheerful mood those 
the regional convention of the 
in Atlantic City the first three days of 
this week. Some of the who 
tended would be outstanding with any 
Howard C. Lawrence, who runs 
the New Jersey agency, 
the “most valuable agent” of the 
pany in 1936. 

That honor came to him based on pro- 
including average size of 
policy and persistency. He is also presi- 
dent of two Lincoln National Clubs. At 
New York University, he had not only 
won scholarship honors but was a crack 
pole vaulter and high jumper. His father 
had a general agency of a life company 
in lower Broadway, New York City, and 
Howard C. became an agent, His first 
five months in the business saw him 
paying fer $1,180,000. When he took over 
the New Jersey agency of the Lincoln 
National he found that there were three 
policies on the books. Now the outstand- 
ing insurance of the agency is $50,000,000. 
His wife is active in clubs and welfare 
movements in Montclair. 

Another one of the Lincoln National's 
production personalities in Atlantic City 
was O. F. Gilliom of the little town of 
Berne, Ind., a Mennonite community 
thirty-five miles from Ft. Wayne. He 
had been a school teacher there. When 
he started selling life insurance he found 
opposition because at the time the Men- 
nonites were against insurance for religi- 
ous reasons. They are not a it now 
largely because of the way Gilliom has 
won over the community. He has written 
a policy or more a week for more than 
1,180 wecks. 

Among those from Ft. Wayne was 
J. L. Mueller who has written policies on 
many of the most important leaders in 
the town. After teaching school he be- 
came a piano salesman, Then a life 
agent. Bert Green, general agent, Grand 
Rapids, Mich., has mg a member of the 
Million Dollar Round Table. 

Cleveland Women Agents 

Some of the women who attended the 
convention are members of the Women’s 
Quarter Million Dollar Club. Two of them 
are B. Ruth Loehr and Mrs. Rose B. 
Krohngold of Cleveland, The Cleveland 
general agent is Seth Bardwell who went 
to Sheffield Scientific School, Yale. An- 
other large woman writer in his agency 
is Sophia. Reich, 

Sitting through the Monday and Tues- 
day sessions was George H. Newbauer, 
Indiana insurance commissioner. He 
talked at the banquet Tuesday night as 


company 
stars at- 
company. 


was honored 
coMm- 


duction record, 





ARTHUR F, HALL 
did Judge Harold B. Wells of the Court 
of Errors and Appeals, a humorist who 


has been heard on several occasions at 
Prudential banquets. 

L. Dern in Chair 
theme of the convention was 
Profit and Greater Happiness 
Insurance Business; What 
Do You Do; How Do You Do It?” 

The convention was novel in several 
ways, one of which was that there were 
no set addresses. The chairman the first 
day was A. L, Dern, vice-president and 
director of agencies, and the proceedings 
cver which he presided were in the form 
of a clinic with about fifteen men dis- 
cussing some form of prospecting. On the 


The 
Greater : 
in the Life 


second day most of the talks were based 
on the company’s salary continuance 
plan. The third day’s sessions were a 
round table. 

President Arthur F. Hall was not on 
the program for an address. To many 
he expressed his pleasure and thanks for 
the record the field force had made on 
the recent Hall month compaign. Each 
agency had a definite objective for each 





DERN 


week in that campaign which was care- 
fully planned, Agents prepared their 
prospect lists and planned their calls for 
the first week through the direct mail 


$2,000,000 In Death Checks 


Win Community to Insurance 


decades O. F. 
Ind., 


community 


Over a period of two 


Gilliom of the little town of Berne, 
has given to people in 
about $2,000,000 in checks constituting 
mostly death claims, and in a talk he 
made to the Lincoln National's regional 
convention this week in Atlantic City, he 
told what this meant not only to the 
— where he has worked but also 
to him. He has at various times led the 
Lincoln National field force in production. 

“The death claim is the tangible evi- 
dence that the life insurance company 
aims to carry out its part of the con- 
tract,” he said, 

In discussing the early antagovism 
towards life insurance in such a religious 
community as the one in which he oper- 
ates he said it had not only disappeared 
but in all of his experience he had never 
run across any case where a death claim 
check had been refused. Mr. Gilliom re- 
gards the payment of a death check as 
far removed from a routine ceremony 
and he is annoyed when he hears of 
agents who do not regard personal par- 
ticipation in such an event as imperative. 
He feels that the general agent should 
send with the check an agent who is a 


his 


real life insurance man at heart and who 
can appreciate just what receipt of such 
a payment means, As far as Mr. Gilliom 
is concerned, he wants to be completely 
informed relative to everything which 
has a relation to the check. He finds out 
the background of the insurance, what 
use is to be made of the payment, what 
sacrifice the family made to raise the 
premiums, the purchasing power of the 
beneficiaries. 

“This is one of the important times in 
an agent’s life,” he said. “It is one of 


the few times when he has something 
to give. There is no time when he is in 
closer communion with the family, The 


great drama of life is enacting one of its 
biggest scenes and he is playing an im- 
portant part in the drama. To continue 
with that family, to get new prospects, 
to sell more insurance, depend largely on 
how he conducts himself at the time. He 
must be diplomatic. If too zealous. If 
he makes mistakes of tact, he will only 
create sales resistance.” 

Advice of Mr. Gilliom is that agents 
attend funerals of public men, especially 
in small communities where the whole 
town goes into mourning for a day, and 
most people are at the funeral services. 


campaign. The second weck had the spe- 
cific objective of President Hall’s birth- 
day, May 11, when $2,254,999 of business 
was reported. Definite object of third 
week was soliciting among policyholders 
and relatives. About $26,000,000 was 
written during the month, 

Mr. Dern’s comments on 1937 business 
showed some exceptional gains. During 
the first five months of 1937 gain in in- 
surance in force was $12,581,168. New 
paid business for first five months of this 
year figured 14.3% greater than for the 
first five months of last year. 

The triennial convention examinations 
of the Lincoln National were recently 
completed, Five states participated. The 
examiners paid numerous compliments to 
the company. 

In discussing the company’s 
advertising Vice-President Dern said 
that the ranks of artists who are mien 
illustrations for the company have had < 
new and famous recruit, Leyendecker 
who has done several cover drawings for 
the Saturday Evening Post. A painting 
by Leyendecker, showing a child pre- 
senting a bouquet of flowers to Abraham 
Lincoln and which will be reproduced in 
Lincoln National publicity, was exhibit- 
ed to the convention, 

The company’s national advertising 
consists of billboards and Saturday Eve- 
ning Post. The new billboard campaign 
will start in August and the new S. E. 
ads in September. 


Subjects Discussed 


national 


Among topics discussed at the conven 
tion were these: “How I Use Centers of 
Influence,” by J. L. Mueller, Indiana; 
“My Experiences with People with 
Whom I Do Business,” O. F. Helvie, In- 
diana; “My Family as Prospectors,” R, R. 
Roth, Indiana; “How I Use the Refer- 
ence Blank,” H. C. Lawrence, New Jer- 
sey. “How I Get Prospects From Death 
Claims,” O. F. Gilliom. 

“My Policyholders as Prospects,” G. E. 
Bennett, Ohio; “My Age Change Plan,” 
G. F. Lofthouse, Michigan. 

“Selling More Insurance Through Op- 
tional Settlements,” C. Brainerd Methe- 
ny, general agent, Pittsburgh. 

Salary Continuance Plan Clinic,” Ben 
Simon, Virginia; J. H. Ge er, Ohio: L. E. 
McLaughlin, Michigan; W. W. Bogart, 
Indiana; R, I. Schumann, West Virginia. 

“Prestige Building Methods,” R. L. 
Hesse, Wisconsin; “My Business Day,” 
C. B. Jordan, Indiana; J. Don Davis, 
Wisconsin. 

Other topics 
Objections,” “Insurance for 
poses,” “Business 


Women.” 


were “Meeting Today’s 
Tax Pur- 
Insurance,” “Selling 


DERN ON INTEREST RATES 


In his talk before the regional meet- 


ing of the Lincoln National Life this 
week at Hotel 1 Traymore, Atlantic City, 
A. L. Dern, vice-president, made this 


statement about interest rates: 

“The problem of Ft Pa suitable in- 
vestments with which all life insurance 
companies, as well as ours, are faced 
continues to be one of the major prob- 
lems of the business, although steadily 
increasing taxes are adding their burden 
to low interest yields as a strain on 
the premiums we can charge. I am 
reluctant to say that we can see : 
immediate relief and the nec essity of 
an increase in rates still faces us,” 
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Why Being An Agent 
Has Appeal to Women 


BEATRICE JONES GIVES REASONS 


No Sex Fevesitiem, Bugeslenes Grows 
In Value, Job Is Safe, Can 


Carve Own Career 


Beatrice Jones of the Franklin H. De- 
vitt agency, Equitable Life Assurance, 
Forty-second Street, in summarizing the 
sales of the Greater New York 
division of Equitable women agents, used 
as a life insurance situation symbol the 
oleander hedges of Bermuda, especially 
the one called Ektalefa, which has been 
translated to mean “match me if you 
can.” 


clinic 


She said that every leaf on that bush 
is different in some little respect—all 
have the same glowing color, the same 
beauty, but all are a little different. 

“Tt might well have been called a 
‘fingerprint’ tree,” she said, “It grows 
in very massive clumps of color ‘along 
the walls and as I look at it, I am ever 
reminded that that bush is the women 
in life insurance. If ever there was a 
group that could be called ‘match-me-if- 
you-can’, certainly life insurance shows 
me that group. You people here—how- 
ever attractive you may all be, however 
interesting you may all be—are still dif- 
ferent, one from the other and this life 
insurance business seems to me to have 
a further analogy to the Ektalefa, and 
that is to the leaves of the Ektalefa. 
They are given the same amount of sun- 
shine, the same amount of moisture year 
after year; their roots are in the same 
soil and they look up always to the same 
sky. 

“It has been my earnest conviction 
for a great many years that all of us 
are really looking up to the same sky. 
We all probably want just one thing, and 
that is to use this life that has been 
given us to as effective a living as pos- 
sible. To say it more simply, we have 
one objective that is characteristic of all 
women and that is to master the art of 
living. I think women do a particularly 
fine job of it. I am more interested in 
working with women than anything else 
in the world. Through them I learned 
so many lessons to help me master the 
art of living. If we are to consider this 
mastery and if we are to remember our 
Ektalefa bush, we must remember this 
about it: that while it is always looking 
up, it is always characterized by differ- 
ences in the calendar. In the mid-winter 
season, at the end of the year, all the 
leaves are very beautiful in color, very 
fine shining leaves. They start out the 
new year with a glow that is magnificent 
to see, but along this time of the year 
I am impressed by the fact that there 
are a number of leaves on these bushes 
that look pretty drab—a little discour- 
aged—and some of them look as though 
it would not take much more than a gust 
of wind to take them off and blow them 
away. At this time of year, in our busi- 
ness, it happens to us. Hence, we must 
keep ourselves always looking toward 
that objective.” 

What Women Demand 


It would probably be without question 
that there is one all-important first step 
in this mastery, she continued, and that 
is, the making of a good living. 

“You know in the years past it has 
been easy to get into the life insurance 
business,’ she observed. “However, the 
trend is away from making it easy to 
stay in the life insurance business. As I 
watch the trend now, it seems to me 
that there is a very dignified and very 
constructive movement on foot and that 
movement is toward making it difficult 
for people unsuited to the life insurance 
business to remain in that business. I 
bless that fact. It will give us all more 
joy in our work if that is true. Now 
then, if we are to put our feet firmly on 
the first step of our mastery of living 


by earning a good living, I say to you, 


BEATRICE 


JONES 


and I submit this in all humility, I be- 
lieve in my heart that you women right 
before me have the very best chance of 
any women in the world. 

“You people who know me, know that 
I am a little ‘hipped’ on the subject of 
life insurance for women and the reason 
is probably that there are four things 
a woman wants when she looks for a 
job and these four things are: First, she 
wants a job where she has an equal 
chance of earning, where she will be 
paid the same as the person working 
shoulder to shoulder with her regardless 
whether it is a woman or a man next 
to her. Women want to feel that they 
will earn and will be paid on a fair scale; 





and life insurance provides that for wo- 
men. Another thing she wants particu- 
larly is a job where she can know that 
as she grows older her value to the com- 
pany she serves will increase; and I 
know of no other job in the world that 
this is true of except the life insurance 
business, As you increase in years and 
as your hair grows white, your value in- 
creases to your clients, to your company, 
and to yourself. She also wants a job 
that has security, where nobody is going 
to call her in and dismiss her while she 
is doing good work. She doesn’t mind 
being fired when she has failed on a job 
but hates it when she feels she hasn’t 
failed. Industry shows us many such 
examples. Life insurance has none, Wo- 
men probably want more than anything 
in the world a job where they will have 
the great satisfaction of feeling that they 
are helping somebody else. Women are 
just made that way. Practically all of 
us want to be of help to other people. 
I know of no business that will give you 
the opportunity of having that great ex- 
alted feeling such as the life insurance 
business gives you. 


High Standards 


“IT should like to suggest to you as 
you go along to remember that our 
standards are constantly being raised. 
If we are to continue in this business 
we must make a good living in it. We 
must put our feet firmly on the first 
step in mastering the art of living. You 
must not let your little leaf be blown 
off the bush by any wind of discourage- 
ment. Keep your chins up. You are 
the wealth of the great Equitable So- 
ciety. In spite of anything anybody can 
say, you are a very valuable part of the 
company, an appreciated part; your work 
is highly respected; and as standards 
increase, let us keep pace with them and 
all make a good enough living to stay in 
the life insurance business.” 


Rosalie Higgins On Common Sense Selling 


Armistead Higgins of the A. 
agency, discussed “Common 
at the Equitable Sales 


Rosalie 
G. Fitting 
Sense in Selling” 


Clinic of Women Agents Thursday 
morning. Miss Higgins was a news- 
paper woman in Montgomery, Ala., 


when 17 years old. Coming to New York 
she became associate editor of Editor 
& Publisher, a trade paper read by most 
of the managing editors and city editors 
of the United States. Later, she be- 
came a public relations counsel. Going 
into life insurance she found that all 
her early contacts helped her a lot. 

In discussing the importance of an 
engaging personality she said _ that 
agents spend their days persuading men 
and women to buy an intangible asset. 
If they cannot attract favorable atten- 
tion they will not be able to present 
their argument. 

“When we call on 
“we encounter two 


a man,” she said, 
sets of obstacles— 


the obstacles in the man and the obsta- 
cles in ourselves, and in both cases the 
first obstacle is that dreadful old man, 
Fear. The man is afraid because he 
dislikes talking over his intimate affairs 
with a stranger, and he is afraid that 
we will persuade him to buy something 
he does not want. With us, it is the fear 
that we will say the wrong thing, and 
that if we do not sell him this time 
we will never get in again. We must 
control our fear or we are lost. We 
must be careful to keep our prospect on 
our track, first by arousing his interest, 
and then his desire to have the thing 
we are selling. Talk to him in his lan- 
guage, about the thing he is interested 
in. One of the most unusual encounters 
I ever had was with a well-known radio 
actor who played the leading role in a 
sketch, ‘Folks of Titusville” The lead- 
ing character in this sketch, one Luke 
Higgins, was impersonated by this actor. 





an agency 


94 Fulton Street 


WANTED: 


An Agency Assistant—A Progressive 
agency (located in mid-Manhattan) of 
an old line mutual company requires 
assistant. 
confidence why you think you can fill 
the position, and your past history. 
Box 1300. 
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Equitable Women 


(Continued from Page 1) 


Equitable from 1931 to 1936 were on lives 
of women. His estimate of the size of 
the country’s wealth owned by women 
was 70%—210 billions of dollars. Of 
savings bank deposits in this country 
women own 65%. Another statistic he 
gave which is not generally known is 
that 41% of all motor cars sold in this 
country are bought directly by women. 

Mr. Rossman’s estimate of the women’s 
market follows : Of all women in this 
country 25% are gainfully employed, 
number of women wage earners being 
11,000,000. The combined earnings of 
these women represent one-fifth of the 
nation’s annual payroll. Single women 
not heads of families filed 303,000 in- 
come tax returns showing average yearly 
income of $2,147. More than 81,000 wives 
filed separate returns showing average 
income of $5,587. 





I decided after making a few inquiries 
as to his earning power, etc., that he 
was a good prospect and knowing no 
other way of reaching him I wrote the 
following letter: 

“Dear Luke Higgins: By way of in- 
troduction I am Rosalie Higgins of Titus- 
ville. While I’ve not had the pleasure 
of meeting you, I do know a number of 
good folks in our little town for whom 
I have written life insurance and an- 
nuities. I was just a’thinking that it 
would be a fine thing if you and your 
Samathy had one of our life income 
policies and could a’traveling go. 
course, you would want to come back 
after a while ’cause there’s no _ place 
half so dear as Titusville, nor people 
half so fine. You know, too, wouldn't 
it have been a good thing if your friend, 
Horace Peters had had a disability policy 
when he became so hard of hearing. | 
do want to meet you, Mr. Luke, and I 
hope you will let me hear from you soon. 

Your Titusville neighbor, 

Rosalie Higgins.’ 

“The result of this letter was an 1ni- 
mediate request from Luke Higgins to 
meet him at the broadcasting studio, 
hear one of his broadcasts and discuss 
the matter with him. He said it was 
the first insurance letter he had ever 
answered though he had received hun- 
dreds, and he wanted to meet the wom- 
an who would write such a letter as 
that.” 

In discussing this incident she said “I 
spoke to him in his own language be- 
cause I played his game of making Luke 


(Continued on Page 12) 
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JULY 1, 1932 — JULY 1, 1937 


We wish to take this opportunity of congratulat- 
ing Mr. Lawrence E. Simon on his fifth anniversary 
as General Agent of the Massachusetts Mutual Life 
Insurance Company. 

We are fortunate indeed in having a leader so 
genuinely interested in our personal production and so 


well equipped to further our success. 


THE AGENCY FORCE 


20 Pine St. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 
CHASE NATIONAL BANK BUILDING 


NEW YORK, N. Y. 


“THE AGENCY FOR FULL TIME AGENTS” 
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Attempt to Unionize 
Agents Here Fizzles 


PACK MEETING 





RIVAL C. I. O's 


Nice Mr. Horace Young Runs Up Against 
Union Square Tactics; Three Union 


Groups Active in N. Y. C. 


There was a full turn-out of insurance 
paper reporters at what was intended to 
be the organization meeting of a New 
York City chapter of the National Asso- 
ciation of Industrial Insurance Agents 
at the Washington Irving High School 
auditorium Monday night. Not counting 
the insurance reporters there were about 
twenty there and, as later revealed, most 
of these were a group from a rival union 
affiliated with the 
there to discourage 


of Industrial agents 
C.1.0. who 


encroachment of any new outfit in their 


were 


field. An organizer of the United Office 
and Professional Workers of America, 
the C.I.O. outfit, looked the little group 
over and said he saw only two who 


were not members of his union. 

The three personable gentlemen from 
Washington who didn’t organize the In- 
New York Monday 


dustrial agents in 


night were Horace C. Young, general 
counsel of the National Association of 
Industrial Insurance Agents; John M. 


Downey and Rex Beach. All three were 
formerly connected with divisions of the 
NRA. heading the 

formed organization until there 
enough local chapters to hold a national 
\ chapter 


They are newly 


are 


convention and elect officers. 
has been formed at Washington, presi- 
dent of which is George L. Russ, an 
insurance agent. 

after the scheduled 8 


o'clock meeting hour Mr. Young said to 


Some time 
the group of people standing in the lobby 
of the Washington Irving High School, 
“Well, let’s go inside.” 
front making a weak showing in the big 
auditorium which seats 1,500 people. Up 
on the stage was a speaker’s table with 
Mr. Young's portfolio and papers show- 


They filed down 


ing he meant to go into action from that 
but the first 
seats and told in conversational 


spot instead he stood at 
row of 


tone why they were there. 


Showed No Knowledge of Agents’ 


Problems 
It wasn’t long before L. Berney, or- 
ganizer of Industrial insurance agents 


for the rival C.1.O. outfit, was on his feet 
and out front. “There already exists a 
union of Industrial insurance agents af- 
filiated with the U. O. and P. W. of A. 
and we never heard of this so-called 
National Assciation of Industrial Insur- 
ance Agents,” shouted Mr. Berney. “We 
have an organization that can back up 
the Industrial insurance agents in their 
demands on giant industrial companies 
like the Metropolitan, John Hancock and 
Mutual Life.” When the union or- 
ganizer tied in the Mutual Life with the 
Industrial giants the insurance reporters 
got their first laugh. The C.I.0.’s dis- 
tributed a circular before the meeting 
charging that Young was acting for the 
Industrial companies, trying to form a 
company union to block the C.I.0’s. To 
the insurance reporters this was as naive 
as Mr. Young’s statement that he had 
sent notices of the meeting to the com- 
panies. 

Up jumped another man in the audi- 
ence to demand of nice Mr. Young 
(who in soft Southern accents was trying 
to recapture control of his meeting) 
“Who would support an Industrial agent 
who lost his job for joining your union ?” 
Mr. Young offered moral encouragement 
and the backing of the Wagner Labor 
Relations Act, but no money For a 
time it looked as though the three 





The closing event at the Philadelphia convention of the National Association 
of Insurance Commissioners last .week was the annual banquet at the Bellevue- 


Stratford Hotel. 


Seated at the head table, left to right, are: Ray Murphy of lowa, 


one of the banquet speakers; John A. Stevenson, executive vice-president of the Penn 
Mutual Life and general chairman of the Philadelphia Committee; Owen B. Hunt of 
Pennsylvania, host to the convention and toastmaster at the banquet; George A. 
Bowles of Virginia, newly elected president of the association; and Louis H. Pink 


of New York, the other banquet speaker. 


broadcast. 


The talks of Murphy and Pink were 





southern gentlemen in New York to form 
a union would be smothered under Union 
Square tactics. No one showed any 
keenness about going along with Mr. 
Young’s idea. What he wanted was ten 
Industrial insurance agents to put their 
names on the dotted line as charter 
members of the New York chapter at 
$1 a month dues, or $12 a year, the $2 
initiation fee being waived for charter 
members. 

Not the typical union organizer type, 
Mr. Young didn’t make any high claims 
about what his organization would do for 
agents. His most radical statement was: 
“Companies see the handwriting on the 
wall,” but he didn’t elucidate and no 
one seemed to know what he meant. 
Vague, generalizing, he didn’t use the 
vernacular of the Industrial insurance 
agent and showed no knowledge of their 
problems. The Industrial companies 





THE LIFE UNDERWRITER 
ON A CAREER BASIS 


(LIFFORD L. A\CANILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURAN(E (O/\PANY 


547 MADISON AVENUE 


themselves recognize problems of the In- 
dustrial agent and are trying to correct 
them but Mr. Young didn’t mention any. 

So the effort to organize a New York 
chapter under the infant N. A. of I. I. A. 
got nowhere. 

There are now three groups trying 
to unionize industrial agents in New 
York. The third has a charter from 
the American Federation of Laber, calls 
itself the “American Federation of In- 
dustrial and Ordinary Insurance Agents 
of Greater New York,” and is headed 
by Mortimer L. Davis. 

The C.I.O. affiliate, the United Office 
and Professional Workers of America 
started its insurance agents division in 
March. They claim to have a group of 
members in most of the industrial agen- 
cies in Manhattan and the Bronx and are 
working on Brooklyn. The dues are $1 
a month. 
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Isaac Miller Hamilton 
Back from World Cruis 


IN GOOD HEALTH AND SPIRIT; 





Discusses Reaction to Americans |, 

Iran as Result of Discourteous Treat. 

ment of Diplomat by Maryland 
Traffic Officer 

In fine health and spirits, Senator Isaq 
Miller Hamilton, president of the Fed. 
eral Life, returned from his wor) 
girdling trip on Thursday of last weej 
on the S. S. Rex, sailing from Itah 
and is now in Chicago. Many of hj 
experiences in the Orient and an ac. 
count of his flight across the Pacific 
Manila were printed in The Easter 
Underwriter a few weeks ago. Whe 
interviewed by this paper in Englané 
he had just seen the Coronation P,.) 
rade in London, a short time befor! 
having witnessed the May Day Parad 
of the Soviets in Moscow. He left this! 
country during the first week in May! 

Senator Hamilton was met here hy 
L. D. Cavanaugh, vice-president  an(! 
actuary of the company, and his son-ip. 
law and daughter, Mr, and Mrs. Spencer 
Keare. Mrs, Keare has been admitted! 
to the bar. 

After visiting London, Senator Ham. 
ilton went to Ireland and then flew t 
various places in central Europe. He 
also attended the International Ro. 
tarian convention. 

Importance of International Viewpoint 

Asked in New York last week if he 
had any special comment to make on the 
trip in addition to the views he gave in 
his interview with The Eastern Under- 
writer in London Senator Hamilton said:! 

“I think that Americans should always 
bear in mind that we are not an isolated 
country; that there are many American 
businesses which conduct operations 
abroad; and that we should do nothing 
as a people which will interfere with 
the cultivation of amicable pleasant in- 
ternational relations. The economic sit-} 
uation is not a local issue, but is world-/ 
wide. Depressions are not shared ex-| 
clusively by any one country, but spread! 
from one to the other. When other 
countries are prosperous we have a share 
in that prosperity. When world trade 
slumps our trade slumps with it to some 
degree. 

“In giving a definite illustration of the 
importance of international courtesy, for 
instance, I want to recall the boorish, 
stupid and smart-aleck action of a Mary- 
land traffic officer who had set ‘a speed 
trap’ in which the Minister to the U. S. 
from Iran (Persia) was caught. The 
diplomat denied that there was speed- 
ing and in the following argument he 
not only was arrested, but added to the 
humiliation the officer clapped handcuffs 
on him and put him in a country jail 
for a couple of hours until Washington 
had him released. The traffic officer did 
a lot of boasting about what he had done 
and seemed to think his action was 4 
most creditable performance. 

“But it resulted in the closing of the 
Iran embassy in this country, and the} 
recall of the Minister. Now you can/ 
imagine how this has reacted on Amer-/ 
icans who are either doing business in 
Persia or are traveling there. Since} 
then an American consular official has / 
been murdered in Iran; and American | 
business outfits there have had some§ 
snubs. Incidentally, my traveling com- 
panion, Col, E, Alexander Powell, and | 
were stopped eleven times on the way 
to Teheran (Iran capital) for inspection 
of our passports.” 


C. J. North Made 3rd V. P. 


President Leroy A. Lincoln of the | 











Metropolitan Life announces the appoint- | 


ment of Cecil J. North as third vice- 
president of the company in charge of 
field education and sales promotion. As 
told in The Eastern Underwriter last 
week Mr. North succeeds to the sales 
promotion activities formerly handled by 
Henry E. North, who has been made 
resident vice-president at the San Fran- 
cisco head office of the company. 


July y 
















































Page 7 

























, 193) July 2, 1937 ay amemee at RRS SER 
—:!_ 
n 
"uls 
IRITS 
ins |y 
Treat. 
ind 
LIFE INSURANCE 
r Tsaa 
¢ Feil QUESTION BOX 
worlie 
t weell 
Itah Q. How much insurance ought a man have 
of his who earns $3,000a year, has a wife andtwo 
i ac} small children, and has saved little? 
ITIC tol 
astern A. No hard and fast answer can be given. 
Wher The Equitable suggests $15,000 as reason- 
acta ably suitable — provided it is worked out 
feta in a plan to safeguard the family. An 
Parade Equitable agent can explain this in detail. 
ft this 
May > 2 
ois 
t , A. Q. How much life insurance is in force 
On-in- in the United States and Canada? 
ee A. About $104,000,000,000. 
Ham- . 
” Hi Q. What is Salary Savings Insurance? 
| Ro. A. A plan whereby a group of employees 
point may obtain life insurance or retirement an- 
if he nuities (with the employer’s cooperation). 
m the Payments are regularly deducted from sal- 
tnd = aries and sent to the insurance company. 
der- 
| said ay 
lways 
olated Q. What is meant by living insurance? 
erican 
ations A. Life insurance is for the living. It makes 
rthing life more secure for the policy -holder as 
Be well as for his beneficiary. 
ic sit- 
~~ The Equitable welcomes questions concerning 
pread| life insurance. Your note to ‘‘The Equitable 
other Counselor’’ at 393 Seventh Ave., New York, 
paid N. Y., will receive prompt attention by mail. 
rade 
some 
of the ed 
y, for 
orish, 
sec ity— f Mind 
set - + Security—Peace of Mind : - 
The 
peed- 
it he 
o the 
Icuffs 
y jail . 
nates The couple who include life insurance in their plans include a 
— large measure of security and peace of mind. Those words indeed 
f the seem to me almost a definition of Life Assurance, and that is THE EQUITABLE 
1 the} F - P 
can why you find them included in our ‘‘four-bar signature.’’ The FAIR — JUST 
\mer- 
ss in insured man lives with assurance that he and his family are LIFE ASSURANCE 
Since | 
dan fortified against adversity. SECURITY — PEACE OF MIND 
some § SOCI ETY 


com- § 
MUTUAL — COOPERATIVE 


ind I} ‘ 
ction | Cam > i le '@) 5 THE U.S. 


f PRESIDENT NATION-WIDE SERVICE 





vice- ; ; _ = ee eee a, Sa apa 


1. As One of a Series of Equitable Advertisements Appearing in National Publications. 








Page 8 








eT oer 
+— Lie—+ 


SE NEED, ASR ee 







= THE EASTERN 
UNDERWRITER 


July 2, 1937 








G. K. Sargent’s Entire 
Career With Mutual 


ITS AGENCY HEAD DEAD AT 64 


Vice-President and Manager of Agen- 
cies Neariy Half Century With 
Company; Started in Boston 


After a long illness which prevented 
him from attending recent agency gath- 
erings which he rarely missed, George 
K. Sargent, vice-president and manager 
of agencies of the Mutual Life of New 
York, died June 25 at his Lucas Point 





GEORGE K. SARGENT 


home, Old Greenwich, Conn, He was 64 
years old 

Devoted to the Mutual Life with which 
he had been connected since 1888 when 
he became an office boy with the Boston 
agency of the company, Mr. Sargent was 
more than usually retiring for an agency 
executive, never sought publicity but 
none the less was an ardent advocate of 
the institution of life insurance and able 
to instill this faith in others. 

In 1902 after demonstrating his success 
as an agent, Mr. Sargent was called to 
the home office in New York as inspector 
of agencies to assist George T. Dexter, 
then superintendent of agencies, in the 
establishment of the salaried managing 
agencies plan. He became _ successively 
deputy superintendent, assistant superin- 
tendent, superintendent of agencies, act- 
ing manager of agencies and in 1926 he 
was made second vice-president and 
manager of agencies assuming his last 
office of vice-president and manager of 
agencies in 1931 

Mr. Sargent was a native of Charles- 
town, Mass., where he received his educa- 
tion, He was a member of the New Eng- 
land Society, the Bankers and Woodway 
Country Clubs. 


Surviving are his widow, Jane Frances 
Libby Sargent; a daughter, Mrs. Wil- 
liam Coverley Cooke; a son, George Kim- 
ball Sargent, Jr.; two sisters, Mrs. A. B 
Coburn, of Cambridge, Mass., and Mrs. 
E. G, Warfield, of Cranford, N. J., and 
a brother, Clarence W. Sargent, of Cam- 
bridge, Mass. 


S. S. WOLFSON AGENCY OUTING 

The S. 5S. Wolfson agency of the Berk- 
shire Life held its annual outing at In- 
dian Point, N. Y., on Wednesday, June 23. 

The agents and their wives, as well as 
the office staff were the guests of the 
genera! agent for the day. 

Following the usual field day events— 
a hard and fast game of baseball, the 


track meets and a dip in the pool, the 
party returned on the Hendrik Hudson. 
Dinner was served on board the boat, 
after which prizes were awarded to the 
winners of the athletic events. 


National Ass’n Replies 
To Article in “Time” 


IN JUNE 28 ISSUE 


Editors Name Gilbert & Sullivan as 
Source of Article Called Unfair, 


Inaccurate by Ass’n Trustees 


LETTER 


In its June 28 edition Time Magazine 
admitted that criticisms of life insurance 
Time, May 31, did 
originate Time but were 
marized from the works of David Gilbert 
and James P. Sullivan. The statement 
was made in connection with the print- 
ing in part of a letter from Theodore 
M. Riehle, president, National Associa- 
tion of Life Underwriters, which was 
written at the direction of the Board 
of Trustees of the National Association. 


published in not 


with sum- 


The trustees found the article in Time 
entitled “Protection v. Investment” “to 
be unfair because of its hostile and 


cynical attitude toward the business of 
life insurance; inaccurate in that it con- 
tained statements which are false; mis- 
leading because of its one-sided charac- 
ter, little or no attempt being made to 
present both sides of any of the qucs- 
tions discussed.” 

Commenting on the letter of the Na- 
tional Association in the issue of June 
28, Time Magazine states: 

“Criticisms of life insurance published 
in Time, May 31, did not originate with 
Time but, as indicated, were summariz°d 
from the works of David Gilbert and 
James P. Sullivan, two of the life in- 
surance business’s severest and most 
vociferous critics. Time has no ax 
sharpened against the great U. S. in- 
stitution of life insurance; it insures it- 
self against the death of its own exccu- 
tives. 

“An able, lucid rebuttal to Gilbert and 
Sullivan was published in ‘Life Insurance 
Speaks for Itself’ by M. Albert Linton, 
head of Provident Mutual Life and presi- 
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PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance, 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 
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dent of the Actuarial Society of Amer- 
ica.—Ed.” 

Riehle Cites Inaccuracies in Article 

The full text of Mr. Riehle’s letter is 
this: 

June 21, 1937. 
The Editors of Time 
New York, New York 
Sirs: 

I have always considered Time as a magazine 
devoted to accurately informing the public on 
matters affecting our everyday economic, social 
and political life. Close reading of your pub- 
lication is responsible for this impression. 

Therefore, the article in your issue of May 
31, entitled “Protection v. Investment,” was a 
real shock. I can only assume that its definite 
inaccuracies and unfortunate implications were 
due to failure to make the proper research 
upon which to base a critical article. Cer- 
tainly, it is not in character with your edi- 
torial policy, as I have sensed it, to make 
damaging statements about a financial institution 
unless those statements have a provable factual 
basis. 

You speak of life insurance as being “foisted” 
on the public. You place the words “eco- 
nomic, moral and social values of life insur- 


ance to the individual and the nation” in 
quotation marks. Do you not believe in those 
values? Do you not recognize life insurance 


as being what it is to millions of Americans— 
a century proved way of making adequate pro- 


vision for dependents and for one’s own old 
age? j : ; , 
You speak of “criticism’ caused by the 


“terrific lapse and surrender rate that followed 
the 1929 crash.” The life insurance companies 
were not responsible for the depression nor for 
its consequences. On the contrary, life insur- 
ance saved many a family from distress and 
want during the depression years through pay- 
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ments to beneficiaries and through cash ang 
loan values which were often the only zo0d 


asset remaining, when everything else had 
failed. 
The reference to “the forfeit of nearly 


$750,000,000” is not only unsupported but in. 
correct, as is the comment that “the companies 
took advantage of the 1933 moratorium to de. 
clare a moratorium of their own.” This mora. 
torium was in no sense “theoretical,” but was 
actually imposed by the various regulatory ay. 
thorities of the states—and was, in fact, opposed 
by many life insurance companies. In _ this 
connection, one can scarcely question that no 
business in the United States is subject to more 
rigorous inspection and regulation than the life” 
insurance companies. 

The statement that “it was not precisely true 
that life insurance had weathered Depression 
without damage” would seem to imply that af 
contrary claim has been made by the companies, 
No such ‘claim has been made. At the same 
time, you fail to point out that the percentage | 
of total life insurance which became involved) 
was exceedingly small—nor do you call atten.” 
tion to the fact that, in most, if not all, cases 
the business of companies which failed was 
taken over by solvent companies, subject only | 
to temporary liens which, in many cases, have fl 
already been extinguished. 

(In reprinting this letter in 

28 issue, Time printed the 

omitted the following.) 

It is not possible to reply in a letter already J 
too long, to your confusing comment on the 
level premium system. However, it is significant 7 
that President Roosevelt, in a message to the | 
House of Representatives, called attention to 
one aspect of term insurance. Commenting upon 
further extension of War Risk Insurance, he 
said: 








their June 


above but 4 


rates on_ term 


_ “The lower initial premium 
insurance are beguiling, and the holders thereof 
should realize that the time must ultimately § 


come when such charges, which keep ever in- 
creasing, will become so great as to compel 
numbers of veterans to drop their insurance 
when it will probably be most needed.” 

The mathematically computed reserve funds 
which are an essential part of the level premium 
system (and which your article calls a “bulging 





concentration of savings’), are subjected to more E 
rigid regulation than any other business in the 7 


United States. Not only are these “bulging © 
funds” closely guarded by strict investment laws, 7 
but they are managed for the policyholders to © 
whom they belong by directors and officers of 
outstanding ability. a 
Reference to state statute books as_ being § 
“crammed with what insurance men call anti 
twisting laws’ makes no allowance for the fact | 
that these laws were passed for the protection 


of life insurance policyholders. The obvious 
conclusion, where there is so much unanimity 
of state laws, is that “twisting’ is bad and 
should be forbidden. 

Finally, the article says that ‘“‘good term 
contracts are hard to find because the com- 
panies do not like to sell them.” Life in- 


surance companies do like to sell term insurance 
where it is indicated—and good term contracts | 
can be had from practically all life insurance 
companies. The companies merely do not rec 
ommend term insurance under all circumstances 

an attitude supported by the President’s com: | 
ments above. bh 

Harper & Brothers have just published a book © 
—Life Insurance Speaks for Itself” —author, 
M. Albert Linton, president of the Actuarial 7 
Society of America. President Linton answers 
with authority the fallacies implicated in your 
article. If any policy owner has become really 
alarmed as to the security or scientific sound 


ness of legal reserve life insurance in America, § 


and will write to the National Association of 7 
Life Underwriters, 11 West Forty-second Street, | 
New York City, on or before July 15, 1937, 
on his or her letterhead, stating in what com- 
pany or companies his policies are held, and 
outlining the reasons for his said alarm, 4 
copy of President Linton’s book will be sent, 
postage prepaid—with the compliments of the 
Association. 
Although we do not believe that many are 
thus alarmed and will request the book, never 
theless good business judgment dictates that 
the offer be limited to the first 500 requests—if 
so many are received. In any case, all in 
quiries will receive full information on any 
questions propounded, since our association 
exists primarily for the protection of the 1™ 
SE See . , 
ours very sincerely, 
THEODORE M. RIEHLE 
President, The National. 
Association of Life Underwriters. 





The Western & Southern Life has 





July 2, 19% 





issued a new policy which is known a 
the Family Security Policy. It was 1- 
troduced to the field force at the recent 
managers’ convention of the company. 
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The Education of a Career Underwriter 


Of all the elements that enter into the acquiring of an education—the teacher— 
the content of the curriculum—the method of teaching—and the mind of the student 
certainly one of the chief requisites is an open mind and an eagerness to learn on the 
part of the student. Given this condition, even age has relatively little effect on the 


ability to learn. 


The Northwestern Mutual’s educational program assists its field men in supple- 
menting their formal education with specialized knowledge and skill in the field of life 
underwriting. There is an Educational Course for the underwriter entering the busi- 
ness. Loose leaf in form, it is revised yearly. The Advanced Educational Course— 
shown above—is for experienced agents. A library of all books recommended for 


study by those preparing for C.L.U. examinations is available to all agents. 


This Company is proud of the “open mind and eagerness to learn” displayed 
by its agents as they make consistent and thorough use of these and other edu- 
cational facilities, and thus advance the high tradition of The Northwestern 
Mutual career underwriter. 
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Metropolitan Wins 
Rubin Dividend Case 


FOLLOWS RHINE VS. N. Y. LIFE 


N. Y. Supreme Court Appellate Division 
Holds Disability Provision Part of 
Contract, Not Separate 

The dividend distribution case brought 
against the Metropolitan Life by Irving 
A. Rubin, attorney, on behalf of him- 
self and all others holding both life in- 
surance and disability contracts with the 
Metropolitan, was decided in favor of 
the company last week, as reported in 
The Eastern Underwriter of June 25. 

It involved the equitable distribution 
of surplus to policyholders, The opinion 
was by Justice Untermyer, appellate divi- 
sion New York Supreme Court, with all 
justices concurring, Wm. Marshall Bul- 
litt was special counsel for the company 
with Harry Cole Bates, general counsel 
of the Metropolitan, with him on the 
brief. The plaintiff has indicated his 
intention of moving for leave to appeal 
to the court of appeals. 

The case similar to that of Rhine v. 
New York Life decided in favor of that 
company, although the plaintiff sought 
to draw the distinction that the Metro- 
politan life insurance and disability con- 
tracts were separate, with a supplemen- 
tary contract providing for the disability 
benefits. The court held that the dis- 
tinction was one of form only and that 
no difference existed. The opinion by 
Justice Untermyer follows: 

“The basic principles controlling the 
equitable distribution of divisible sur- 
plus in mutual life insurance were fully 
stated in Rhine v. New York Life Insur- 
ance Co. (248 App. Div. 120; affirmed 
(opinion by Lehman, J.), 272 N. Y. 1). 
The plaintiff there sued on behalf of 
herself and all other holders of life in- 
surance policies containing disability 
benefits, for a judicial determination of 
the right of the company to pay larger 
dividends on policies containing death 
benefits only than upon corresponding 
policies containing disability benefits. It 
was held that Section 83 of the insur- 
ance law was complied with if the divi- 
sible surplus was apportioned to each 
policy in the ratio in which the policy- 
holder contributed thereto. The Court 
of Appeals said: 

“Tf a policy which provides life insur- 
ance combined with disability benefits 
constitutes but a single agreement given 
to the insured in exchange for a stipu- 
lated premium or payment, then indubi- 
tably the apportionment made by the 
company is equitable, for upon each 
“policy” the company then pays exactly 
the excess of the premium paid over the 
cost of furnishing the insurance and 
benefits promised by the policy. The 
plaintiff and other holders of policies 
which provide for disability benefits in 
addition to life insurance have no ground 


for complaint unless their policies are 
divisible into an agreement for life in- 
surance made in exchange for a stipu- 


lated premium and a second agreement 
independent of the agreement for life in 


insurance and made in exchange for a 
separate premium. * * * when the divi- 
sible surplus is apportioned to all. the 


policies, each should receive the excess 
of premium over cost of furnishing the 
insurance, or, in other words, the amount 


it has contributed to the divisible sur- 
plus, * * * 

“‘The policy exacts a “total premium” 
for the totality of the promises of the 
company, and the statement that the 
“total” premium includes an “extra” pre- 
mium for disability benefits serves to 
inform the policyholder of the manner 
in which the premium may be decreased 
if the policyholder desires life insurance 
alone. * * * The company has agreed to 
furnish life insurance combined with dis- 
ability benefits for a “total” premium 
which includes an “extra premium” for 
the disability benefits. Promises and 
premiums are separable for some pur- 
poses, but the totality of the premiums 
is given in exchange for the total pre- 
mium. No promise of disability benefits 
alone could be obtained for the extra 
premium alone.’ 

“This also is a representative action 
instituted by plaintiff for himself and on 
behalf of every other person to whom 
the Metropolitan Life Insurance Com- 
pany has issued both an Ordinary life 
policy and a supplementary contract pro- 
viding for disability benefits. The theory 
on which the plaintiff seeks to distin- 
guish this case from the Rhine case is 
that the disability benefits pertaining to 
his life insurance policy are printed on 
the statutory ‘rider form,’ entitled 
‘Supplementary Contract attached to 
and made a part of’ the policy, and 
pasted therein, whereas, in the Rhine 
case, they were printed as an integral 
part of the policy. The distinction, how- 
ever, is one of form only. No difference 
exists between the two methods of in- 
cluding disability benefits in a policy of 


life insurance. 

“In neither case do the disability pro- 
visions constitute separate contracts of 
insurance, even though they show sep- 
arately the additional premium for the 
disability benefit as required by state 
regulation. ‘ Many circumstances show 


this to be true, Thus, if the life insur- 
ance should lapse the disability benefits 
would not survive nor could they be 
continued. The disability ‘rider’ by it- 
self is incomplete and meaningless and, 
except by reference to the remaining 
provisions of the policy, fails to disclose 
most of the essential terms. Moreover, 
the policy describes itself many times as 
a single policy. These circumstances, 
without reference to many others, re- 
quire the conclusion that the policy, to- 
gether with the ‘Supplementary Con- 
tract’, constitutes a single instrument, 
both by physical union and in legal ef- 
fect. Indeed, we find nothing to justify 
a distinction in the respective rights and 
liabilities of the defendant and its pol- 
icyholders under the plaintiff's policy and 
the policy of insurance under considera- 
tion in the Rhine case. 

“Accordingly, judgment should be di- 
rected in favor of the defendant, with- 
out costs.” 


OPERATING WITHOUT LICENSE 

A. J. Bryant and M. C. Blanton of 
Knoxville, Tenn., were recently arrested 
and fined in court at Jackson, Miss., for 
soliciting life insurance without privilege 
license. 








SALARY ALLOTMENT CONTEST 

For the months of June and July mem- 
bers of the field force of Occidental Life 
of California will engage in a salary al- 
lotment contest. 
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MR. BROKER and MR. 


THE ALFRED G. CORRELL AGENCY 


The New England Mutual Life Insurance Co. 
Brooklyn, N. Y. 


Is A Good Agency to contact before you place 
that next case. 


“Service which Serves” 


SURPLUS WRITER 


TRiangle 5-9651 
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-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


CH 4-2384 225 west 34 STREET 


DONALD C. KEANE G. A. R. D. LICHTERMANN ASSOC, 


“MINUTE MEN” 


TOM BRENNAN JACK FAIRWEATHER 


CHET LEROY 





_— 


ps 


Te 











Joseph V. Reilly, Railroad Specialist, 
Closes Big Lehigh Railroad Case 


A Salary Allotment Plan covering by a minimum deduction of $2.50 month- 
9,000 employes of the Lehigh Valley ly. In general a medical examination 
Railroad has just been closed by Joseph will not be required except when called 
V. Reilly of the railroad insurance for by the company on an_ individual 
risk. If the employes are between the 
ages of 16 and 45 inclusive, the appli- 
cations will be made on the Travelers 
non-medical form provided insurance 
applied for does not exceed $10,000 

For nearly twenty years Mr. 
has specialized in railroad 
Many of his clients are 
national prominence. 
offices are scattered 
country Mr. Reilly 
of air travel. 


Reilly 
business. 
railroad men of 
Because railroad 
throughout _ the 


his early youth in the home office of the 
Metropolitan Life, later going into the 


spent his entire career in insurance. 
During the World War he enlisted and 
became insurance manager for an over- 
seas welfare organization after which 
he joined the Travelers in its Group 
department. It was in 1922 that he 
opened a separate brokerage agency 
concentrating on railroad business. 





HEADS RICHMOND MANAGERS 
The General Agents and Managers 
Association of Richmond, Va., has elected | 








;p T Tt 
JOSEPH V. REILLY wood Butterworth of the New England 
agency bearing his name located with Mutual. Other officers are Walter H. 
the Travelers, Empire State Building, Everies, Metropolitan, and B. Conrad 
New York City, of which J. Me- Little, Connecticut Mutual. 
Kenna is manager. The plan provides : 
maximum individual coverage of $10,000, A. 5S. Elford, inspector of agencies 


New York Life, Seattle, is retiring after 
forty-seven years in the business. 


the minimum available being approxi- 
mately $1,000 or the amount purchased 


makes constant use | 


Starting in the insurance business in © 


field for that company, Mr. Reilly has 7 





JUNE GRADUATIONS 


NOW, the attention of your clients is on education. We offer his boy or girl wonderful 


opportunities. Our Educational Plan will provide: 


1—Interest until child is 18; 

2—Income for college tuition and expenses; 

3—Insurance at no cost or examination until child is 28; and 

4—Automatic privilege of conversion, the premiums on which may be taken care of for 
the first few years at no additional cost, depending upon conversion conditions. 


A Special Opportunity for a Special Class 


MATTHEW J. LAUER AGENCY 


CONTINENTAL AMERICAN LIFE INSURANCE CO. 


Wilmington Delaware 
10 East 40th Street, New York, New York 





Matt Lauer Lexington 2-5770 Sam Sapirstein 
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Parks P. Duffey, Connecticut General, as | 
president for 1937-38. He succeeds Lin- 
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Saag 
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New York Legislation That 


Affects Life Insurance 


The Livingston Bill, Senate Intro. No. 
112, Printed No. 2009. 

“An act making certain obligations of 
the Government of the Philippine Islands 
securities in which banks, insurance com- 
panies and others may legally invest 
4 ” 
funds. : ee ; 

Commenting on this bill the Committee 
on State Legislation of the Association 
of the Bar of the City of New York 
had to say: 

This bill would authorize banks, savings and 
associations, building and loan associations, in- 
surance companies, and administrators, execu- 
tors, guardians or other fiduciaries to invest 
my funds in bonds of the government of the 
Vhilippine Islands issued prior to May 1, 1934, 
“and sold at Washington * * * by the U. S. 
Government through the War Department, pur- 


© sant to authority granted by the Congress and 


the President of the United States, which 
said obligations are acceptable as collateral for 
U. §. Government deposits and _ postal savings 
¥ It is our understanding that these 
not guaranteed by the United 
States, and that they are solely obligations of 
an infant and untried government which will 
shortly become a government in all respects 
foreign to the United States. The bill would 


) permit institutions and persons in a fiduciary 


capacity to invest in these obligations without 
limit. Last year the Superintendent of Banks 
refused to place these obligations on the legal 
list for savings banks, because they did not 
meet the requirements of Section 239 of the 
Banking Law. Without reflecting upon the 
present and prospective credit of the govern- 
ment of the Philippine Islands, it would seem 
quite obvious that its credit standing is no 
higher than that of many other foreign gov- 
ernments, none of the obligations of which 
are now legal investments in this state. 

The Bill is disapproved. 

Nevertheless Governor Lehman ap- 
proved the bill as Chapter 902 of the 
Laws of 1937, in a memorandum reading: 

This bill makes Philippine government bonds 
issued prior to May 1934 and sold in 
Washington by the U. S. Government through 
the War Department, legal investments in this 
state. The bill is of course permissive. 

It has been the policy of the state not to 
recognize foreign bonds as legal investments for 
banks, insurance companies and fiduciaries. This 
is a sound policy from which I do not believe 
the state should deviate. 

The bonds of the Philippine government cov- 
ered by this bill, however, do not in my 
opinion come within this category even though 
Congress has decreed that in the future the 
Philippines will be an independnt nation. They 
were created by authority of Congress of the 
U. S. By Act of Congress of the U. S., they 
are exempt from taxation by the U. S. Gov- 
ernment or by the government of any state or 
any political or municipal subdivision thereof. 
They are accepted as collateral for Postal sav- 
ings deposits, and for U. S. deposits and are 
eligible for rediscount at the Federal Reserve 
bank, The operation of the special sinking fund 
required and provided for by the Tydings- 
McDuffie act in conjunction with the ordinary 
sinking fund set by the original authorizing act 
is designed to provide reserves sufficient for the 
payment of the greater part of the principal 
amount of funded debt before withdrawal of the 
U.S. on July 4, 1946. 

I have set forth the above as I do not wish 
my signing of this bill to be construed in any 
way as an approval of the purchase of foreign 
bonds by banks, insurance companies or fiduci- 
aries. To change our general policy with regard 
to foreign bonds as legal investments within 
this state would be a mistake. 


The O’Brien bill, Senate Intro. No. 
7%, Printed No. 861. 

The Piper bill, Assembly Intro. No. 
1164, Printed No. 1229. 

Amends subdivision 3, §16 Insurance 
Law, by providing for investment of 
capital and surplus in equipment trust 
and receivers’ certificates by domestic 
msurance corporations. 

The O’Brien bill passed and approved 
by Governor Lehman as Chapter 338, 
Laws of 1937. 

The O’Brien bill, Senate Intro. 
831, Printed No. 909. 

The Piper bill, Assembly Intro. No. 
1202, Printed No. 1279. 

Amends § 100 Insurance Law, by per- 
mitting domestic life insurance corpora- 
tion to invest in guaranteed shares of 
solvent institution created or existing by 
law and requiring that such institution 
shall earn the required dividend during 
each of any three years including the 
last two years of the five years next 
Preceding, and making other provisions. 
The O’Brien bill (Senate Intro. No. 
831, Printed No. 909), amends § 100 
msurance Law, by permitting domestic 
ie imsurance corporations to invest in 
suaranteed shares of solvent institution 
created or existing by law and requiring 
that such institution shall earn the re- 
quired dividend during each of any three 


No. 


Insurance Legislation at Albany 


Nearly 600 Bills Affecting Insurance Introduced But Amend- 
ments to Existing Law Fewer Than Usual; More “Trick” 


Bills Than for Several Years 
By Don Holbrook, Albany 


Not within the memory of anyone at 
Albany has there been such a volume 
of legislation relating to insurance in- 
terests as was introduced at the 1937 
session of the New York State legis- 
lature. Nearly six hundred bills were 
introduced in both Houses of the Legis- 
lature which directly or indirectly af- 
fected the insurance business. 

Immediate amendments to the Insur- 
ance Law itself were somewhat less than 
in previous years. A total of 97 amend- 
ments to the Insurance Law were in- 
troduced in 1937 out of which 20 became 
law. This compares with 121 bills intro- 
duced in 1936, out of which 22 became 
laws and 158 bills introduced in 1935 
of which 30 became laws. 

There were, however, more “trick” 
bills this year than in any five previous 
years. The legislature ran “wild” without 
any guiding leadership not only relating 
to insurance legislation, but otherwise 
and some of the most responsible legis- 
lators introduced bills which if enacted 
into law would have rocked the insur- 
ance business to its very foundation. 

Too much credit cannot be given to 
the good influence of the Insurance 
Federation of the State of New York 
for the effective work it did in bringing 
elements of discord into harmony and 
safeguarding the interests of the public 
against the passage of bills and resolu- 
tions destructive in principle, and which 
if passed would have thrown the busi- 
ness of insurance into a_ turmoil. 

The Federation does but very little 
legislative lobbying in the ordinary sense 


but it does bring to the attention of 


substantial business people throughout 
the state particulars regarding bad bills 
and these citizens contact their local 


representatives of the legislature when 
they are at home on week ends. 
Public Doesn’t Want Legislative Probe 


Legislator after legislator was told 
by his home town associates, by people 
in whom he had supreme confidence, 
what a terrible thing it would be to 
destroy public confidence in life insur- 
ance and to start a run on insurance 
companies to obtain cash surrender 
values, as would surely be the case if a 
legislative investigation of life insurance 
companies was undertaken. 

The resolutions were kept in commit- 
tee but their introduction inspired a 
group of vicious bills directed against 
life companies, which bills will probably 
be reintroduced from year to year. 

Every conceivable form of insurance 
legislation was touched upon during the 
session and the legislature authorized 
the creation of a brand new kind of 
insurance, insurance against depreciation 
value of property. 

Savings Bank Life Insurance Dead 

The proposal for savings banks to en- 
gage in the life insurance business was 
smothered in the Assembly Banks Com- 
mittee and it is believed that the bill is 
dead for all time in this state, unless 
the Constitutional Convention should 
pick it up and include it in its delibera- 
tions. 

(Continued on Page 19) 





years including the last two years of 
the five years next preceding and making 
other provisions. 
Approved as Chapter 
1937. A departmental bill. 
The O’Brien bill (Senate Intro. No. 
1205, Printed No. 1797), amends § 102 
Insurance Law, by prohibiting domestic 
mutual and stock life insurance corpora- 
tion issuing participating policies from 
issuing any such policies except annuities 
which do not by their terms give holders 
thereof full right to participate in ac- 
cumulations as provided in chapter to 
make it apply only to companies issuing 
participating policies in the United States. 
Approved as Chapter 343 Laws of 1937. 
Senator Elmer F. Quinn, Democrat of 
New York City introduced three resolu- 
tions in the Senate to investigate life 
insurance companies, their practices and 
conduct of agents. The attack on life 
insurance companies was especially di- 
rected against industrial companies. 


350, Laws of 





E. S. Hewitt To Be Supervisor 


For Zimmerman At Chicago 


Edwin S, Hewitt, agency assistant at 
the home office for the Connecticut 
Mutual Life, after a leave of absence 
during the Summer, will return to the 
ficld in September as a supervisor for 
Charles J. Zimmerman, who became 
general agent at Chicago for the Con- 
necticut Mutual on June 16. 

Before coming to the home office of 
the Connecticut Mutual in 1934, Mr. 
Hewitt was a field representative for the 
Northwestern Mutual Life and, prior to 
that, in the secretary’s department of 
that company. Mr. Hewitt has been 
prominent in the educational activities 
of the Connecticut Mutual, having con- 
ducted agency schools throughout the 
country. He also took an active part 
in the company’s home office training 
school for new agents. He is a gradu- 
ate of Grinnell College, Iowa, and is a 
native of Des Moines. 


P. A. Miller Topeka General 
Agent For New England Mut. 


Lyman E. King, who was appointed 
general agent for the New England 
Mutual at Topeka October 1, 1929, has 
resigned, but he and Frank B. Parker, 
former general agent, will remain with 
the office as associate general agents. 

As Mr. King’s successor, the company 
has appointed Pendleton A. Miller, of 
Topeka, effective July 1. Mr. Miller is 
a C.L.U. and, like Mr. King, a native 
of Kansas, a fellow-alumnus of Wash- 
burn College. He has kept in close 
touch with his alma mater since gradu- 
ation, having been president of the 
alumni association. 

Mr. Miller earned most of his college 
expenses by selling books to farmers in 
nearby states. After leaving college he 
served two years in Chicago as vice- 
president of a book publishing company, 
hiring a thousand college men to sell 
during the summer months. He en- 
tered life insurance in 1918 as a protege 
of Frank Parker. Three years later 
he was appointed assistant manager for 
Kansas for a prominent New York com- 
pany, @ position that he has held to the 
present. 





SOUTHLAND LIFE GAINS 


Col. W. E. Talbot, vice-president and 
agency manager, Southland Life, has an- 
nounced that the company showed .an 
increase of 18.1% for May of this year 
as compared to May, 1936. Impetus 
gained by the agents during the month 
has been continued in June, and present 
indications are that the increase for June 
over June of last year will probably 
reach 25%. Production has been uni- 
form for the entire state—with Houston, 
however, leading most of the way. Harry 
Griffiths is District Manager at Houston, 
with A. C. (“Tex”) Bayless, general 
agent at Houston, leading the company 
in production. 


Each Sale Should Close 
With Start of New One 


H. C. LAWRENCE ON PROSPECTING 
C. Brainerd Metheny on Property Own- 
ing Illusions; a Sales Point Made 


by J. L. Mueller 


At the Lincoln National convention in 
Atlantic City this week Howard C. Law- 
rence, Newark, said that with the sale 
of a policy the transaction should not 
be regarded as closed, but the agent 
should get from the insured names of 
friends and associates so that the close 
of one sale should lead to the beginning 
of another. 

C. Brainerd Metheny, Pittsburgh gen- 
eral agent, said it was amazing how 
many persons who think they are wealthy 
because they own property have small 
incomes. He was arguing for writing of 
more income insurance. “There is too 
much thought about accumulating prin- 
cipal and capital, and not enough about 
accumulating income,” was the chief point 
that he made. 

R. R. Roth of Fort Wayne said his 
best prospector is his 13-year-old daugh- 
ter. She brings home all the news about 
the children, many of the tips resulting 
in leads which sell insurance. She even 
checks up on her father, asking him if he 
has seen the parents at her suggestions. 


Public Should Know More About 
Settlement Options 


C. B. Jordan, Fort Wayne, said agents 
should talk more to policyholders about 
settlement options. 

“Now take the beneficiaries,” he said. 
“Many of those may need immediate ser- 
vice. It is not always known that the 
company does not permit the beneficiary 
to choose any other manner in which the 
remaining proceeds of the policy can be 
distributed at the death of the wife than 
the lump sum, 

“Suppose there are dependent children 
and special arrangements are greatly 
desired. Neither she nor the contingent 
beneficiaries could arrange for this special 
favor unless the insured has given them 
this privilege.” 

Ben Simon, general agent, Norfolk, 
said that in the company’s salary con- 
tinuance plan the home office has com- 
bined the best features of the organized 
sales talk and settlement options and 
developed the ideal solution for a small 
case buyer. Salary continuance plan 
enables the agent, with a minimum prep- 
aration, to make a presentation that 
strikes home to every policyholder in 
the lower brackets. He generally has 
not heard of the plan and the presenta- 
tion immediately strikes him favorably. 
All agents know that every man who 
owns a large line of insurance has a good 
part of it payable as monthly income. 
The small buyer is just as eager to pro- 
vide for those he cares for. While he 
cannot go as far as the wealthy man, 
yet, he would be interested in a similar 
plan of monthly income for his family. 

R. I. Schumann, Charleston, W. Va., 
told of his success with direct mail tie-up 
with Saturday Evening Post advertising. 
His nucleus for working is twenty-five 
names for direct mail pieces. The day 
after he has mailed his material he 
makes a personal follow-up. In connec- 
tion with sixty-seven pieces of direct 
mail he sent out he wrote ten cases for 
$81,500. 

J. L. Mueller, Fort Wayne, who has 
written many prominent men in the com- 
munity, many of them over 50, has 
found in talking to younger men that 
the fact that the older successful men 
buy insurance presents a very good argu- 
ment why they should buy it. 





LIFE INSURANCE SALES GAIN 
Sales of Ordinary life insurance in the 
United States during May were 6% 
greater than for the same month last 
year, according to the Life Insurance 
Sales Research Bureau’s monthly survey 
For the year to date sales were 9% 
ahead of the corresponding period in 
19, 
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Equitable — 


Society 


Thelma Templeton on Planned Approach 


Thelma Templeton of the Miner 
agency talked about the planned ap- 
proach in her paper before the Equitable 
Society Women Producers’ Sales Clinic 
on Thursday. She said the first im- 
pression is the big part of the approach 
and to make that first impression favor- 
able depends upon the agent’s manner, 
the atmosphere surrounding her, her 
confidence or lack of confidence, her 
poise and earnestness, the convictions 
she has to offer to her proposition and 
her sincerity. The first reactions are 
decidedly definite. She quoted Emer- 
son as saying “What you are speaks 
louder than what you say.” 

Having all the qualities to make a first 
favorable impression eludes many per- 
sons but some of them are within the 
grasp of all. For instance, to be calm 
and convincing one must be prepared. 
Few of us are so gifted that we can 
think up the right thing to say at the 
right time, or make the right impres- 
sion without previous planning. That is 
why it is so important to think about 
our proposition and ourselves and to 
thoroughly plan our interviews. Lack 
of preparation makes the agent proceed 


with weak effort. As time is limited 
some agents might think it futile to make 
so much effort for each interview, es- 
pecially as each case is different. Along 
this line she said: 

“The preparation I wish to suggest 
needs only to be done once because it 
can be used in every approach we make 
and with every prospect, man or woman, 
whether the program in mind is large or 
small. That preparation consists of 
thoroughly equipping ourselves with con- 
victions and with information about our 
proposition. By information I do not 
mean figures or technical data, but a 
clear idea of the benefits we can deliver 
to the buyer. People buy because of the 
benefits they will receive through pur- 
chase and we have a large number of 
real benefits to offer—future cash and 
future income for any and all needs. 

“We must know that a life insurance 
program can do more for our prospect 
and for his family as far as future cash 
and future income is concerned than any 
other investment plan equally safe can 
do. Being convinced ourselves about 
these benefits we can convince the pros- 
pect behind the desk.” 


A Cold Canvass by Estelle Bruck 


Estelle G. Bruck of the Karsch agency 
of the Equitable Society discussed suc- 


cessful approach before the women’s 
sales clinic of the Equitable Society 
here Thursday. One example she gave 


was of a cold canvass she had made 
from a name she found in the telephone 
book. In discussing this incident she 
said: 

“I called this particular man and to 
my amazement learned that he was dead. 
The lady who answered informed me 
that she was Mrs, Of course, 
my approach had to change immediately. 
She was pleased to speak to someone 
whom she thought knew her husband. 
She then went on to tell me that she 
was left with a large business—many 
responsibilities. Without realizing it this 
woman gave me my approach. I asked 


to see her and she was delighted to 
meet me. After conversing with her I 
learned that she had a small definite in- 
come, but that the major part of her 
income came from her business. During 
this very first interview I was able to 
show Mrs. that she had a defi- 
nite need for more guaranteed income 
and that her business now provided her 
with an income but that it was not cer- 
tain and that a woman her years could 
not afford to leave herself at the mercy 
of a business. I secured a sizeable case 
and during the last few years have 
built her income up considerably. Even 
as late as in January, 1937, this woman, 
being fully convinced of the value of 
this service, telephoned me that she sold 
a piece of property and would I please 
call on her as she had $10,000 to give me 
towards increasing her income.” 


Telephone As Used by Miss Kuhn 


Miss H. Kuhn of the A. Rosenstein 
agency of the Equitable Society is one 
of the best approach saleswomen in New 
York. She has been unusually success- 
ful in making telephone engagements 
and getting interviews that way as well 
as by cold canvass. Miss Kuhn’s secre- 
tary uses the telephone for three hours 
each day for definite appointments with 
prospects on a service call about their 
present life insurance estate. These 
appointments are generally worked out 
on the basis of three or four new inter- 
views and three or four second and third 
interviews. 

She starts her interviews with a ques- 
tion that has a psychological insurance 
appeal. Her first sentence is always a 
question and not a statement. “All ques- 
tions are directed toward that one aim 
of obtaining the prospect’s policies for 
the analysis, and one of the most effec- 
tive sentences I have ‘Do you 
know that the life insurance counsellors 
within the last few years, have made a 
survey of the average man’s life insur- 
ance estate and they have found certain 
factors which apply practically to 90 out 
of 100 instances?’ If I think the man 


used is 


falls in the category of having an estate 
around $100,000 or more, I say, ‘Do you 
know that today a man’s estate is en- 
titled to $40,000 exemption of stocks, 
bonds, or real property, but in addition 
to that his estate is entitled to $40,000 
of exemption of life insurance made out 
to named beneficiaries?’ * But if, in my 
estimation, the man falls in the average 
income class of $3,000 or $6,000, I prac- 
tically use the same question but worded 
in this way: ‘Will the proceeds of your 
policies go to your children if your wife 
predeceases you without going through 
Probate Court?’ If the man consents for 
me to call for his policies within a week 
or two weeks, or whatever time is spe- 
cified, I tell him that my secretary will 
phone him to make a definite appoint- 
ment to call for same. 

“At my next interview, when the poli- 
cies are obtained, I try to get as much 
detailed data as possible, because my 
program has to be based on this infor- 
mation. I will quote here a few ques- 
tions I asked: the wife’s age, the chil- 
dren’s ages, the names of the children; 
if his children, his wife or himself has 
a savings bank account. Whether his 
wife worked before he married her, what 
type of work she did; whether there 1s 
any possibility of inheriting money on 
either side; his present sales or any 
other income he has; whether he wishes 
his children to go to college. 

“I try to pin him down, 


if possible, 
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to give me the minimum amount he 
feels his family can live on and I gen- 
erally clarify this question by asking 
him what he thinks will be the amount 
of money needed for rent, the amount of 


money needed for food, the amount 
needed for clothing, the amount for 
sickness, etc. In other words, I try to 


obtain as much personal as well as finan- 
cial information as I can. I again tell 
him that my secretary will call to make 
an appointment when the analysis has 
been completed. 

“In my third interview I present to 
the man a complete analysis of my rec- 
ommendations to adjust his life insur- 
ance to fit his needs, and only after I 
have his consent to go ahead with these 
recommendations will I present the pro- 
gram showing the income that his pres- 
ent insurance will give his family, and a 
program showing how much more income 
is needed to keep his family on the 
basis that he himself has indicated in 
my first or second interview as desirable 
for his family. Under no circumstances 
do I show the amount of insurance nec- 
essary for the income needed, because 
I want the prospect to ask: ‘How much 
do I have to put aside to complete the 
new program?’ It is needless to say 
that I do not succeed in every case in 
putting the insurance in force at this 
interview, and in many cases it has taken 
me two and three years before the origi- 
nally recommended program was put in 
force.” 


Rosalie Higgins 
(Continued from Page 4) 


Higgins and the Village of Titusville so 
real, that I aroused his curiosity. I 
never in the world would have met him 
in any other way.” 

In discussing imagination she said: 

“Now, I have spoken of cultivating 
one’s personality, but I think there is 
another quality which we should culti- 
vate that is equally important, and that 
is imagination. It is one of the greatest 
factors in our business and we cannot 
get along without it. Have you ever 
stopped to think how few people have 
any imagination, how few people can 
visualize a thing without a picture or 
program absolutely before them? We all 
know that we sell life insurance, not by 
cold figures, but by an appeal to the 
emotions. Now, how can we do this 
without imagination, that wonderful art 
which makes commonplace things like 
fairy dreams. Paint a word picture for 
your prospect of security for his loved 
ones, comfort for himself i in his old age. 
Remember, unless he is one man in a 
hundred he cannot do this for himself. 
Life insurance to him is only a cold 
phrase and it remains for you, the un- 
derwriter with imagination and vision, 
to transform it into a glowing, living 
thing. I wonder if we realize the tre- 
mendous responsibility which is ours, 
and that being a life underwriter is al- 
most a sacred obligation, if we make 
it one.” 





RICHMOND ASS’N OFFICERS 


P. B. Magruder, manager of the Rich- 
mond district for the Metropolitan, was 
elected president of the Richmond Asso- 
ciation of Life Underwriters at its an- 
nual meeting last week. Other officers 
are, N. L. Huffaker, New York Life, 
vice president; Daniel L. Williams, New 
England Mutual, second vice president; 
A. Braden Diggs, Penn Mutual, sec- 
retary-treasurer. These officers with the 
following comprise the new board of 
directors: C, W. Phillips, Atlantic; Lewis 
I. Held, Northwestern Mutual; Walker 
R. Crump, Prudential; St. George Grin- 
nan, Jr., Equitable of New York. 
Conrad Little, Connecticut Mutual, 
named _ national committeeman. 


was 











JUVENILE 
POLICIES 


Manhattan Life Juvenile Policies 
are issued upon children from ages 
one day to nine and one-half years, 


There are four forms: 


Endowment at 65 

20 Payment Endowment at 65 
20 Year Endowment 

Juvenile Educational Annuity 


(Policies issued with or 
without Payor Benefit). 
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Philadelphia Chapter C. L. U. 
Elects E. L. Reiley President 


The Philadelphia Chapter Chartered 
Life Underwriters has elected Edward 
L. Reiley of the Penn Mutual as presi- 
dent of the chapter for the year 1937-38 
Richard N. Stouffer, Massachusetts Mu- 
tual Life, was elected vice-president; M 
Roos Wallis, E quitable of Iowa, is “4 
urer, and Edward H. Preston, Jr., Na- 
tional Life of Vermont, secretary. 

Committee chairmen chosen 
year are these: Educational chairman— 





for the 


Richard N. Stouffer, Massachusetts Mu- | 


tual; Library chairman—Theodore 
ing, Provident Mutual; Luncheon chair- 
man—Franklin Stull, Penn Mutual; Pro- 
gram chairman—Emmett J. Murphy, 
Equitable Society, and Publicity chairman 
—Alice E, Roche, Provident Mutual Life 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Kansas City 


Omaha 
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WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 


90 John Street, New York 
Telephone Beekman 3-6799 
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H. Kee Agency 


Holds 


Outing 


at 





Garden City, L. I. 


oe a 


Top row, left to right—Mrs. Marion Ives, Joshua SSroog, George Baker, John D. Howell, Peter P. Cettinger, Mr. and Mrs. Harry Finch, Simon Kaufman, 


Mrs. William H. Kee. 


Bottom row, left to right—Max Haas, Mrs. Haas, Mr. and Mrs. M. E. Berry, Mrs. E. B. Edgerton, Harry Levy, David Krasnoff, Joseph E. Kunken, Sidney Levy, 
Mrs. Agatha Largeman Levy, Mr. and Mrs. Harry Firestone, Charles Schroeder, Bernard A. Haas, Carl E. Haas. 


The William H. Kee 
Life of New York, 
third annual outing last Friday at the 
Garden City Hotel, Long Island. The 
program for the day was divided into a 
the morning; golf, 


agency, Mutual 
3rooklyn, held its 


sales conference in 
swimming and bridge in the afternoon, 
and a dinner and dance in the evening. 
Manager Kee opened the conference 
with the keynote address “Life Insur- 
ance, a Co-operative Responsibility,” 
painted an optimistic picture of the 
position of the life underwriter and fore- 
cast a rosy future for his agency which 
has today paid for double the amount 
of business it did in the same period a 
year ago. 

Chairman of the sales conference was 
Stanley D. Bonner, agency organizer, 
who introduced a number of speakers all 
of whom were limited in time in order 


to pack a full program into the morn- 
ing session. Lead-off speaker was 
Morris Largeman, branch manager, who 
outlined a well-balanced day for the 
underwriter and the possibilities of man- 
agerial positions which lie before him. 
Carl E. Haas, educational director of the 
agency, discussed sales methods which 
can be used to tie a life insurance pro- 
gram into the Social Security Act for 
those who wish a greater income than 
the act provides, for those outside the 
act, and for those who wish to retire 
before age 65. 

Leslie A. Shepherd discussed the out- 
look in the business for the new agent; 
Harry O. Finch, statistician, pointed out 
sales advantages in the Pay-Roll De- 
duction Plan, and Stanley B. Diefendorf, 
leading producer of the agency, report- 
ed on the recent Mutual Life Field Club 
Convention. Others on the last subject 
were A. P. Krug, Philip E. Anolick, J. 





LOS ANGELES ASS’N ELECTS 





A. A. Dewar New President Succeeding 
Phinehas Prouty, Jr.; Annual 
Meeting a Breakfast 
With more than 300 members present 
the Life Underwriters Association of 
Los Angeles held its annual meeting in 
the form of a breakfast on June 22 
rounding out the successful administra- 
tion of President Phinehas Prouty, Jr., 
of the Massachusetts Mutual. Many 
prominent guests attended the meeting. 
Committee reports indicated that a year 
of great activity concluded with nearly 
$2,000 in the treasury and a gain of 218 

new members. 

Election of officers resulted in the 

choice of Alexander A. Dewar for presi- 
dent; Henry G, Mosler, vice-president; 
Lloyd G. Rowell, second vice-president, 
and Walter J. Stoessel, treasurer. 
_ Speaker of the day was Charles J. 
Zimmerman, general agent, Connecticut 
Mutual, Chicago, who discussed how to 
close business. 





BACK YATES FOR TRUSTEE 

The Life Underwriters Association of 
Los Angeles is backing the candidacy 
of John W. Yates, general agent, Massa- 
chusetts Mutual, for trustee of the Na- 
tional Association. 


VETERAN GENERAL AGENT DEAD 
Lawrence L. Anderson, 71, for many 
years general agent for the Connecticut 
Mutual, at one time general agent for 
the Union Central and more recently 
with the Northwestern Mutual, ‘all in 
Louisville, Ky., died June 25. 


Theme of Women’s Meeting 
At Colorado Convention Will 
Touch Social Security Angles 


The theme of the all-day session of 
the women underwriters who will attend 
the convention of the National Associa- 
tion of Life Underwriters is “Women 
As Exponents of Social Security Through 
Life Insurance and Annuities.” The ses- 
sion will be held at the Lakewood Coun- 
try Club. Helen B. Rockwell, National 
Life of Vermont, Cleveland agency, is 
to be chairman, 

The visitors will be welcomed by Marie 
B. Parker of the Denver women’s divi- 
sion. Guest speaker will be U. S_ Cir- 
cuit Court Judge Florence Allen, Cleve- 
land. Other speakers in the morning 
will be Eleanor Young Skillen, Chicago, 
and Leonora E. Olsen, New York City. 

At noon there will be a luncheon of 
the Women’s Quarter Million Dollar 
Round Table, with Sara Frances Jones, 
Chicago, as chairman. Theme of lunch- 
eon will be “My Best Prospecting Meth- 
od.” 

In the afternoon there will be a wo- 
men underwriters’ sales seminar discuss- 
ing prospecting, prospects of approach 
and: best sales ideas. 


HEADS PASADENA ASSOCIATION 

Ron Stever, district manager at Pasa- 
dena, Dewar agency, Equitable Society, 
has been elected president of the Pasa- 
dena Association of Life Underwriters. 
Frank Drew, John Hancock, and Roland 
Rutherford, Prudential, are other offi- 
cers, 


P. Weinstein, Walter F. Luce and Sid- 
ney L. Levy. 

John D. Howell, prominent producer 
of the J. Elliott Hall agency, Penn Mu- 
tual, New York, addressed the group 
on “Settlement Options,” stressing that 
life insurance proceeds placed under in- 
come options are in amounts familiar 
to the client and are more understand- 
able to him than the large lump sum 
figures. 

Max Haas, district manager of 
Jamaica, and Joseph E. Kunken, district 
manager, Hempstead, were both on the 
program discussing training and_ sales 
methods they are following in their 
agencies. Bernard A. Haas, supervising 
assistant, pointed out the advantages 
which the Kee agency organization of- 
fers to the personal producer. Simon 
Kaufman as final speaker summarized 
the conference. 

Prize winners in afternoon 


the were 


DENVER ENTERTAINMENT PLANS 


Sports Events at Troutdale; En- 
tertainment for Women 
Among the entertainment features 
planned by Isadore Samuels, general con- 
vention chairman, and Paul S. Jolley, in 
connection with the National Association 
of Life Underwriters annual meeting in 
Denyer, August 23-27, will be a tour of 
Denver mountain parks ending with a 
sports festival and barbecue to be pro- 
vided by the Colorado Life Underwriters 


Association. An automobile caravan 
tour through the mountain parks will 
arrive at Troutdale-in-the-Pines where 


special entertainment will be provided. 
There will be special sessions for wom- 
en underwriters and their entertainment 
is also being looked after by Marie B. 
Parker, chairman of the women under- 


writers entertainment committee. Spe- 
cial entertainment features will also be 
arranged by the host association with 


Mrs. Curt A. Schroeder as head of a 


committee. 


FRASER AGENCY GOING STRONG 

The Fraser agency of the Connecticut 
Mutual Life paid for more business in 
the first nineteen days of June this year 
than for the entire month of June, 1936 

For nineteen days of June, 1937, the 
paid-for was $902,570. For the entire 
month of June, 1936, the paid-for was 
$805,251. 

Paid-for business for ‘the year so far 
this year is $6,814,418 as compared with 
$4,752,409 for the same period last year. 


Mrs. Agatha Largeman Levy and Mrs. 
Walter F. Luce for bridge and Warren 
S. Taylor and Stanley D. Bonner for 
golf. Mrs. Morris Largeman and Vic- 


tor Duncan managed the afternoon pro- 
gram, 

Martin Littleton, district attorney of 
Nassau County, was guest speaker at 
the dinner. Discussing the relationship 
between insurance, business and_ the 
courts he stated that life insurance is 


a salvation to the man who has any- 
thing to save but who cannot through 
his own investments accomplish what 
the life insurance company can guar- 
antee for him. 


Ten leading producers of the agency 
for the past twelve months are these: 
Stanley B. Diefendorf, Joseph E. Kun 
ken, Albert P. Krug, Joseph P. Wein- 
stein, O. Raymond Johnson, Phillip E. 
Anolick, Walter F. Luce. Marion Ives, 
Peter P. Gettinger and Sidney L. Levy. 
Bankers Life of Nebraska 

Marks Golden Anniversary 

The Bankers Life of Lincoln, Nebr., 
has just completed a four-day celebra- 
tion of its fiftieth anniversary. More 
than 200 of the company’s agents from 
all parts of the country gathered to par- 
ticipate in the celebration. Sceking to 
make this a record year I. L. Devoe, 
manager of agencies, said that business 
paid for so far this year was 16% above 
the same period a year ago. 

Howard S. Wilson, president of the 
company, in his address to the conven- 
tion dealt largely with the past giving 
the agents a picture of what has gone 
before. The company was founded in 
1887 when life insurance needs in Ne- 
braska' were taken care of by agents for 
eastern companies. Developments of the 
company is to be measured from its re- 
organization in 1890. Mr. Wilson said, 
when the fundamental principles and 
methods of operation now followed by 
the company had their beginnings. Com- 
pany investments, he reported, include 
$7,500,000 in. first farm mortgages in 
Nebraska and $13,000,000 Government 
bonds. 

Other speakers at the convention in 
cluded E. F. Goodrich, general agent, 
Topeka, Kansas., who has been with the 
company thirty years; R. E. Roush, gen- 
eral agent at Custer, Okla.; Mrs. E. L. 
Marty, special agent at Lincoln, Nebr., 
who has a record of 299 weeks con 
tinuous weekly production, and John H 
Ames, assistant actuary of the company 
A guest speaker was H. J. Burrid 
vice-president; National Underwriter C 
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John Hancock Holds ' 
Supervisors Meeting 


J. HARRY WOOD HEADS PROGRAM 





Two-Day Meeting at Hotel New Yorker 
Develops Ideas on Recruiting and 
Training of Agents 

Supervisors from general agencies of 
the John Hancock throughout the East 
were in convention at the Hotel New 
Yorker, New York City, last Friday and 
Saturday to discuss training and recruit- 
ing methods. J. Harry Wood, manager 
of general agencies, was in charge of the 
meeting and made the opening address 
on each day. On the program with him 
were Hans Clesen of the agency depart- 
ment; Harry Gardiner, general agent, 
New York City, and Ralph Hoyer, gen- 
eral agent at Columbus, O. Two guest 
speakers were Carroll J. Travis of the 
agency department, Mutual Benefit, and 
John H. Jamieson, director of the man- 
agers’ school, Life Insurance Sales Re- 
search Bureau. Mr. Travis emphasized 
the importance of practice in training. 

In his remarks on training Mr. Wood 
suggested that 85% of the time of the 
course be devoted to training men to 
prospect, to make good sales and to 
develop into good agents. He declared 
that the average training course today 
devotes too much time to imparting in- 
formation and knowledge about life in- 
surance. He said: 

“There is a limit to what any one 
man can absorb in a given length of time. 
He will have plenty of time later to 
absorb information, but he must get off 
on the right foot in the beginning. He 
must learn how to make proper contacts, 
how to present the insurance idea effec- 
tively, and how to plan his work because 
if he doesn’t do these things well, he 
will not be able to remain in the busi- 
ness.” 

Discuss Company’s Training Course 

Mr. Clesen and Mr. Gardiner both dis- 
cussed the John Hancock training course, 
pointing out in detail its content and 
the part of the trainer in the training 
plan. Mr. Gardiner emphasized that not 
only does the company’s training course 
and plan provide the general agent with 
a definite track to follow but also the 
company has provided an experienced 
man in the agency department to train 
the trainer. 

Opening the second day’s session with 
a talk on Recruiting, Mr. Wood said: 
“Tt is useless to attempt to recruit new 
men if all your experienced men are 
failures. You must start by rebuilding 
the old organization. It is easy to re- 
cruit new men if your experienced men 
are making a living. Many things in 
the insurance business are remarkable 
because of the lag of time between a 
happening and a result. For example, the 
lag in recruiting for a couple of years 
may not affect an agency’s production. 
As a matter of fact. the production may 
even go up, especially if the general 
agent has put so little time into recruit- 
ing that he has had more time for per- 
sonal production. New organization is 
the life blood of the business. Unless 
we get new organization, agencies will 
decline because of death and disability 
and termination of service, and for other 
reasons,” 

Discussing the supervising of old or- 
ganization Mr. Wood stressed the im- 
portance of the manager’s ability to 
motivate his men so as to make average 
men get better than average results. On 
that subject he declared: “A manager’s 
ability to motivate is going to depend 


partly on his ability to discover the goak., 


the agent has in mind, or even the more 
difficult one of uncovering a goal that he 
can be persuaded to accept in order to 
make him work even harder.” 


Jamieson Talks About “Pivoting” 
John H. Jamieson has given the name 
“Pivoting” to one phase of center-of-in- 
fluence prospecting for agents. From an 
original contact he pivots from one pos- 
sible center of influence to another until 
he reaches one who is able to tell him 


Eric J. Wilson on Scandinavian 


Trip to Visit Thule Life Co. 


Eric J. Wilson, production manager in 
the Ralph G. Engelsman agency, Penn 
Mutual, New York City, who has trav- 
eled around the globe and whose asso- 
ciations with people in many lands and 
his ultimate success in the life insurance 
business led him to write the book sev- 
eral years ago “There Are No Strangers” 
is off on another one of his trips—this 
time to the Scandinavian countries. Mr. 
Wilson sailed from New York on the 
Europa on June 19 for Southampton and 
London where he was joined by Mrs. 
Wilson and their young son, Eric, who 
have been visiting at Mrs. Wilson’s 
home in Scotland. A year ago they 
visited Mr. Wilson’s home in New 
Zealand. ; 

This week the Wilsons sailed from 
Newcastle to Bergen, Norway, and from 
there went to Oslo visiting many points 
of interest. Wednesday and yesterday 
they were to be in Stockholm and while 
there Mr. Wilson was to address a 
meeting at the Thule Life Insurance Co., 
Ltd, having had a personal invitation 
from Yngive Lunden, vice-president and 
manager of the company, during his visit 
to New York City last May. > ; 

For three days the Wilson family will 
be aboard the Gota Canal Steamer trav- 
eling to Gothenburg, Sweden—a trip 
famous for its scenery and one which 
gives a close picture of life in that 
country. Leaving Sweden they go to 
Copenhagen, Denmark, see_Fredericks- 
borg Castle and Kronborg Castle, which 
is said to be the setting for Shake- 


ERIC J. WILSON 


speare’s “Hamlet,” and visit Skodsborg, 
Klampenborg and Strandvej. 

The trip concludes with a short visit 
to Hamburg, Germany, from where the 
Wilsons will sail on next Friday aboard 
the Bremen for New York City. Mr. 
Wilson plans to bring back a moving 
picture record of this trip to add to the 
picture story of those he has made in 
the past. 





Mut. Benefit Names Randall 
To Succeed A. C. Thurman 


Harry R. Randall, until recently super- 
visor of the Mutual Benefit Agency at 
Raleigh, N. C., has been appointed man- 
aging agent there for the company, ac- 
cording to an announcement made June 
25 by H. G. Kenagy, agency executive. 
Mr. Randall succeeds the late Allan C. 
Thurman who died on June 19 follow- 
ing a long illness. He assumes his new 
duties immediately. 

Mr. Randall has been associated with 
the Raleigh agency since September 1929 
when he came from the mathematical 
department in the home office to take 
the position of agency cashier. Two 
years later, in December, 1931, he 
turned his attention to supervisory 
work, assisting the general agent in the 
training and recruiting of agents. In 
the following years he further developed 
his supervisory and managerial activi- 
ties and in 1935 attended the Life In- 
surance Sales Research Bureau School 
of Agency Management. He has just 
completed an advanced training course 
at the company’s home office. 





W. L. TALBOT SAILS 
Walter LeMar Talbot, president Fidel- 
ity Mutual Life, sailed Wednesday for 
Europe on the Normandie. 





of possible prospective agents. He said: 
“In each case I was able to use the 
prestige of each man whom I had con- 
tacted with the new center and finally 
got what I was after.” 

,Ralph Hoyer, general agent at Colum- 


“bus, speaking on the subject of old or- 


ganization said: “When a man once be- 
comes a member of our organization, I 
like to see him a fixture just as soon as 
possible. After you have put a man 
through training, don’t forget him. No 
matter how well trained he is, he is 
human like all of us, and likes attention. 
The manager who keeps in touch with 
his men, and by that I mean personal 
touch, has the secret of lcadership.” 


A. A. Drew, Chicago, Resigns 


A, A. Drew, veteran general agent of 
the Mutual Benefit at Chicago and for- 
mer superintendent of agencies for the 
company, has resigned. No successor 
has yet been appointed. 





TEXAS CORP. PENSION PLAN 





Supplements Social Security Benefits; 
Travelers, Aetna Life, Equitable 
Society on Plan 


More than 95% of the 26,000 em- 
ployes of the Texas Corp. and subsi- 
diaries have voted in favor of a Group 
life insurance and pension plan effective 
July 1, it was announced yesterday by 
the Travelers. Employes in forty-eight 
states are covered, 

The Group pension plan was designed 
to supplement the old-age benefits under 
the Federal Social Security Act and 
provides credits for past as well as fu- 
ture service. Group life insurance re- 
places a self-insured death benefit plan 
in operation since 1919. 

The Texas Corp. is the largest em- 
ployer to adopt a plan of this kind since 
the Federal Social Security Act was de- 
clared constitutional. While the plan 
was negotiated and will be administered 
by the Travelers, with that company 
carrying all the life insurance, one-third 
of the pension cover on each employe is 
underwritten by the Aetna Life and one- 
third by the Equitable Society. 





CONNECTICUT COUNCIL MEETING 


The Connecticut Life Insurance and 
Trust Council marked the first anniver- 
sary of its founding with a dinner 
meeting on June 28 at the Brooklawn 
Country Club, Bridgeport. Speaker of 
the evening was Basil S. Collins, vice- 
president, Old Colony Trust Co., Boston, 
who discussed business insurance in its 
taxable phases and the part that trust 
institutions and trust officers take in 
this undeérwriting field. Alexander Stolz, 
general agent, Mutual Benefit, is presi- 
dent of the Connecticul Council. 





Paul Alexander Dead; 

Long Brooklyn Manager 
WITH GUARDIAN MANY YEAps 
Formed Agency With Jack Warshaue; 


In 1934; Prominent in Political 
And Other Circles 





Connected with the insurance business 
for about four decades, half of that time 
with the Guardian Life in Brooklyn, Pay 
Alexander of the Alexander-Warshauer 
agency of the Guardian, died as the re. 
sult of a heart attack last week in his 
sixty-fourth year. Mr. Alexander had 
long been one of the leading producers 
of the Guardian when he and Jack War. 
shauer formed the present agency jp 
1934. 5 

For many years Mr. Alexander was 
prominent in Brooklyn political and fra- 


*ternal circles, having been water com- 


missioner of Long Island City when he 
was 21 years old, prior to his moving to 
Brooklyn, He was founder and firs: 
president of the Capitol Club of Flatbush 
and was past president of the board of 
trustees of Community Reformed Tem- 
ple. He also served as president of the 
Jacob D. Posner Jewish Home for Con- 
valescents. He was a member of Brook- 
lyn Lodge No. 22 B. P. O. E,, Prospect 
Lodge F. & A. M., Champion Lodge I. 0 
O. F., the Flatbush Democratic Club and 
other organizations. 

Surviving are his widow, Josephine 
Alexander, a son, Francis, a sister, Mrs 
Tillie Winship and a brother, Leon C 
Alexander, 








ELECTED MILWAUKEE PRES. 
_The Milwaukee Association of Life 
Underwriters has elected Stephen L, 
Klarer, Northwestern Mutual, as presi- 
dent succeeding M. F. Heilig, Equitable 
ee 
*. Freidster, Kansas City Life: Harold 
O. Otten, New England Mutual; H. W. 
Richter, Mutual Benefit, and John W. 
Bogenberger, Security Mutual. 


JOINS SAVAGE & CO., BALTIMORE 
The firm of F. A. Savage & Son, 
general agents in Baltimore, has taken 
in a new member, Maynard C. Nicholl, 
agency supervisor. On July 1 the firm 
name becomes F, A. Savage and Co. It 
represents the New England Mutual. 
_Mr. Nicholl has been with the agency 
since 1928. He received the C.L.U desig- 
nation in 1931. He was born in Eng- 
land in 1898, and has an exceptional 
military record in the British Army. 


RETURNS FROM TRIP HOME 

Robert L. Altick, associate general 
agent, Massachusetts Mutual, Los An- 
geles, has returned to the office follaw- 
ing a trip to his home in Wichita, Kan. 
He also visited Chicago and Detroit. 





_ MARRIED FIFTY YEARS 

Samuel W. Harvey, with the Metro- 
politan Life since 1905, and Mrs. Harvey 
will celebrate their golden wedding an- 
niversary this week. Their home is in 
Bloomfield, N. J. 


_VACATION TO ALASKA 
Miss Alice Hoffman, secretary to 
John W. Yates, general agent, Massa- 
chusetts Mutual, Los Angeles, is on a 
vacation trip to Alaska. Following a 
visit to Seattle she will fly to Spokane 

before returning to Los Angeles. 


TO RECEIVE SPECIAL AWARDS 

Sixty-five agents of the Old Line Life 
of America, Milwaukee, who during the 
past agency year have qualified for: the 
company’s Star Leaders’ Club, will: be 
paid special honors at the Twenty-sec- 
ond annual convention of agents at the 
Edgewater Beach Hotel in Chicago, 
July 7-9. 


APPOINTED GENERAL AGENTS. 

Emmet E. Smith and Joseph J. Davis 
have been appointed agency managers at 
Indianapolis for the Standard Life of 
Indiana, it has been announced by Harry 
G. Leslie, president of the company. 








Other officers are Waldemar 
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Bookstaver Agency 
Tours Home Office 


GREETED BY CO. OFFICIALS 





Travelers Leading Agency Makes Trip 
to Hartford; Receive Felicitations 
for Agency Standing 


staver Agency, if 
at 110 William Street, New York City, 
and about thirty members of his pro- 
duction staff left on a motor excursion 
to visit the home office of the company 
at Hartford. The bus, which carried the 
members of the Travelers leading pro- 
ducing agency, was received at the 
Heublein Hotel in Hartford by Harry W. 
Anderson, assistant superintendent of 
agencies. Later the group was greeted 
by company officials headed by H. H. 
Armstrong, vice-president, among them 
being, Superintendents of Agencies J. 
0. Hoover and Gordon V. Kuehner; 
Secretary Lewis M. Robotham, Assistant 
Superintendents of Agencies Harry W. 
Anderson, J. S. Reber, Samuel S, May 
and Thomas W. Cole; Secretary Life 
Department Louis R. Lyman, Chief Un- 
derwriter T. F. Siegel. 

After an enjoyable lunch Mr. Arm- 
strong expressed briefly his pleasure in 
seeing the members of the Bookstaver 
agency in Hartford and extended his 
congratulations for the position they had 
attained in the production field. In re- 
sponse to congratulatory remarks by Mr. 
Armstrong and several other home office 
officials, Mr. Klein expressed his thanks 
for the gracious reception given him and 
his associates. He also said that the 
agency would maintain its position as 
leading agency in the field. 

The afternoon was devoted to an in- 
spection tour of the different departments 
of the home office directed by T. F. 
Siegel, chief underwriter; F. J. Callery, 
underwriter and Paul Hanen, service de- 
partment, followed by a sight seeing 
tour of city which ended in Elizabeth 
Park, where colored motion pictures 
were taken of everyone in the beautiful 
flower gardens. 

To complete the day's schedule the 
bus left Hartford for Milford where 
dinner was served to everyone before 
leaving for home. 

Milton Goldstein, manager of the un- 
derwriting department joined the other 
members of the agency at the Seven 
Gables Inn for dinner. 

The members of the agency that at- 
tended the day’s excursion were, Man- 
ager Elias Klein; Secretary-Treasurer 
Irving A. Bush, Manager Sales Promo- 
tion Saul Rosenstein and the following 
agents, Samuel Bassin, Samuel Brenner, 
Charles Felder, I. Felder, Isidore Fre- 
wald, William Gertler, Max A. Gilberg, 
Herman Goodman, Joseph Greenberg, 
Lewis I, Kalisky, Jacob L. Katz, Joseph 
Kopelman, Louis Meyerson, Harry Mor- 
ms, David Podolsky, David Polmer, 
Joseph W. Rich, Aaron Saltzman, Sol. 
H. Sandler, Jos. A. Schneider, Israel 
Sekuler, Henry B. Sherman, Harry Sil- 
verstein, David N. Sugarman, Henry 
Teller and Jacob Wolbarst. 


LAMACCHIA’S 1937 CHART 


Standard Analytical Service of St. Louis 
Briefs Company Data on 
Single Page 


The Standard Analytical Service of 
st Louis [J. B. Lamacchia analyst and 
statistician], has issued its 1937 report on 
full level premium companies. The re- 
Port presents in compact statistical form 
‘na single page a large number of facts 
‘l interest to policyholders and is used 
by a number of companies. 

Some of the facts given are total in- 
‘trance in force; assets to each $1,000 
 torce; surplus to each $1,000 in force; 
‘hount of income for each dollar dis- 
aoe net interest earned; expense per 
“Olar of premium income: ¢ r 
diversity fn — mek ae Sea 








Mass. Mutual Names Smith 
And Covalt General Agents 


Increasing to five the number of field 
promotions in the past two weeks the 
Massachusetts Mutual Life had ap- 
pointed E. Leo Smith, formerly general 
agent at Mattoon, Ill, as general agent 
at. Indianapolis to succeed the late Mal- 
colm M. Moore and has advanced Cyrus 
C. Covalt from supervisor to general 
agent at Mattoon. Three other recent 
promotions were those of Anthony E. 
Veith and Ralph D. Lowenstein at St. 
Louis and E, W. Hughes at Chicago 

After some experience as a part-time 
agent in his school years, Mr. Smith 
entered his father’s agency as a full- 
time representative at Mattoon in June, 
1924, upon graduating from the Uni- 
versity of Illinois, and less than two 
years later succeeded his father on the 
latter’s’ death. Active in social and civic 
affairs at Mattoon, Mr. Smith has been 
president of the Rotary Club and of 
the Chamber of Commerce. 

In the business since 1930 Mr. Covalt 
joined the Mattoon agency of the 
Massachusetts Mutual in 1932 and was 
appointed supervisor in March, 1933. 





ACACIA MUTUAL MEETING DATES 


The Acacia Mutual Life regional con- 
ventions of its William Montgomery 
Quality Club will be held at Sea Island, 
Ga., August 12-13 for the Southern 
group; French Lick Springs, August 19- 
20 for the Eastern and Midwest group; 
and Coronado Beach, Cal., August 30-31 
for the Pacific Coast group. 


W. P. GILBRIDE, PRESIDENT 


At the annual meeting of the Life 
Managers’ Club of London, Ontario, Can., 
W. Preston Gilbride, Great-West Life, 
was elected president for the new fiscal 
year. J. W. Taylor, Canada Life, was 
elected vice-president, and J. B. Hamil- 
ton, Standard Life of Edinburgh, secre- 
tary-treasurer. George Copeland, Mutual 
Life of Canada, retiring president, re- 
mains on the executive while new mem- 
bers elected to the board were George 
C. Stevenson, Prudential of London, and 
H. E, Parsons, Prudential of America. 


Connecticut Mutual Leaders 
In Big Del Monte Meeting 


A large party of home office execu- 
tives attended the Connecticut Mutual 
convention held at the Del Monte, 
Monterey, Cal. three days last week. 
Among those attending were, Peter M. 
Fraser, vice-president; H. M. Holder- 
ness, vice-president in charge of agen- 
cies; Vincent B. Coffin, superintendent 
of agencies; H. I. B. Rice, vice-presi- 
dent and actuary; Dr. Charles B. Piper, 
medical director; Harold N. Chandler, 
secretary; Henry H. Steiner, secretary; 
Fred O. Lyter, George F. B, Smith, as- 
sistant superintendents of agencies; Ed- 
ward C. Andersen, educational director ; 
Dr. Charles E. Homan, Jr., assistant 
medical director. More than 250 lead- 
ing producers attended, 

Louis J. Fink, New York, Gray agency, 
led the field in paid first premiums win- 
ning the Chase cup. Irven M. Barker, 
St. Louis, won the President’s cup as 
leader in lives. Three agents shared 
top honors in conservation having had 
a full two year period without a single 
lapse, each winning a Steiner cup. They 
were, Nathan Dobson, New York Fraser 
agency; John J. Hallinan, Boston; and 
Louis H. Markowitz, New York Fraser 
agency. There were many other awards. 

There was a separate seminar for 
supervisors in charge of Fred O. Lyter. 
Harold J. Ransom of New York won 
the Lyter award for doing an outstand- 
ing job as supervisor. 

H. W. DOUGHER, L. A. ADVANCED 

Harold W, Dougher, since 1927 agency 
supervisor for the Harold G. Saul gen- 
eral agency of the John Hancock Mutual 
Life in Los Angeles, Calif., has been ap- 
pointed associate general agent. 

Mr. Dougher, who is a graduate of 
the University of Southern California, 
started in the life insurance business 
while still a student as a part-time agent 
for the Pacific Mutual. After his gradua- 
tion he spent two years as a whole-time 
agent for that company and then joined 
the John Hancock’s Los Angeles general 
agency as agency supervisor. He holds 
the degree of Chartered Life Underwrit- 
er, and is secretary-treasurer of the C. 
L. U. organization of the John Hancock 
Mutual, 











progressive leadership. 








CHICAGO MAN NOW IN NEW YORK? 


Here's a short cut to a Life Insurance General Agency opportunity 

in Chicago with a reliable old New York Company. 
Preference given Insurance Salesman with successful record willing to 
demonstrate his ability, adaptability and reliability in New York before 
assuming difficult producing and organizing job in Chicago on founda- 
tion already established. The Company has age and financial stability 
and is rapidly increasing its percentage gains under conservatively 


A ground floor opportunity for 
a man of vision and 


Reply in confidence to Box 1302, The Eastern Underwriter, 94 Fulton St., 
New York City. 


ee) 


stamina. 











Davis and Myrick Tie 
For Top Honors in Golf 


AT N. Y. MANAGERS’ OUTING 
Eugene Homans Has Low Gross of 77 
In Annual Affair at Westchester 
Country Club 
Sem P. Davis, Phoenix Mutual, and 
Julian S. Myrick, Mutual Life of New 
York, divided honors this week in the 
golf tournament which featured the an- 
nual outing of the Life Managers Asso- 
ciation of Greater New York held Tues- 
day at Westchester Country Club and 
will meet again on the links this Summer 
to determine the ownership of the per- 
manent trophy donated by Max Hancel 
of the Continental American—a_ silver 


loving cup that stands twenty-eight 
inches high. The loser of that match 
will be awarded second prize for low 


net score. Eugene Homans, Equitable 


Society, took third place with a low 
gross of 77. 
Another tie resulted in the low ball 


team score with Sheppard and Eugene 
Homans of the Equitable breaking even 
with Walter Gudeon, Connecticut Gen- 
eral, and Sam Davis, Mr. Davis with- 
drew his name and the decision awarded 
the prizes to Mr. Gudeon and the 
younger Mr. Homans. 

Bright skies favored the outing and 
more than fifty members of the New 
York City association were at Westches- 
ter for the sports program and the din- 
ner in the evening when prizes wert 
awarded. Mr. Davis, who qualified for 
top honors during the day, was also 
general chairman of the affair and pre- 
sided at the dinner. With him on the 
general committee were Harold L. Tay- 
lor of the Mutual Life and Eugene Ho- 
man§, 


Some Other Prize Winners 
_ Contest for the kickers handicap fit 
ished with a three-way tie at a net score 
of 80, the awards going to David T. 
Hersch, Security Mutual; Gilbert V 
Austin, Aetna Life, and to Fred S. Fern, 


Equitable Society. Mr. Hersch’s priz 
was a tray and coffee table, Mr. Aus 
tin’s a gold fruit bowl and Mr. Fern’s 


a gold tray. Eugene Homans took the 
prize for the best nine holes. The com- 
mittee’s award went to Clarence Leyen 
decker of the Guardian Life. . 

Harry F, Gray, Connecticut Mutual. 
was chairman of the prize committe: 
which included Max Hancel, Continental 
American; Osborne Bethea, Penn Mu 
tual, and John M. Fraser, Connecticut 
Mutual. Other committee chairmen were 
W. F. Atkinson, Northwestern Mutual. 
on attendance; Franklin H Devitt, 
Equitable Society, in charge -of tennis, 
and LeRoy Bowers, Mutual Life, head- 
ing the committee on swimming 
cards, 

President of the association is Clifford 
L, McMillen, Northwestern Mutual. and 
treasurer is Harris L, Wofford, Pru- 
dential. 

Official photographer for the day was 
Elias Klein, manager, Bookstaver 
agency, Travelers. Following the dinner 
in the evening he showed the moving 
pictures he took at the recent testimo- 
nial affair honoring Harry Gardiner, 
John Hancock, immediate past president 
of the association. 


and 


ELECT BRAYTON AT SUPERIOR 

The Superior (Wis.) Association of 
Life Underwriters has elected these offi- 
President, Olaf 


cers: 3rayton; vice 
president, Olaf Johnson; secretary and 
treasurer, Alex Sprowls. Leonard Moran 


was again chosen as National committee 
man. 
BIRMINGHAM ASS’N ELECTS 
Huston L. LaClair was 
dent of the Birmingham 


elected presi 
\ssociati 


Life Underwriters June 19, succeedir 
Frank M. Drake. O. L. Mims was 
named vice-president; M. A. Davidsor 


treasurer, and Thomas J. Huey, sec 
tary. Eugene Raughley was named na 


tional committeeman, 
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LAMAR HILL 

Over a period of a considerable num- 
ber of years a large number of South- 
erners have come into the insurance 
business of the North, occupying posi- 
tions where many have won unusual dis- 
tinction. Among those who impressed 
his personality upon a pretty big zone 
was Lamar Hill, vice-president and gen- 
eral counsel of the America Fore, who 
died last week, closely following the 
death of his wife. Their devotion had 
been beautiful. 

Mr. Hill was not only a lawyer of 
high ideals and splendid ability, who 
had an. unusually fine comprehension of 
the insurance business and its ramifica- 
tions, but his influence extended consid- 
erably beyond that of his own com- 
panies. It was an influence which 
reached into the State Insurance De- 
partments, Dozens of insurance com- 
missioners knew Lamar Hill and a 
group of them, always changing, sought 
his advice. His counsel was particularly 
welcomed by new commissioners who 
quickly sensed that here was a man to 
whom they could turn and be guided on 
the intricate problems confronting them; 
and they did so in the belief that the 
advice given would be non-partisan, un- 
biased and clear cut. Their confidence 
in him, and that of the business itself, 
was never impaired. 





AGENCY PUBLICATIONS 


Some of the best talent in the insur- 
ance business is devoted to the issuance 
of agency publications, sometimes called 
house organs, The number of these pub- 
lications is growing; they are of infinite 
variety ; and some have a complete news- 
paper staff. As there are fleets which 
have as many as 30,000 agents the circu- 
lation of these publications in the ag- 
gregate is unusually large. In text mat- 
ter they run the scale from salesman- 
ship to personalities. A number of the 
publications publish book reviews, call- 
ing attention to new issues which are of 
interest to producers. These reviews oc- 
casionally include those of new books on 
psychology the importance of which sub- 
ject cannot be neglected in salesmanship. 

In the mail a few days ago came an 
agency publication which illustrates the 
newspaper ingenuity among the group 
of editors of these publications, It is 
the June issue of The Camden Advisor, 
published by the Camden Fire Insur- 
ance Association. This particular number 





format and in nature 
of contents with the new magazine Life. 

On the cover is a page picture of one 
of the file girls at work. On page 2 are 
interesting snapshots of representatives 
of the company taken while on holiday. 
Two pages are devoted to photographs 
of founders of the company and some 
of the directors who 
pany many years ago. 


is a facsimile in 


served the com- 


Next follows a number of pictures of 
executives at their desks with clever 
thumb nail personality sketches. They 
President William Thackara 
Read, John Farr Gilliams, senior vice- 
president; Barry Truscott and Harry O. 
Huth, vice-presidents; and Elwood 
Stephen Thompson, treasurer. Among 
other pictures printed are those of two 
office boys, and the number concludes 
with “Camden Fire Goes to a Party,” 
with candid pictures of members of the 
Camden Fire Athletic Association danc- 
ing at the annual dinner dance. Editor 
of the Camden Advisor is Clark W. 
Smitheman and he is entitled to con- 
gratulations. 


include 


Most of the agency publications are 
at their best in covering a convention. 
At all the conventions nowadays there 
is a home office man who is a camera 
expert. The life insurance companies 
make a big play out of these conven- 
tions, The fire companies have not much 
to say about the field meetings in their 
publications. One reason for this is that 
they do not care as a rule to have the 
addresses of the field men distributed 
as many of these addresses are “in the 
family” talks, and the companies do not 
want their competitors to have the in- 
formation. 





Last Saturday Roger B. Hull, manag- 
ing director of the National Association 
of Life Underwriters and Mrs. John W. 
H. Crim of New York City, were mar- 
ried. Mr. and Mrs. Hull will reside at 
876 Park Avenue, New York City, after 
October 1. The bride, the former Miss 
Amelia Goodyear of Rochester was the 
widow of John W. H. Crim. Mr. Hull is 
a graduate of Yale, 1907, and Harvard 
Law School, 1911. He served as a major 
in the World War. 

+ + * 

W. E. Bixby, executive vice-president 
of Kansas City Life, accompanied by J. 
F. Barr, vice-president and superintend- 
ent of agents, and J. A. Budinger, actu- 
ary, were recent visitors to the Pacific 
coast. 

* * * 

Samuel R. Feller, former chief deputy 
of the New York Insurance Depart- 
ment, and Mrs. Feller, will sail for Eu- 
rope tomorrow on the Conte di Savoia. 





HELEN ROCKWELL 


Helen Rockwell, Denver convention 
chairman of the women’s committee of 
the National Association of Life Under- 
writers, is one of the country’s most 
successful life insurance women. She is 
manager, women’s division Cleveland 


agency, National Life of Vermont of 
which Trumann Cummings is general 
agent. After graduation from Oberlin 


College, she had experience as a book 
store salesman, as assistant in an X-ray 
laboratory, as personnel director of the 
General Electric Co., (Cleveland plant), 
and as solicitor for Cleveland Federated 
Charities. She then went with National 
Life of Vermont. Her personal produc- 
tion has been large over a period of 
years and she is a member of the Wom- 
en’s Quarter Million Dollar Round 
Table. She also belongs to the Interna- 
tional Business and Professional Wom- 
en’s Club and has held various offices in 
the Zona International. Outside of lifc 
insurance her interests include horse- 
back riding, automobile trips to remote 
places and, amateur photography. She 
expects a large number of women to at- 
tend the Denver convention of the Na- 
tional Association of Life Underwriters. 
* * * 

Edmund Fitzgerald, vice-president of 
the Northwestern Mutual Life of Mil- 
waukee has been re-elected president of 
the board of trustees of Milwaukee- 
Downer Seminary, junior school of Mil- 
waukee-Downer College, an exclusive 
girls’ school. Mrs. William D. Van Dyke, 
Jr., wife of a member of the Northwest- 
ern Mutual board of trustees, has been 
elected vice-president of the seminary. 
and Gifford T. Vermillion, manager of 
the Milwaukee office of the Mutual Life 
of New York, has been elected treasurer. 

*x 


E. L. Carson, agency manager of the 
Equitable Life Society at Milwaukee, has 
received word that his son, Jack, aged 25 
years, who has been on the professional 
stage since his graduation from Carleton 
College, Northfield, Minn., six years ago, 
has signed a long-term contract with the 
RKO studios in Hollywood, Calif., for 
featured roles in motion pictures. His 
first appearance will be in “Stage Door,” 
featuring Katherine Hepburn and Ginger 
Rogers. 

* * * 

Joseph A. Riordan, well known local 
agent of Harrison, N. J., who takes a 
long trip every year, left Wednesday 
with Mrs. Riordan on the Kungsholm 
for a cruise to the Scandinavian coun- 
tries and Russia. They will visit Nor- 
way, Sweden, Estonia, Finland, Russia 
and Denmark, making stops at eighteen 
ports, including several close to the 
Arctic circle. Mr. Riordan founded his 
business fifty years ago. 


a 








JAMES WILLIAM HADLEY 


At the annual New Jersey State Con. 
clave of the Order of De Molay held a 
Atlantic City last week James William 
Hadley, W. L. Hadley, vice. 
president and general manager of The 
Eastein Underwriter, and a member oj 
the staff of this paper was signally hon- 
cred by his election to the post of secon 
vice-president of that body for the year 
1937-38. The state is divided into twelve 
districts and each vice-president has four 


son of 


districts under his immediate supervision} 


J. W. H. is Past Master Councilor oj 
Vigilant Chapter, Plainfield. He serve 
part of the past year as District Deputy 
for the Fifth District. In his new post he 
automatically becomes a member of the 
State Installing Team which is made w 
of the newly elected state officers. 
es = 

C. C. Schmelz of New York, assist- 
ant secretary of American Home Fire, 
was in Los Angeles recently and _spent 
several days visiting the local office oi 
the company, then leaving on a trip to 
Yosemite National Park accompanied 
by Leonard Newport, general agent for 
the company, who returned from Yose: 
mite to Los Angeles, while Mr. Schmel: 
continued his journey to San Francise 

* * * 

Edward T. Cairns, vice-president 0 
the Fireman’s Fund Group fire and cas 
ualty companies, and George E. Towr 
send, assistant vice-president, Fire: 


man’s Fund fire companies, are in the) 


East on an extended business trip. Mr 
Cairns and Mr, Townsend will vist 
company offices in Boston, New York 
and Chicago before returning to the 
group’s head offices in San Francis¢ 
They were in New York this week. 
ee oe 

J. H. Harrison, president, J. H. Har 
rison, Inc., independent adjustors, Lous 
ville, left Louisville June 27 and sailed 
June 29 from New York, on the steame! 
Stattendam for England on a_ busines 
trip, planning to be away a month o 
six weeks. While away he plans 
go over to northern France to see agal! 
the old battlefields over which he 
scrapped while in France for a_peri0 
of fifteen months, as a major in tht 
A: EF. 

* + * 


Neville C. Seymour, economist at 
statistician for the Insuranshares Cer- 
tificates, Inc., of Baltimore, accompanie 
by Mrs. Seymour and their youmt 


daughter, returned to this country Mor 
day on the Normandie from a trip !® 
England. 
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Insurance Journalism in France 
Insurance papers in France are quite 
numerous in proportion to the size of 
the market, but there are only two or 
three papers of international importance. 
The leading ones are L’Argus, La Re- 
assurance and La Semaine. The first 
two form part of the Roux group of 
publications, which also includes Le 
Journal des Valeurs d’Assurances which 
gives a weekly review of French and 
other insurance securities, and is now in 
its fifty-sixth year. Another member of 
this chain is Le Petit Avocat, a legal 
monthly review. In addition to these 
periodicals there are the Insurance Year 
Book and a whole library of insurance 
books covering every imaginable subject 
connected with the various lines of in- 
surance. Amongst the most important 
and well known ones are the “Inspectors 
Manuals”, one covering fire, one acci- 


‘dent and one life insurance, the “Dic- 


tionary of Fire”. In addition to these 
many forms for the use of underwriters, 
leaflets, advertising matter, etc, are 





puty| 
t he} 








printed by the presses of Argus. 

The editor and manager of these pub- 
lications is Dr. Antoine Roux, one of 
the most interesting and distinguished 
men I have met on the Continent. A 
brilliant scholar in his provincial home 
town he came to Paris to study law, not 
like the average Continental student, to 
have a good time for a few years on his 
father’s money, but to work his way 
through college like so many of the best 
of cur boys over here. While giving 
private lessons in a lyceum high school 
ke prepared his doctor’s thesis and im- 
mediately after having obtain his degree 
of doctor of laws he prepared another 
thesis on insurance. Coming from an 
old family of underwriters it was nat- 
ural that he also should turn to this 
profession. His father had been agent 
of the Phenix for over fifty years and 
so when young Antoine had finished his 
studies, he entered the service of an 
Msurance company as an inspector. 
However, he was attracted more 
strongly by professional journalism and 
so in 1898 he became an editorial sccre- 
tary of the Argus. Before long he be- 
came editor-in-chief and finally in 1929 
he became the successor of Paul La- 
grange as general manager of the paper. 
Juring his long career as a journalist 
he has always lived up to and main- 
tained the highest standards of his pro- 
lession. At the same time the quantity 
of copy of all types which he has put 
out has been amazing, and throughout 
his long career Antoine Roux has been 
known not only as a writer with a flu- 
ait and elegant style, who presented his 
subjects in an interesting manner and 
only after thorough study, but also as 
4 tireless worker. His best known works 
are the manuals for inspectors and 
agents of the different lines of insur- 
ance. While working on them and edit- 
Ing the paper he founded Le Petit Avo- 
cat, a monthly legal review which has 
also a wide circulation. 


Antoine Roux became a captain in the 

















army and was made a military knight 
of the Legion of Honor for his distin- 
guished services during the world war 
for which he was also decorated with 
the Croix de Guerre. All through his bril- 
jiant and successful career Antoine Roux 


has kept his natural modesty and 
charming politeness. He is a devout 
Catholic and active in church charity 


work, 

Antoine Roux is ably assisted by his 
son-in-law, G. L, Auburtin, who is edit- 
ing the Insurance Securities Journal and 
is at the same time manager of the 
Banque des Assurances, a bank dealing 
exclusively in insurance stocks, on which 
in view of his thorough knowledge of 
the market he is able to advise his clients 
particularly well. The Insurance Securi- 
ties Journal also is by now in its fifty- 
sixth year proving the popularity and 
soundness of this idea. 

The Argus, which was founded in 1877, 
is covering insurance on a world wide 
basis and has contributed its share to 
international understanding and _inter- 
national business expansion. 

Paul Lagrange, founder of the Argus, 
has played an important part in the de- 
velopment of French insurance through 
his financial paper, the Insurance Securi- 
ties Journal. Paul Lagrange was one 
of the first to acquaint the general 
public with insurance stocks and thereby 
helped to establish a general market for 
this type of securities. Due to his influ- 
ence the number of holders of insurance 
stocks increased considerably, which 
proved to be an important factor in the 
public relations of the companies, coun- 
teracting unfavorable publicity and 
monopolistic legislative attempts. 

His policy was chiefly to advocate to 
make all or most insurance stocks nego- 
tiable, thereby increasing their actual 
value and increasing the demand for 
them, which had been restricted by the 
difficulty to negotiate them when each 
share had to be registered in the name 
of its owner, in many cases subject to 
approval of the boards of the companies, 
and in practically all cases subject to 
and hampered by the possibility of calls, 
as most shares were not fully paid up. 
By eliminating these difficulties new 
money was attracted to the insurance 
securities market to the mutual satis- 
faction of both companies and _ stock- 
holders. 

The other point which was consist- 
ently stressed by the Insurance Securi- 
ties Journal was that stocks should be 
split up whcnever the value of a single 
share was, or had become, too large an 
amount to attract the average investor, 
thereby reducing its practical negotia- 
bility. An important object in this policy 
was, of course, also to make insurance 
an institution owned by the public as a 
whole, not by a few bankers, thereby 
rendering it less vulnerable by and less 
exposed to unfavorable legis!ation. It 
may thus be said that the Insurance 
Securities Journal has rendered great 
services to the insurance fraternity as a 
whole. 


W. E. Schram Writes About 
Life in Denmark 


Life as it is lived in Denmark with 
personal touches on economics, history, 
art and the drama, are contained in a 
letter received by friends in this country 
of Walter E. Schram, well known insur- 
ance newspaperman, now visiting that 
interesting country, His letters are dog- 
eared from being circulated by hand so 
the latest to be received is printed here- 
with. 

“Not until now have I felt like writing 
any letters, but as writing letters is 
something that is just about extinct I 
don’t feel particularly grieved about my 
deficiency. Missed some of the gang at 
the gang-plank but the cabin was full 
and it was a very damn fine party. 
Thanks for kind parting messages. 

“Since I have been here have been 
either busy or tired and I am only able 
to write this letter by reason of the fact 
that I am out at my friend’s country 
place on the shore of the Skatagaat, or 
whatever it is, that is scattered all about 
this coast. It is about forty miles north 
of Copenhagen. Beautiful wild place. My 
friend has 800 feet beach front and 1,200 
feet back to main road. People come in 
to ask if the place is for sale. Some day 
he'll sell it off in plots. There’s a rage on 
here for summer places. 

“Well, I'm out here with him until to- 
morrow when we go back to town, The 
gang from the city house has been here 
but they went home so I have time to 
write. My friend keeps a cook, maid, 
seamstress and laundress in the city 
place and a cook out here. Has a Ford 
and a Buick and a chauffeur, so the gang 
is running about from here to there all 
the time. Understand, I’m visiting, not 
touring, 

“This is an o!d country. Life seems to 
have begun here about 700 or 800. Where 
I am is sprinkled with Viking warrior 
graves, mounds of earth twenty to forty 
feet high according to rank of deceased. 
Unlawful to disturb graves. Have spent a 
lot of time running from restaurant to 
restaurant and hotel to hotel. Every ac- 
tivity ends with eating in some form. 
Lots of old places, thatched and sod 
roofs on houses, and all that sort of 
primitiveness. Everything is just a little 
queer. All sorts of museums from Stone 
Age up to now. Am about finished with 
that stuff. Am poor sightseer. Castles all 
over the place. Full of the real old stuff. 
-Saw Hamlet played by English company 
at Kronborg Castle at Helsingor, thirty 
miles from Copenhagen. Shakespeare 
spert some time there and got dope for 
famous tragedy from events that trans- 
pired there. Big gate, Tickets $1.75. En- 
gagement one week. Castle begun in 
1420. Walls four meters thick, dungeons 
and everything. Marvelous museum now. 
Hamlet played in huge courtyard. I’m 
nix on Shakespeare but had fine feed 
afterward, 

“Going on some kind of trip soon but 
don’t know just what. Also expect to 
motor through Sweden, Norway. Country 
places quaint; streets too narrow for 
even one auto, Copenhagen a beautiful 
city. Very clean. How I miss my garbage 
cans. No slums one can see but under- 
stand many buildings unsanitary. 

“Residential building boom on now. 
Will soon be overdone. Moneyed people 
worried over taxes and relief. Denmark 
population 3,500,000; Copenhagen 950,000. 
Copenhagen too big, but people would 
rather be there on relief than in coun- 
try working. Hard to get any kind of 
help; Danes expect their and our money 
to be devalued. 

i general economic condition § is 
Trade vgreements  stifl'ng. Most 
manufactured articles are inferior to 
ours. Coffee is 75 cents a pound but we 
drink it four or five times a day. Any- 
thing made of cotton is very high, Shoe 
making is an unknown art. Ladies buy 
all their shoes in New York. Tobacco 
costs twice as much as with us and is 
twice as bad. Black & White, $3.75; Dan- 
ish schnapps, $1.90 for one-fifth. Good 
stuff, tastes like kimmel. 

“The sun rises at 3:30 a. m. and sets 
at 9:30 p. m.; doesn’t get really dark any 
time, There are 400,000 bicycles in Den- 


mark of which 250,000 are in Copenhagen. 
My friend has seven in the cellar, but I 
haven’t seen anybody use one yet. There 
are thousands in the streets. Few horses. 
Rent i: about half of that in U. S. Every- 
thing else is rather high. 

“Fire insurance is compulsory and costs 
next to nothing. If you don’t rebuild you 
don’t get any money from the insurance 
c:mpany. There is no moral hazard, 

“The king rides about town on horse- 
back unaccompanied. All transportation 
is seventy-five years behind. Street cars 
are six feet wide; the fare is 4 cents, no 
transiers, The city has a string of lakes. 
Looks like Venice, but no cruller or 
doughnut factory. A great place for fish 
---real sole. You can buy them while 
thev’re still kicking. Trees are a crop here 
just like wheat is with us. Plenty of fire- 
woud, The moneyed class uses coke and 
central heating. Denmark has no coal, 
iron or oil. Gasoline is about 29 cents a 
gallon. Most of the cars are American 
cr English. Windmills are still running. 

Am tanned but don’t gain any weight. 
Bathing nix; too cold. Weather generally 
fair,” 

» * * 


Assess Insurance Groups to 
Maintain Order in Portugal 


A strange light is thrown upon condi- 
tions in certain European countries by a 
letter which I was shown by one of my 
friends in England and which was re- 
ceived by the Portuguese Underwriters 
Association, composed chiefly of British 
companies working in that country. 
Dear Sir: 

The conflict which is being fought in 
the neighboring country with its known 
horrors raises the expediency of creating 
voluntary corps to defend the existing 
social regime from violence and anarchy 
which would follow the triumph of com- 
munistic ideals. 


As a result there has been formed the 
Portuguese Legion already an admirable 
reality which we can count on as a 
magnificent instrument for the defence 
of order against any threats of social 
subservience. 

However, the Portuguese Legion has 
to exist as far as possible on its own re- 
sources and on gifts which are sub- 
scribed in each district. This circum- 
stance leads us to remind all those who, 
thanks to their income, can and should 
assist with money of the considerable 
expenses which such a laudable institu- 
tion has to meet, 

All Legionnaires have, as you will 
certainly know, to assist with the devo- 
tion of their life and of their activity 
in the subsistence and triumph of the 
Legion. None, however small, omits de- 
spite the greatness of their sacrifice to 
pay all the same an annuity; unfortun- 
ately these gifts represent nothing if we 
calculate the enormous total of the ex- 
penses involved in the installation of 
the Legionnaires of the acquisition of 
the necessary material, of clothing for 
those who can provide the same at their 


own cost, indispensable propaganda, 
quarters, etc. 
Therefore, in accordance with the 


views of the central board permit me 
to appeal to your sentiments as men of 
property and patriotism remind you at 
the same time that the Portuguese Le- 
gion exists for the defence of those who 
consider property and family as inde- 
structible bases of Christian society, and 
I am sure that you, in response to my 
appeal, will not fail to contribute with 
a subscription of Esc. 2,500, which figure 
we venture to fix in your case. 

Thanking you for the interest which 
this appeal will certainly awake and 
asking you to have the kindness of re- 
turning the enclosed bulletin duly com- 
pleted by return of post which will fa- 
cilitate very much our work. 

Yours faithfully, (Signed) 

District Command for Oporto. 

National companies were asked to 
contribute much larger amounts and I 
understand that the leading companies, 
such as “Fidelidade” and the “Comercio 
& Industria” subscribed 20,000 Escudos 
each, I believe British Underwriters de- 
clined on general principles. 
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N. J. Fieldmen-Agents 
Plan B. D. O. Drive 


MENARD TALKS AT MEETING 











Intensive Joint Campaign Will Stress 
Greater Security and Service 
of Stock Insurance 

steps to organize more 
work of the Business 
Development Office in New Jersey were 
taken Monday evening at a meeting of 
the New Jersey Fie'd Club, held at the 
Robert Treat Hotel, Newark, and attend- 
ed by over 100 state and special agents, 
local agents and representatives of the 
B.D.O. and the Factory Insurance Asso- 
ciation. While the fire insurance busi- 
ness in New Jersey has not been sub- 
ject to intensive competition from non- 
stock insurers, the proportion of mutual 
and neers income to stock company 
premiums being far below the average 
for all states, nevertheless producers be- 
lieve they should act now to protect 
their business from attack by educating 
and demonstrating to assureds the super- 


Preliminary 
thoroughly the 


ior security and service of stock fire 
company coverage. Casualty insurance in 
New Jersey has become a target for 


non-stock competition but the B.D.O. is 
a fire insurance organization and so 
cannot give assistance to agents on 
casualty problems. 


4. K. Andrews, president of the New 
Jersey Field Club and fieldman of the 
Aetna Fire, presided, and_ the chief 


speaker was Albert R. Menard, who came 
to New York early in June from Macon, 


Ga., to join the Business Development 
Office as representative of the National 
\ssociation of Insurance Agents. He is 


president of the Georgia Asso- 
ciation tn his address Monday evening 
he made a favorable impression as a 
speaker and showed deep knowledge of 
his subject of non-stock competition. He 
will divide with F. S. Dauwalter the work 
of addressing B.D.O. meetings in various 
parts of the country. 
Agents’ Leaders Present 

Other speakers Monday evening in- 
cluded Herbert A. Faunce, Atlantic City, 
president of the New Jersey Association 
of Underwriters; Walter A. Schaefer, 
Newark agent and past-president of the 
Casualty Underwriters Association of 
New Jersey; C. Stanley Stults, Hights- 


a former 


town, member of the executive committee 
of the National Association and past- 
president of the New Jersey agents’ asso- 
ciation; Edward M. Schmults, Ridge- 


wood, past-president of the New Jersey 
association; C. R. Wilcox, Hartford, bus- 
iness development manager of the F.I.A.; 


Leon A. Watson, Newark, expert of the 
New Jersey Schedule Rating Office, and 
several others, including members of the 

eld c lub. Charles E. Meek, Jr., Pater- 
son, chairman of the executive committee 
of the New Jersey agents’ association ; 
William G. Hurtzig, Morristown, former 
president, and Frank B. Heller, Newark, 
were among other local agents present. 

Mr, Menard explained the formula by 
which agents can show their clients the 
ereater security of stock fire insurance 
policies when faced with price compe- 
tition from non-stock carriers. He esti- 
mated that most non-agency insurers 
have considerably less than 50% of the 


security of stock companies behind their 


policies. Surveys, he said, showed that 
well over 90% of assureds desire security 
above everything else when purchasing 
protection, and that being so, the cost 
differential in favor of the non-stock 
fire carriers is far more than offset by 
the added security in the event of loss. 
He urged close cooperation between New 
Jersey local agents and fieldmen in 


working to prevent non-stock competition 


from becoming a serious threat in their 
state 
It is Mr. Menard’s opinion that field- 


(Continued on Page 20) 
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New England Rating 
Association Organized 


GEORGE G. BULKLEY CHAIRMAN 





169 E. U. A. and Non-E. U. A. Co.’s 
Meet in Boston; Act Despite Opposi- 
tion of Boston Board 





Representatives of 169 stock fire in- 
surance companies met in Boston on 
Tuesday to form the New England Fire 
Insurance Rating Association which will 
establish rates on all classes of prop- 
erties and rules and regulations in con- 
nection therewith for Maine, Vermont, 
Massachusetts, Rhode Island and Con- 
necticut. Because of a state law New 
Hampshire cannot be included in the 
single rating association. The meeting 
was held under the auspices of the Bos- 
ton committee of the Eastern Under- 
writers Association of which Guy E. 
3eardsley, vice-president, Aetna Fire, is 
chairman. After the proposed by-laws, 
amended following conference with in- 
terested boards and committees, had 
been adopted unanimously the meeting 
elected a board of fifteen governors who 
in turn elected George G. Bulkley, presi- 
dent of the Springfield Fire & Marine, 
chairman and Mr. Beardsley vice-chair- 
man, 

Board of Governors 

Members of the board of governors 
are as follows: Messrs. suulkley and 
Beardsley; William R. Hedge, president, 
3oston; W. E. Maynard, vice-president, 


Providence Washington; Frank C. Hat- 
—-_ vice-president, Phoenix ; Malcolm 

Wight, secretary, Hartford; James D. 
Be vice- president, New Hampshire ; 
Willig um B. Rearden, vice-president, Fire- 
men’s; Harry H. Clutiz a, president, 
Northern of New York; Charles C. 
Hannah, Eastern manager, Fireman’s 
Fund; J. Victor Herd, vice-president, 
Fire Association; A. E. Murdock, secre- 


tary, North British & Mercantile; es 
Purdin, New England manager, ’ Liver- 
pool & London & Globe; Harold V. 
Smith, president, Home, and William F. 
Dooley, vice-president, Continental, Both 
E, U. A. and non-E, U. A. companies 
are represented on the board, which will 
have its head office in Boston. 

The board of governors was given 
power to take steps necessary to carry 
out the purposes of the association and 
to name the date on which it becomes 
effective. This will probably be in Sep- 
tember or October. Tuesday’s action 
follows months of effort to form this 
association. Strong opposition has been 
offered by the Boston Board of Fire 
Underwriters but the companies decided 
to go ahead any way after several meet- 
ings with Boston board members. Under 
the new set-up the Boston board loses 
its right to make rates, but retains con- 


trol of brokerage and commissions and 
internal affairs. The situation will be much 
similar to arrangements in New York 

A SS — sarees 
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HOWARD HEADS N. Y. POND 





Succeeds Bross as Most Loyal Gander; 
Other Officers Advanced; E. L. 
Lewis Treasurer 
S. R. Howard, North & Mer- 
cantile, was elected most loyal gander of 
the New York City the Blue 
Goose at the annual meeting held Wed- 
nesday afternoon in New York City. 
He succeeds Fred L. Bross, Pearl. Wil- 
liam Stedler, Insurance Field, becomes 
supervisor of the flock; John E. T. 
McClellan, N. J. Schedule Rating Office, 


sritish 


30nd of 


is custodian of the goslings; P. M. 
Winchester, Fire Companies’ Adjustment 
Bureau, guardian of the pond; Max 


W. Buchenberger, Underwriters Salvage 
Co., wielder of the goose quill, and E. L. 
Lewis, also Underwriters Salvage Co., 
keeper of the golden goose egg. Messrs. 
3ross and Howard were elected delegates 
to the Grand Nest meeting at Van- 
couver, B. C. 


ALFRED DAVENPORT DIES 


Alfred Davenport, junior partner of the 
Boston agency of William E. Davenport 


& Son, died Sunday at his home near 
Boston. He was 57 years old. He was 
in his father’s agency for many years 


and in 1914 was elected to the Massa- 
chusetts legislature. He is survived by 
his widow, his father and a son. 
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All 
companies feel that centralized rating is 
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control. 
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The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


J. A. Kesey, General Agent 
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U. S. Statement December 31, 1936 


SURPLUS TO POLICYHOLDERS . 


New York ange Department Valuation Basis. 
in various States as required by law. 












Georce Z. Day, Asst. General Agent 


$ 2,062,920.87 


° ‘ . 718,094.12 
. ° . . 11,097,829.98 
° ° . ° 13,878,844.97 


Securities gies at $623,635.21 


Heads National Board 
Executive Committee” 


ROBERT P. BARBOUR 


By unanimous vote the executive com- 
mittee of the National Board of Fire 
Underwriters last Thursday elected as 
chairman Robert P. Barbour, United 
States manager of the Northern 
ance and London & Scottish. He suc- 
ceeds Frank D. Layton, president of the 
National Fire of Hartford group, who 
was elected vice-president of the Na 
tional Board at the 
May. 

Mr. Barbour is an outstanding fire 
insurance executive who has received 
many honors in the business in recog: 
nition of his fine achievements. He has 
served as president of the Eastern Un- 
derwriters Association, president of the 
New York Board of Fire Underwriters, 
president of the old Eastern Automobile 
Underwriters Conference and vice-pres! 
dent of the National Automobile Under- 
writers Association. 
numerous National Board committees 
and has been chairman of several 0 
them. One of the leading figures asso 
ciated with insurance educational work 
Mr. Barbour is the founder of the In 
surance Society of New York and author 
of a book on fire insurance which has 
had wide recognition. 
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Review of Fire Insurance Bills 


In N. Y. Legislature This Year 


By Don 


which passed the New York 
legislature this year and were signed 
by Governor Lehman, directly affecting 
fire insurance, include the following: 
The OBrien bill (Senate Intro. No. 
1644, printed No. 1946), amending § 143 
Insurance Law relative to qualifications 
required of brokers before they may ob- 
tain a license. Approved as Chapter 
369 laws of 1937. A Department bill. 
The Piper bill (Assembly Intro. No. 
188, printed No. 2104), amends § 143 
Insurance Law, declaring insurance 
brokerage business to constitute a “pro- 
fession.” Approved as Chapter 284 laws 
of 1937. This bill was particularly spon- 
sored by the five associations of insur- 
ance brokers in Greater New York. It 
was indorsed by the Insurance Depart- 


Bills 


ment but was not classified as a “de- 
partmental bill.” 
The Piper bill (Assembly Intro, No. 


2354, printed No, 2813), amends §§ 2062, 
267 Insurance Law, relative to classifi- 
cation, to rates, powers, surplus, etc., 
of co-operative fire insurance corpora- 
tions. Approved as Chapter 867 laws 
of 1937. 

The O’Brien bill (Senate Intro, No. 
1859, printed No. 2618), repeals § 3, 
adds new § 34 Insurance Law, amends 
§ 192, repeals § 187, adds new § 187 
Tax Law, relative to premium tax on 
certain foreign insurers and to fran- 
chise tax on insurance corporations, Ap- 
proved as Chapter 530 laws of 1937. A 
department bill, 

The O’Brien bill (Senate Intro, No. 
1641, printed No. 1943), amends § 30 
Insurance Law, to prohibit superintend- 
ent from accepting or filing any instru- 
ment designating him as attorney for 
service of process for any foreign or 
alien insurer unless latter complies with 
provisions of § 9, with certain excep- 
tions. Approved as Chapter 362 laws of 
1937. 

The O’Brien bill (Senate Intro, No. 
1643, printed No. 1945), adds new Article 
9-4 Insurance Law, to provide for cor- 
poration for insurance of life of prop- 
erty. 

Approved as Chapter 386 of the laws 
of 1937. No corporation can commence 
business unless it have a capital of at 
least $1,000,000 and surplus of $500,000 
fully paid in. 

Bills Failing to Pass 


Among the fire insurance bills which 
failed to pass were the following: 

The Gans bili, Assembly Intro. No. 
1734, printed No. 1933. “An act to 
amend the Penal Law, in relation to 
the issuance of fire insurance policies 
on property upon which tenement house 
violations exist.” 

The O'Brien bill, Senate Intro. No. 
945, printed No. 1052. The Piper bill, 
Assembly Intro, No. 1253, printed No. 
1338. Amends § 50 Insurance Law, so 
as to give authority to a licensed broker 
to act as agent of insured in negotiat- 
Ing contracts on property with perma- 
nent situs outside the state, and also in 
arranging marine insurance including 
certain land risks, with companies not 
authorized to do business in this state. 
The O’Brien bill died in Senate Insur- 
ance Committee. The Piper bill passed 
the Assembly and died in the Senate. 

The O’Brien bill, Senate Intro. No. 
45, printed No. 459. The Piper bill, 
ssembly Intro. No. 601, printed No. 
610. New resident agent's law, pre- 
pared to overcome ruling of attorney- 
Seneral on original law passed previous 
session. Piper bill passed Assembly but 
was held on third reading in Senate 
and did not pass upper house due to 
conflict of views of various insurance 
Interests affected. This was the first 
resident agent’s bill introduced. The 
Various interests hope to get together 


Holbrook 


during the Summer and agree upon a 
bill which will be passed next year. 
Commission Control 

The O’Brien bill, Senate Intro. No. 
1346, printed No, 1545. Amends §§ 141, 
141-a, b Insurance Law, by providing 
“rate” for rate making purposes shall 
include rates of commissions and other 
compensation payable to agents and 
brokers, requiring filing with superin- 
tendent of rule or plan fixing such pay- 
ments, no agent, broker or association 
to receive commission Oo: compensation 
in excess of amount so fixed. 

No bill introduced in the legislature 
in recent years has raised such a storm 
of protest as this measure brought 
forth. The bill was not reported and 
dicd in the Senate Insurance Commit- 
tee. There is a possibility that its pro- 
visions may be included in the new in- 
surance code if the situation it sought 


to clarify has not been corrected by 
next year. 
The general consensus among insur- 


ance interests is that the theme of the 
bill constitutes an unwarranted invasion 
on the part of the state of the freedom 
of contract between the insurance com- 
panies and agents and brokers. 

The O’Brien bill (Senate Intro. No. 
1146, printed No, 1283). The Piper bill 
(Assembly Intro. No. 1596, printed No. 
1756). Adds new § 69-a Insurance Law, 
prohibiting foreign or alien insurer from 
writing insurance covering resident per- 
sons or property unless issued or coun- 
tersigned by resident licensed agent. 
This was the second resident agent’s 
bill, introduced as a compromise meas- 
ure. It died in committee in both houses 
of the legislature. 

Replacement Value 

The Cheney bill (Senate Intro. No. 
1097, printed No. 1233). The G. W. 
Stewart bill (Assembly Intro, No. 1145, 
printed No. 1208. Amends § 121 Insur- 
ance Law, by requiring every fire in- 
surance policy to contain standard form 


in effect that insurer agrees to and 
does insure full replacement value of 
property as of date of issuance. Both 
bills died in committee. 

The Cheney bill (Senate Intro, No. 
1068, printed No. 1796). The G. W. 
Stewart bill (Assembly Intro. 1144, 


printed No, 1945). Amends § 121 Insur- 
ance Law, by providing that when in- 
su‘er neglects to appoint appraiser for 
period of thirty days afer notice of 
jors unless denying liability in writing 
within fifteen days, insured may apply 
to Supreme Court for appraiser to act 
in behalf of insurer, security may be 
recuired of insurer. 

Senate bill passed Senate and died in 
Assembly. Assembly bill died in com- 
mittee, 





Legislative Year 


(Continued from 11) 
Organized labor seems pretty well sat- 
‘sfied with the present set-up of the 
\ orkmen’s compensation law and no 
monopolistic state fund was introduced 
this year, but several bills were intro- 
duced, all of which ded in committee, 
providing for payment of compensation 
from date of injury. 
Two Legislatures Next Year 


Page 


Next year the people will have two 
legislatures to watch, the regular annu7l 
session which conven.s th> first Wed- 


nesday in January and the Consti ut‘onal 
Convention which mee‘s in April. It is 
not unlikely that the two bodies will be 
in session at the same time unless the 
regular session adjourns sine de before 
the Convention convenes. 

The last Constitutional Convention was 
held in 1915 and the pcople rejected the 


NATIONAL BOaARD 





The exhibit of the National Board 
of Fire Underwriters was displayed in 
Chicago last week at the forty-second 
annual convention of the National As- 
sociation of Credit Men at the Stevens 
Hotel. Some three thousand delegates 
to this convention passed the exhibit 
two or more times each day on their 
way to and from their convention ses- 
sions and many stopped to learn more 
about the various allied side lines fea- 
tured and to receive the booklet “Cap- 
ital Stock Company Fire Insurance” 
which was distributed there. 

Interest in the exhibit was keen, ac- 
cording to A, Wilbur Nelson, assistant 
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to the general manager of the National 
Board, who was in charge of the dis- 


play, since credit men are interested 
not only in adequate protection of their 
own properties but in safeguarding their 
interests in firms to which they have 
extended credit as well. Many ques- 
tions were asked by delegates to the 
convention, particularly in connection 
with use and occupancy, explosion, riot 
and civil commotion, windstorm and 
sprinkler leakage forms and in the sup- 
plemental contract which includes them 
all. Chicago stock company fire insur- 
ance men were enthusiastic over the 
exhibit and co-operated wholeheartedly. 





work of the Convention at the polls in 
November of that year, but most of its 
proposals have since been written into 
the present State Constitution piece- 
meal. The convention will consist of 
three delegates from each Senatorial dis- 
trict, three times fifty-one is one hun- 
dred fifty-three, plus fifteen delegates at 
large, a total of one hundred sixty-eight 
delegates. Whatever action is taken by 
the Convention must be submitted to the 
people for approval either at a special 
election or at the regular annual election 
in November of 1938. 

The bill affecting agents and brokers 
most severely, to require a regulation 
of commissions on fire insurance, was 
kept in committee, but a bill was passed 
in one house permitting the insured to 
collect from the casualty company in 
excess of the amount of his policy if a 
judgment was recovered against him 
after the casualty company had refused 
to entertain a compron.ise offer of settle- 
ment within the limits of the policy 
coverage, while Edward S. Moran, 
Brooklyn Democrat and chairman of the 
Assembly Insurance Committee in 1935 
introduced a bill permitting fire com- 
panies to write multiple lines of insur- 
ance. 

Consideration of compulsory motor 
vehicle insurance was put over for an- 
other year with the extension of the life 
of the legislative committee to investi- 
gate the subject, but fear has becn ex- 
pressed that the Constitutional Conven- 
tion of next year, may authorize a state 
fund for the underwriting of this class 
of business. 


BALLOU EAGLE STAR SPECIAL 

The Eagle Star has appointed Fred 
W. Ballou special agent to assist State 
Agent Philip M. Wilbert, Jr., in super- 
vising the New England field. Mr, Bal- 
lou will have his headquarters in the 
company’s office at 4 Liberty Square, 
Boston. He has had broad experience 
both in underwriting and production. 





Fire Ass’n, Appleton & Cox 
Separate Marine Activities 


The respective managemer.ts of Apple- 
ton & Cox, Inc., and the Fire Associa- 
tion of Philadelphia announce the ter- 
mination of general agency relationship 
for marine and inland marine business 
as of July 31. This decision is the re- 
sult of the desire of Appleton & Co., 
Inc., to represent only companies for 
which they have exclusive group marine 
and inland marine management. The 
agreement to separate operations is en- 
tirely amicable. 





SCOTTISH UNION SPECIAL 

The Scottish Union & National has 
appointed Wallace G. Bailey as special 
agent in Connecticut and western Massa- 
chusetts with headquarters at 75 Elm 
Street, Hartford. He will act also f 
the American Union and Central Union 
of the same group. Mr. Bailey, a native 
of Connecticut, joined the Scottish Union 
& National a few years ago at the hom 
office; later he traveled in Kentucky and 


Ohio. He is a graduate of the fire 
course of Columbia University and thx 
Insurance Institute of America. He is 
also the present secretary of the In- 
surance Institute of Hartford 


B. D. O. FARM RISK MANUAL 

The Business Development Office is 
preparing a new manual for farm risks 
which will be ready for distribution t 
local agents in rural areas in ahont a 
month. This new material is designed 
to aid rural agents in meeting the c 
petition of non-stock insurers 





ALLIANCE DIVIDEND 


The Alliance Insurance Co. of Phila 
delphia has declared the regular sen 
annual dividend of $1.50 a share, p 
able June 28 to stock of record June 2° 
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Aetna Fire Opens New 
Building in Philadephia 


PRESIDENT McCAIN ATTENDS 


Many Others Present From Home 

Office; More Than 300 Producers 

at Official Opening 

More than 300 agents and brokers in 
the Philadelphia and suburban territory 
were on hand last Thursday at 425 Wal- 
nut Street to help the Aetna Fire group 
open its new four-story building in the 
heart of the Philadelphia insurance dis- 
trict. The structure was purchased last 
Fall and has been completely renovated 
inside and out under the supervision of 
Vice-President E. J. Sloan. 

President W. Ross McCain went from 
Hartford with a number of his associates 
from the home office to help the Phila- 
delphia staff of the Aetna, World Fire 
& Marine and Century Indemnity wel- 
come thgir guests. With Mr. McCain 
were Vice-Presidents E, J. Sloan, J. 
Ross Stewart, J. M. Waller, Frank G. 
Bush and Secretaries George G. Quirk, 
Frank S. Becker, Jr., and Ashby E. Bla- 
den, Assistant Secretary John’ E, 
Downey, General Agent M. B. Seymour 
and Supervisor of Publicity F. Sidney 
Holt. The Philadelphia staff is headed 
by C. J. McNutt, branch manager of 
the Century Indemnity, and by State 
Agents B. L. Gregory and R. F. Mor- 
ton of the Aetna and World and Special 
\gents Howard L. Waterhouse and J. 
\. Aitken. The Century Indemnity rep- 
resentatives in Philadelphia who were 
present in addition to Mr. McNutt, 
were Claim Manager Charles A. Kelso, 
Jr., Superintendent of Bond Department 
Edgar K. Jamieson and Special Agents 
David W. Coates, Warren L. Weeks 
and Field Manager E, B. Smoot from the 
Richmond office. 

The Wednesday night preceding the 
opening of the building, those from the 
home office as well as those on the Phila- 
delphia staffs were entertained at dinner 
at the Union League by former officer 
and retired Pennsylvania state agent, 
Dr. C. J. Irvin. At this gathering Vice- 
President J. Ross Stewart presided as 
toastmaster and called upon most of the 
eighteen persons present for remarks. 
President McCain paid special tribute to 
Dr. Irvin for the many years he had 
guided the Aetna’s destinies in Phila- 
cdcelphia and to Vice-President Sloan and 
Branch Manager McNutt for the parts 
they played in acquiring and renovating 
the new building. 


. 
B. D. O. Meeting 

(Continued from Page 18) 
men should take the lead in arousing and 
educating agents to the facilities offered 
them through the Business Development 
Office. He told how in Chatianooga, 
Tenn., a list of non-stock assureds had 
been prepared and armed with this 
agents and ficldmen paired off to inter- 
view these policyholders. On the very 
first interviews an encouraging number 
of lines were captured from the non- 
agency mutuals and reciprocals. The 
matter of protection of mortgagees under 


policies of assessment companies was 
discussed briefly. 
Mr. Faunce announced that Mr. 


Schmults is chairman of the New Jersey 
agents’ committee on the B.D.O. and 
this committee is now prepared to join 
with the fieldmen’s committee in more 
actively selling the message of stock fire 
insurance. He characterized the non- 
stock carriers as consumer cooperatives, 
saying that this term had been told him 
by one of the leading New Jersey fire 
company executives. In connection with 
this work Mr. Faunce is planning to 
call a meeting of the agents’ association 
executive committee and county vice- 
presidents to consider a three-point pro- 
gram: 1, extension of the Bergen County 
plan of getting companies to eliminate 
unqualified agents; 2, development of 
educational campaign to raise agency 
standards, and 3, starting of active work 


Death of Lamar Hill Causes 


Sorrow 


Funeral services were held last Satur- 
day morning for Lamar Hill, vice-presi- 
dent and general counsel of the America 
Fore companies, at his late residence, 120 
East End avenue, New York City, with 
interment in Ferncliffe Cemetery, West- 
chester County. Mr. Hill died on Thurs- 
day in St, Luke’s Hospital, New York 
City, after a few days’ illness, in his 
fifty-third year. Grief caused by the 
death of his wife on June 7 handicapped 
Mr. Hill’s fight for life. The funeral ser- 
vices were attended by many friends and 
associates to whom news of Mr, Hill’s 
passing came as a tragic shock. 

Mr. Hill passed away just at the close 
of the annual convention of the Nat‘onal 
Association of Insurance Commissioners 
at Philadelphia and Atlantic City, an or- 
ganization which numbered many of his 
close friends and meetings of which he 
had attended for years. It had been his 
hope to go to Philadelphia but on account 
ct his illness he was unable to do so. 
Following the death of his wife he had 
spent most of his time at his summer 
home in Haines Falls, N. Y., and there he 
was taken ill, being removed to St. Luke’s 
Hospital only two days before his death. 
He is survived by two daughters, Ade- 
laide, 15 years, and Ellen Cobb, 13 years. 

Held in High Esteem 

Although not an insurance man _ by 
early training, Mr, Hill had won the 
esteem and affection of hundreds of in- 
surance men in all branches of the busi- 
ness since he joined the America Fore 
group as counsel in January, 1922. An 
able and sincere lawyer he also possessed 
admirable social qualities.. At the many 
insurance conventions which he attended 
his charm and personality gained for him 
many valuable contacts. He made friends 
easily and he liked his friends. His ab- 
sence at Philadelphia last week caused 
wide regret among the more than 70) 
insurance men at the commissioners’ 
gathering, 

Mr. Hill was born in Atlanta, Ga., May 
27, 1885, and educated in the public 
schools and the University of Georgia. 
He was admitted to the bar in Atlanta 
in 1905 and in the legal world his accom- 
plishments won him distinction. He 
served as special assistant to the attor- 


in Insurance Circles 


ney general of Georgia in the important 
case of the State of Georgia against the 
Tennessee Copper Co, and the Duckworth 
Copper & Sulphur Iron Co., Ltd., before 
the Supreme Court of the United States 
with a resulting victory for the state. — 

In August, 1917, he entered the Second 
Officers training camp at Fort Ogle. 
thorpe, Ga., and was later commissioned 
captain of infantry in the Officers Re. 
serve Corps and assigned to duty at 
Camp Jackson, S. C. He departed for 
France from that camp and achieved pro. 
motion to major-adjutant general, liey. 
tenant adjutant general and later adjy- 
tant general of the 81st Division. 

Mr. Hill served for a while as special 
assistant to the Attorney General of the 
United States in the case of the United 
States vs. American Sugar Refining Co, 
et al. 

He was engaged in the general practice 
of the law in New York City in January, 
1922, when he became counsel for the 
America Fore group. He later became 
assistant secretary and counsel, then 
secretary and counsel and finally vice- 
president and general counsel. 

Credit goes to Mr. Hill in large meas- 
ure for organization in 1935 of the Stock 
Company Association, which saved for 
stock fire insurance and stock company 
local agents insurance on properties in 
which the Home Owners Loan Corpora- 
tion has an insurable interest. Later the 
activities of the Stock Company Associa- 
tion were expanded to handle insurance 
for other Federal agencies, Few insur- 
ance company lawyers are as well and 
favorably known in fire and casualty in- 
surance circles as was Mr. Hill. 


Commissioners’ Resolution 


A resolution of sorrow on the death of 
Mr. Hill was adopted by the National As- 
sociation of Insurance Commissioners at 
a brief business sess'on held in At’antic 
City last Thursday. Deputy Commission- 
er Chris A. Gough of New Jersey, who 
was presiding at the time, tried to tell 
the convention of Mr. Hill’s death but 
his voice was so choked with emotion 
that he had to turn the task over to 
Conimissioner John C. Blackall of Con- 
necticut. 





on the B.D.O. campaign. He asked for 
the full assistance of the fieldmen as 
they are qualified to aid local agents in 
selling full protection to assureds and 
in seeing that agents service their risks 
frequently in order that assureds may get 
the full benefit of rate changes, new 
forms of protection, etc. 
Work of F. I. A. 

Mr. Wilcox for the F.I.A. explained the 
work of that organization, stressing its 
excellent fire protection, engineering and 
inspection service. The F.I.A. confines 
its operation to large risks of certain 
types but has gathered information with 
respect to non-stock risks which can 
be of assistance to many agents desiring 
to recapture lost lines. C. A. Ross, 
manager of the New York office of the 
F.LA., and Richard Smith and M. N. 
Neal, also of the New York office, were 
introduced at the meeting. 

Mr. Schmults, speaking on the Bergen 
County plan, said that non-qualified 
agents really aid the non-stock cause 
because of their inability to protect their 
assureds properly. If stock fire insur- 
ance advantages are to be used fully 
then the business must be sold by quali- 
fied producers who with experience and 
intelligence can meet successfully mutual 
and reciprocal competition. 

Satisfaction that the B.D.O. is giving 
consideration to the problems of small 
town and rural agents was expressed by 
Mr. Stults. He said that many good 
agents can handle farm risks with profit 
to their companies but that the loss ratio 
on all farm business is high because the 
business handled by non-resident brokers 


and agents who fail to underwrite their 
risks is all lumped together, His conten- 
tion was that the companies could’ be 
far more liberal with acceptance of farm 
insurance if they confined their accept- 
ances largely to agents known to be 
conscientious and painstaking in selecting 
farm business. 





INSURANCE FIELD CHANGES 

The Insurance Field of Louisville, an- 
nounces the following changes in_ its 
official staff : 

Elmer Millcr, Jr., associate editor in 
Louisville, has been appointed business 
nanager but will also retain his connec- 
tion with the editorial staff. Prior to 
joining the Field at Louisville two and 
a half years ago Mr. Miller was in the 
advertising and publicity department of 
the Actna (Fire) of Hartford. 

Ed C. Smith, Jr., who has been ad- 
vanced from assistant secretary to secre- 
tary to fill the vacancy caused by the 
resignation of James S. Craik, formerly 
was with the Western & Southern 
Group of Cincinnati, is manager of the 
Advertisers Service Bureau and in addi- 
tion will travel the Midwest as advertis- 
ing representative. 

Dan Jansen, who has been at the home 
office of The Field for several years, has 
been appointed advertising manager. 

The Field also announces the resigna- 
tions of Robert Cron as Associate Editor 
in Chicago to become Advertising Coun- 
selor of the Des Moines Register and 
Tribune, and of Ralph Reed Wolfe who 
was assistant to Associate Editor E. M, 
Ackerman in New York City. 
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MYSTERIOUS/ 


But there’s no mystery in the Bond business - 
except perhaps the fact that so few agents 
recognize the excellent premium building 
possibilities of the Bonding lines. 


The Fidelity and Casualty, pioneer bonding 


company in America, can show you how to 
develop this excellent business. 
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America Fore Insurance a 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FirRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FiRE INSURANCE COMPANY = THE FIDELITY AND CasuattTY COMPANY 
First AMERICAN FiRE INSURANCE COMPANY : BERNARD M CULVER President 

INSVRANCE FRANK A CHRISTENSEN Vice President 


Eighty Maiden Lane, |BiaNee|) New York, N.Y. 
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NEW YORK CHICAGO SAN FRANCISCO ATLANTA DALLAS MONTREAL 
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International Meet 
Of Insurance Brokers 


WILL BE HELD IN PARIS JULY 7-10 





President of Republic, Minister of Labor 
and Municipal Council of Paris Give 
Congress Official Status 





Insurance brokers from all parts of the 
world will be in Paris for the Interna- 
tional Congress of Insurance Brokers, 
meeting July 7-10. The Congress will 
be held under the high patronage of 
President Albert Lebrun of the French 
Republic, of the Minister of Labor and 
also under the auspices of the Municipal 
Council of Paris whose members will 
officially receive the delegates at the 
Hotel de Ville (city hall). ‘3 

Albert Vittini is president of the or- 
ganization committee and Andrew -( ribault 
is vice-president, “3 

Subjetts~to be discussed are these: 


role of#fhe state, professional status, 
proféssidnal instruction, precautionary 


measures, reinsurance, international bu- 
reau.? 
Entertainment 

The entertainment program is most 
elaborate. Arrangements have been 
made to attend the Paris Exposition, 
to visit the Louvre, to make an excur- 
sion to Versailles where there will be 
a review of the fountain display; and 
the last session will be a banquet at 
the Hotel Continental. While in Paris 
members of the Congress will make a 
visit to the Tomb of the Unknown 
Soldier. 





F. S. Little to Represent 
New York Brokers at Paris 


Frederick S, Little, honorary director 
of the Insurance Brokers Association of 
New York, Inc., will be the official 
representative of the association at the 
International Congress of Insurance 
Brokers being held in Paris, July 6-10 
inclusive. Mr. Little, who sailed on the 
Aquitania on June 30, is‘a former presi- 
dent of the association and has been an 
active member and taken a leading part 
in the work that has done for more 
than thirty years. 4 ‘ 

The Congress, which is being spon- 
sored by the French brokers’ association, 
has atffacted representatives from forty- 
three ‘nations. 


JAMES SIMISTER DIES 

James Simister, 70 years of age, a 
New York insurance broker, died last 
week, He lived at Upper Montclair, 
N. J. Mr. Simister had formerly been 
a sugar broker. He leaves a wife, five 
= two sisters and six grandchil- 
ren. 





ers and 
gents 


News 


Adams General Manager Of 
Glens Falls N. Y. Office 


The Glen Falls group has appointed 
Wilbur J. Adams general manager of 
the New York office. This action fol- 
lows the recent death of A. B. Mills, 
who had been manager of the fire de- 
partment. Mr. Adams has served as 
manager of the New York office of the 
Glens Falls Indemnity since it was 
organized in 1927 and has made an ex- 
cellent record. He has been in the 
casualty business for nearly twenty 
years. Samuel T. Brown is vice-presi- 
dent of the Glens Falls companies in 
charge of the New York office. 


C. Edwin Riker. Now 
With Thomas J. Hogan, Inc. 

















C. Edwin Riker, who for the last 
three years has been manager of the 
marine department of G. P. Barten- 
feld’s Alliance Agency, Inc., has_ re- 
signed to become associated with 
Thomas J. Hogan, Inc. He will have 
charge of their marine department, 


writing for the Occidental of Califor- 
nia and the Commonwealth of New 
York. Mr. Riker’s additional experi- 
ence aS a marine special agent, and 
as a branch office underwriter with 
Platt, Fuller & Co, gives him a knowl- 
edge that will help him in his new 
connection. 

Thomas J. Hogan, Inc., also repre- 
sents the Standard Surety & Casualty 
for casualty, the Homeland, Northern 
of New York and General of Trieste 
and Venice for fire and theft, and the 
Dixie Fire and General for fire. 

Tom Hogan, Inc., an affiliate, is gen- 
eral agent for the United States Life 
in the City of New York. 





NAMES APPLETON & COX, INC. 


The Empire State of Watertown, N. 
Y., has appointed Appleton & Cox, Inc., 
as attorneys-in-fact and marine man- 
agers for ocean and inland marine lines. 
This company is affiliated with the Agri- 
cultural which Appleton & Cox has 
represented for twenty years. This well 
known marine office represents eleven 
leading American and foreign admitted 
companies, 





N. Y. STATE RATING BUREAU 


A promotion examination will be held 
to fill the vacancy caused by the resig- 
nation of Joseph J. Magrath, chief of 
the rating bureau. No provisional ap- 
pointment will be made. During the 
interval Jack Malmuth, who has been 
assistant to Mr. Magrath in the rating 
bureau for twelve years, will carry on the 
work of the rating bureau. 


J. Russell Cardona Joins 
North British & Mercantile 


The North British & Mercantile group 
announces the appointment, effective 
July 1, of J. Russell Cardona as special 
representative of the inland marine and 
special lines department. Mr. ,Cardona 
will spend much of his time developing 
inland marine business in Eastern states 
territory, and in the New York metro- 
politan district, for the companies in the 
group. 

Mr. Cardona, who has been connected 
with Thomas J. Hogan, Inc., has had 
many years of experience with inland 
marine business, and, before entering the 
agency field was connected with the in- 
land marine department of another large 
group. He is well known on the street 
and has many friends in the various in- 
surance offices. 


FORMING NEW N. J. COMPANY 


The Interstate Insurance Co. of New 
Jersey is now being formed to write 
automobile fire, theft and collision risks. 
The company, with headquarters in 
Newark, will have capital of $200,000 
and surplus of $100,000. Horace K. Cor- 
bin, executive vice-president of the 
Fidelity Union Trust and director of 
the American of Newark, is president 
of the Interstate. E. B, Mallette, af- 
filiated with his father in the Con- 
necticut agency of James Mallette & 
Son, is a vice-president, as is also 
Daniel A. Leary, associated with the 
Motor Finance Corp, of Newark. C. K. 
Corbin is. secretary and Philip O’Neill 
treasurer. 


FREDERICK T. STREET DIES 

Frederick T. Street, treasurer of Cross, 
Brown & Rounds, Inc., brokers at 116 
John Street, New York City, died on 
Thursday of last week at his home in 
Flushing, Long Island, N. Y. He was 
56 years old and had been in poor health 
for some months, Prior to his last con- 
nection he was for several years office 
manager of the insurance department of 
Douglas L. Elliman Co., Inc., and before 
that was secretary of Benjamin, Hast- 
ings & Shaw, Inc. He is survived by 
his wife. 


GREAT AMERICAN CHANGES 


Following the recent death of Ben Bar- 
ker of Portland, Me., special agent of 
the Great. American, American Alliance 
and Rochester American for Maine, 
New Hampshire and Vermont, the group 
has divided Mr.; Barker’s old field. 
Special Agent Emil Ribbe, who was 
associated-with Mr- Barker, takes super- 
vision of ~Maine with headquarters in 
Portland. Fred E. $tanton, Jr., con- 
nected with~ the Boston .ffice. of the 
group, has deen appointed special: agent 
of the three companies in New Hamp- 
shire and Vermont with headquarters at 
Manchester, N. H: 


NOW T. Y. BROWN & CO., INC. 

T. Y. Brown & Co,, 84 William Street, 
which is one of New York City’s oldest 
agencies, has been incorporated under 
the. mame-of T. Y. Brown & Co., Inc. 
Samuel T. Brown is president, May 
Zehner secretary and Walter V. Bendie 
treasurer. The agency, founded in 1858, 
represents the New Hampshire Fire and 
Granite State. 

















Henry E: Blaetz, manager of the 
Brooklyn office of the Home of New 
York, has bought a fine home at 653 
Prospect Street, Maplewood, N. J. 


BOARD EXPELS 7 MEMBERS 





St. Louis Agents’ Ass’n Acts for Failure 


of Members to Obey 
“In-or-Out” Rule 


Arthur Felker, president of the Fire 
Underwriters Association of St; Lonis 
announced Wednesday that the ‘execy. 
tive committee had expelled the féllow. 


ing class 1 members for failure’ to com. 7 
ply with the “in-an-out” rules. of the J 


organization as applied to the Marsh 
& McLennan-Case, Thomas & Marsh 
situation: Charles L, Crane Agency Co, 


Fred H, Kreismann, both of which in. 7 


formed the body ‘they would not drop 


affected companies, and Harkins Son & | 
Co., Charles J. Burde, William J. Studt | 


and Gatch-Tennant & Co., which had 
not definitely announced resignation 
from companies alleged to be out of line. 
The Case, Thomas & Marsh Agency was 
also dropped from the Class 1 rolls, 
Eight Class 2 agents were expelled in 


RES 


connection with the situation which also 7 


originally involved the Firemen’s ‘group, 
the Pearl group and the Pacific National, 





LOSS MEN HONOR CLOUGH 

Seventy-four adjusters, attorneys and 
company representatives paid honor to 
Allen E. Clough, secretary of the loss 
committee of the New York Board of 
Fire Underwriters, at a luncheon Wed- 
nesday. He retired yesterday. after 
fifty-five years in the insurance business, 
Two other guests at the luncheon were 
Melvin A. Gladding, who retired after 
twenty-five years of service with the 
New York board, and Louis C. Jones, 
who retired 
Clough’s chief assistant. 


a | 





a a 


three years ago as Mr. | 


A. C, Whitelaw, general adjuster for | 


the Commercial Union, the toastmaster, 


was introduced by George C. Vail, gen- | 


eral adjuster of the Corroon & Reynolds, 
Inc., fleet. 


On behalf of those present, | 


William F. Barton, general adjuster of | 


the North British & 
sented Mr. Clough with a_ handsome 
sterling silver pitcher. L, B, Hazzard 
of Hazzard & Burlingame presented Mr. 
Gladding with a hammered silver cigar 
box, and P. A. Ericson, adjuster of the 
Norwich Union, presented Mr. Jones 
with a cigarettericase, Mr. Clough also 
received a desk set as a'toketi of the 
esteem held for him by the fiembers 
of the loss committee staff. 





UPHOLD N. J. FIREWORKS LAW 
The new New Jersey law regulating 
the sale and possession of fireworks was 
upheld last week as a_ valid 


Mercantile, pre- | 


EPEAT ETT 


— 


exercise | 


of the police power by Vice-Chancellor : 


Bigelow. The order to show cause why 
the statute should not be enforced was 
discharged. 





. ELY. JOINS AD CONFERENCE 

Dwight P. Ely, head of the produc- 
tion department of the Ohio Farmers, 
has #joined the. Insurance Advertising 
Confereifice. 





N. J. AGENTS’ MEETING 

Reports are current that the New Jer- 
sey Association of Underwriters will 
hold its annual meeting at the Berkeley- 
Carteret Hotel, Asbury Park, about the 
middle of September. Recently the 
dates were announced as September 23- 
24, but these may be advanced about a 
week because of a conflict with the 
meeting of another organization of which 
omauiines New Jersey agents are mem- 
ers. 
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ss | ... what an essential characteristic in 
et | any institution having financial respon- 
er | sibilities! It breathes soundness, 
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, is the rock of security that weathers 
nt, every storm. The Home has rendered 
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Virginia Agents Vote 
To Have Paid Manager 


J. D. EWELL MADE PRESIDENT 
Association Calls on Rating Bureau to 
Consult With Agents Before 
Making Announcements 
J. Davis Ewell, vice-president of the 
Gibson, Moore and Sutton agency of 
Richmond, was electcd president of the 
Virginia Association of Insurance Agents 
at its thirty-ninth annual convention at 
Old Point Comfort last week. He suc- 
ceeds Roger Clarke of Fredericksburg 
who was presented a silver pitcher in 
recognition of his services in the presi- 

dential office during the past year. 

Mr. Ewell has long been active in 
affairs of the association. During the 
past year he served as chairman of the 
executive committee. The previous year 
he was chairman of the legislative com- 
mittee. During his connection with Gib- 
son, Moore and Sutton he has specialized 
in the casualty end of the business but 
he also rated as a deep student of fire 
insurance matters. He is well known in 
Richmond sport circles, ranking as one 
of the leading golfers of the city. He 
is a former champion of the Herm‘tage 
Country Club and was runner up recently 
in the Hermitage invitation golf tourna- 
ment. His son, J. Davis Ewell, Jr., is 
also one of the top notchers in golf 
circles in Richmond. 

Other officers of the Virginia 
tion were chosen as follows: 
White, Norfolk, first vice-president ; Har- 
vey B. Gray, Roanoke, second vice- 
president; Guy F. Via, Charlottesville, 
secretary-treasurer. Mr. Via succeeds 
Frank S. Blanton of Farmville who died 
last Fall after filling the office of sec- 
retary-treasurer for fifteen years. Presi- 
dent Clarke looked after the duties of 
this office temporarily pending the se- 
lection of successor to Mr. Blanton. 
The association adopted resolutions la- 
menting the death of Mr. Blanton and 
also of George Mcgregor Goodridge, a 
past president, whose death occurred a 
few months ago. The new president will 
name chairmen of the standing com- 
mittees who will in turn select other 
members of their respective committees. 
Selection of the next meeting place was 


Associa- 
Jesse A. 





left to the executive committee, as cus- 
tomary. The new president was also 
named to serve as a member of the na- 
tional council succeeding Colonel E. E. 
Goodwyn of Emporia, resigned. 

Approval was given of the plan for 
establishment of the office of a paid man- 
ager and the scale of dues recommended 
by the cxecutive committee. The com- 
mittee rccommended that all members 
contribute the equivalent of one and one- 
half times their annual dues to be used 
as a special fund to give that plan a 
year’s tryout. The maximum contribu- 
tion will be limited to $125. It is hoped 
to have the plan put in operation some 
time in the early Fall. Thomas G. Red- 
den, president of the North Carolina 
Association, and Sherman G. Otstot, the 
paid manager of that organization, ex- 
plained the operation of the plan in 
North Carolina, telling how successfully 
it had been working since it was put in 
operation several years ago. 

Action of the Virginia rating bureau 
on April 20, 22 and May 1 last in re- 
ducing rates on certain classes of risks 
retroactive as January 1, 1937, provoked 
much discussion. It was pointed out that 
in order to comply with the new rates 
effective since January 1 the Virginia 
agents were subjected to considerable 
additional work and extra expense. It 
was also asserted that investigation dis- 
closed that the delay in promulgation of 
the orders and the making of the rates 
retroactive was caused by the governing 
committee of the rating bureau. 

Further, it was declared that the gov- 
erning committee had from time to time 
in the past taken similar action in various 
matters affecting insurance agents and 
assureds in Virginia without consulting 
with the local 


agents in any way or 
without any notice being given to the 
local agents that any such action was 


contemplated. 

As a result of the discussion, the asso- 
ciation went on record calling upon the 
governing committee not to take any 
similar action in the future without con- 
ference with members of the conference 
committee of the association, as had been 
previously agreed to by the governing 
committee. It 


was provided that the 
conference committee consisting of five 
members of the Virginia association 


should be composed of the immediate 
past president, the president, chairman 
of the cxecutive committee, and two 





members to be appointed by the presi- 
dent. Officers and members of the ex- 
ecutive committee of the association were 
requested to cooperate with the national 
association in the matter of elimination 
of overhead writing by companies of 
automobile insurance or finance com- 
panies. 

It was resolved that officers and mem- 
bers of the association should in the 
future attempt to determine the attitude 
of candidates for state executive posi- 
tions regarding stock fire, casualty and 
surety insurance and if the views were 
not definitely favorable the entire mem- 
bership of the association should be so 
informed. 

Supplemental Contract Revision 

It was further resolved that the in- 
coming conference committee be directed 
to take up with the companies as soon 
as possible the supplemental contract for 
the revision of rates and coverage. Opin- 
ion was voiced that the present rates 
used in Virginia are excessive as com- 
pared with similar coverage in other 
states. 

The administration was commended for 
the many successful regional meetings 
held during the past year and it was 
recommended that the incoming adminis- 
tration continue this practic: One of 
the principal purposes of these meetings 
was to stimulate interest in the asso- 
ciation and increase membership. Stuart 


Ragland, of Richmond, chairman of the 
membership committee, reported that 
seventy-six new members were added 


during the year, increasing the paid and 
enrolled membership to 284, the largest 


in the history of the association. He 
said that the goal was 100 new mem- 
bers and that he believed it could be 
reached before the time of this year’s 


national convention. 

J. Davis Ewell, in presenting the report 
of the executive committee, said that 
complaint had been made that the Cen- 
tury Fire was represented in Norfolk 
by an agency which also represented 
mutual companies. When this situation 
was called to the attention of Special 
Agent Fred W. Strudwick, the agency 
was promptly taken up. He _ charac- 
terized this as excellent cooperation. In 
referring to bank agencics, he said that 
several alleged violations of the con- 
ference agreement had been investigated. 
In the case of the Citizens Insurance 


(Continued on Page 26) 
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Fine Tournament Held 
By Fire & Marine Ass'n 


KIRKBY, JR, GETS LOW GRoss 


Many Others Win Prizes in Numerous 
Golf Events; Low Net Score Made 
By Cliff Cornwall 


By W. L. Hadley 


The New York Fire & Marine Insur- 
ance Golf Association was treated to an 
ideal day for its tournament at Baltusrol 
Golf Club, Short Hills, N. J., last week, 
The grand weather produced a splendid 
turnout for the event. Play in the morn- 
ing round was over the lower course, 
while that of the afternoon was over the 
upper course. Both layouts were in good 
condition and called for a fine brand of 
shot making to get into the lower 
brackets of scores. 

All the events on the program pro- 
duced keen competition and the winners 
paraded well extended golf chests as they 
accepted their trophies as presented at 
the evening dinner. In addition to the 
regular N. Y. F. & M. I. G. Association 
cups, there were several special awards 
for specific achievement during morning 
and afternoon play. 

Winners 

The Wallace Reid Championship Cup 
for low gross score was won by Oswald 
Kirkby, Jr., of Despard & Co. His score 
was 74. This is the second leg he has on 
the trophy, 

The Senior Championship Cup, pre- 
sented by A, Duncan Reid, was taken 
into camp by B, W. Blakey of Benedict 
& Benedict. This was by draw as W. L. 
Hadley of The Eastern Underwriter, tied 
with Blakey with a net 70. 

The President’s Cup, presented by 
Harry W. Barley, was won by Cliff 
Cornwall of Cornwall & Stevens with a 
net 68. 

The Team Championship Trophy, pre- 
sented by “Bill” Hadley, was taken over 
by Oswald Kirkby, Jr., and L. H. Boar- 
man, of Despard & Co., with a net 62. 

The Guest Trophy, representing the 
“sing of the association, was taken home 
by L. Clark, with a 99-29-70, 

I W. Finlay was runner-up in the 
guest players and was awarded part of 
(Continued on Page 25) 





endo Assurance Employes 
Outing at Huntington, L. I. 


The annual outing of the London As- 
surance Employes Association was held 
at the Crescent Athletic Club at Hunting- 
ton, Long Island, on June 22. The com- 
mittee in charge of the outing was com- 
posed of Executive General Agent Wal- 


ter Meiss, Loss Deparim nt Superin- 
tendent Martin F. Lucker, Local Secre- 
tary Peter J. Hucke, Harry Joyce, presi- 


dent of the association, 
bitt, Archibald Nutt, 
Harry Rogers and 


Bartley Rab- 
Norman Engle, 
Joseph Burns. For 
the second time Frederick Wegener won 
the low gross golf prize. The fifty yard 
dash was won by John Commerford, the 
ladies relay race by the accounts depart- 
ment and for the second time the East- 
ern underwriting department won_ the 
men’s relay. Miss Dorothy Brady was 
the winner of a contest to sce who could 
keep a toy balloon in the air longest. 
Another novelty contest involved a large 
cardboard figure of Dick Powell at which 
the girls threw rolling pins to sce who 
best qualified in this age-old sport. It 
was won by Miss Gladys Harding—still 
single. Both luncheon and dinner were 
served at the club and there was danc- 
ing after dinner. Speaking was limited 
to greetings by United States Manager 

W. Nourse and awarding of prizes by 
Walter Meiss. 





G. B. WARNE DIES 
Gilman Brown Warne, 67, who con- 
ducted an insurance and real estate busi- 
ness in Cedar Grove, N. J., died June 
26. He leaves two sons, three daugh- 
ters, three sisters, a brother and two 
grandchildren. 
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(Continued from Page 24) 
the Founders Trophy—a leather travel- 
ing bag—donated by Joseph S. Freling- 
huysen, 
Kickers Event 
In the Kickers Event there were thre 
awards made. The designated numbers 
were between 70 and &0. First. prize 
went to H, E. Sayre with a 76. The sec- 
ond prize went to Harry Cornwall with 
a net score of 79. Third place prize was 
won by F. D. Edmunds, with a 70 
The Putting Contest was won by John 
Honness, The longest drive contest was 
won by Sam Metzger. The contest for 


| 
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the lowest score for the par three holes 
on lower course was won by R. J. How- 
ard. (This prize was part of the Found- 
ers Trophy donated by Joseph S. Fre- 
linghuysen.) The prize was one dozen 
golf balls. ; 
The contest for the lowest number of 
putts for an eighteen-hole round was 
won by George Mack. The sharpshoot- 
ing for the pin on the fourth hole, lower 
course, was won by Arthur Vreeland, Jr. 
During the dinner Fred L. Bross—he 
of the golden voice and most gracious 
disposition—sang several numbers for the 
entertainment of members and guests. 


1937 


ai 


There was general regret that Harry 
W. Barley, president, and E. Leon Lewis, 
vice-president of the association, were 
not able to attend cither the tournament 
or the dinner. W. T. Glenney, secretary 
of the association, was on hand during 
the tournament play but did not stay 
for the dinner. One of the “old war 
horses”—Edward Gallagher, treasurer of 
the association, was on hand _ lending 
friendly helpfulness to attendees. “Eddie” 
is both “advance” and “clean-up” man of 
the association. He literally “drums” up 
the party and then goes on after the fun 
is all over to “dig up” the very necessary 


financial support for its maintenance 

telegram from Joseph S. Freling- 
huysen, one of the founders of the asso 
ciation, was read to the dinner attendees 
It follows: 

“Deeply regret my inability to be pres 
ent with you. tonight due to business ay 
pointment. The traditions of our associa 
tion are pleasant memories of mat 
happy days on the golf links and I cor 
gratulate the officers who have contribut 
ed so greatly to the enjoyment of th 
members for the many years of our exis 
tence. My, best wishes to all whi 
gathered together tonight.” 
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At a grand meeting of G. A. R. in 
Buffalo, N. Y., during President MecKin 
ley’s first 
on some special errand tricd to pass the 


administration, the President 


around the encampment, which 
kept 

A veteran held him up, and told 
him that even were he the 
the U. S. he could not pass without the 
pass-word. Mr. McKinley, 


said: 


lines 


were up with strict military dis 
cipline 


President of 


a very mod 
“Well, I 


” 
man. 


am 
The 
President, what 
McKinley, it 

The next 
hold of the 
trouble of 


est man, smiled and 
the President and a G. A. R 
veteran said: “Well, Mr. 
| said still goes.” So Mr 
is said, went back to his hotel 
reporters got 

story, spoke about the 
holding Mr. McKinley to a foolish rule. 
Mr. McKinley is reported to have 
that the man was entirely right, and had 


did; 


morning some 
and 


said 


only done what all good soldiers 


LIBRARIANS MEET IN N. Y. 


Insurance Group Elects Emily C. Coates 
Chairman and Caroline I. Ferris 
Vice-Chairman 


The Special Libraries Association held 


its twenty-ninth annual conference at 
the Roosevelt Hotel, New York City, 
June 16 to 19. Fourteen active national 


committees responsible to the executive 
board helped in the work of making the 
conference one of the most successful 
that the association has known, with 
more than three hundred librarians in 
attendance, 

Libraries doing the same 
are organized into groups. 
representing ten types 
present at the conference 
biological sciences, commerce, financial, 
insurance, museum, newspaper, public 
business librarians, science-technology, 
social science, university and college de- 
partmental libraries. 

The insurance group of 
Libraries Association was 
sented at the conference, 
forty members having been in attend- 
ance at one of the meetings. Some ot 
the cities represented in the group were 
New York, Chicago, Philadelphia, Bos- 
ton, Hartford, Baltimore, Montpelier, 
Vt.. Wausau, Wis., and Stevens Point, 
Wis. 

The subjects discussed by the imsur- 
ance group covered the whole field of 
special library work: administration, 
Geraldine Rammer, Hardware Mutual 
Casualty; cataloging and classification, 
Laura Woodward, Maryland Casualty; 
services to branch offices and field read- 
ers, Grace Child Bevan, Phoenix Mu- 
tual Life; library forms in use, Mabel 
Swerig, Insurance Society df New York; 
care of company archives and historical 


type of work 
These groups, 
of work, were 
as follows: 


Special 
well repre- 
more than 


the 


items, Florence Bradley, Metropolitan 
Life. 

The group was entertained at tea by 
I. Alexander Mack, president of the 
Weekly Underwriter Printing and Pub 
lishing Co., with his staff and. their 
wives 

Election of officers to the insurance 
groups was as follows: Emily C. Coates, 
Travelers, Hartford, chairman; Caroline 
I. Ferris, Insurance Society of Phila., 
vice-chairman; Mariana Thurber, En: 
ployes’ Mutual Liability, Wausau, Wis., 
secretary-treasurer. 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 
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that is, to obey orders. It showed the 
bigness of the man to me 
’ 


Winning Confidence 


I had an avent at Wolcott, N. Y. a 
fine fellow, but who in his early youth 
seemed to have been kicked and cuffed 


around so much that he got the “whipped 
dog” complex as | took it. To a certain 
degree this stuck to him so that when I 
showed him such natural courtesies as 
holding his coat, taking off my hat when 
I came into his office and just being 
polite, he reacted queerly seeming to 
think that | was trying to put one over 
or had some nefarious plan to take ad 
vantave of him. He drove me about 300 
miles in his auto and nearly got a fit 


when | offered him $12 for his 


courtesy, 


as I couldn’t find any auto in town, and 
there were few automobiles then any 
how. The hotel in town being a rotten 
one, | stayed at his house three days 


(as I had a lot of work to do) and paid 
his wife three dollars a day. [| gradually 
won his confidence | think 


ILLINOIS CODE SIGNED 
Governor's Signature Ends Five Year 
Fight by Palmer; Await Move by 
London Lloyd's 


Ilinois’ model insurance code wa 
signed at Springheld Tuesday noon by 
Governor Henry Horner It became a 
law yesterday In the room to wit 
ness the signing were Director of In 
surance Ernest Palmer and a= dozen 
political and insurance leaders through 
out the state who had lent efforts in 


securing its passage 

Violent objections to the require 
ments demanded of companies was 
launched by Lloyd's of London. Amend 
ments were introduced in both Senate 
and House committee hearings to 
grant the British underwriter pecial 
consideration in the matter of qualifi 
cations as to deposits and limits of in 
surance These amendments were 
tabled. Palmer has now given London 
Lloyd’s three months in which to decide 
whether to abide by the code or with 
draw as threatened 

Among other things, the 
away with all trick policie It sets 
forth that only standard policy forms 
are to be used. It does away also with 
the practice of insuring privately 
owned automobiles under fleet cover 

Another feature of noteworthy in 
terest is that it establishes that all fire 
companies, in order to do business in 
the state, must be members in good 
standing, or subscribers to, a licensed 
rating organization. It also abolishe 
the $1 service charge that has been 
made for more than five years by the 
Chicago Board of Underwriters on poli- 
cies where premiums are less than $15 


code does 


PHILA. FRIENDS HONOR SMITH 
On Tuesday a dinner was tendered 
Harold V. Smith, president of the Home, 
at the Bellevue-Stratford Hotel by hi: 
friends and associates of gen eget 
John A, Stevenson, executive vice pres 
dent of the Penn Mutual, acted as oe 
master. Among the speakers were Wil 
fred Kurth, chairman of the board of 
the Home; William H. Kingsley, presi 
dent of the Penn Mutual; Otho E. Lane, 
president of the Fire Association; Owen 
B. Hunt, Insurance Gommissioner of 
Penns ylvania, and several other An 


inscribed silver set was presented to the 
guest of honor, 
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Kagle Star Again 
Increases Capital 

NEW SHARES SOLD AT PREMIUM 

Profits of Company Nearly Doubled 


in Last Few Years; Increased 


Dividends Are Paid 


new capital have 


Star & British 


Various issues of 
been made by the Eagle, 
Dominions, now the Eagle Star Insut 
ance Co, during the past few years, 
cach issue having been followed by ex 
pansion in revenue and also higher divi 
dends. The directors are now of the 
opinion that further capital can be used 


advantageously, and have decided to 
raise it by issuing 323,114 ordinary 
hares of 10 shillings each to share 
holders on bonus term 

The offer consists of one new 10-shill- 
ings ($2.50) share at £4 ($20) for each 
complete seven ordinary shares now 
held. Fractions are to be ignored, but 
applications may be made on the same 
terms for additional shares over and 
above the number to which holders are 
entitled 

In view of the recent increases in 


been paid wholly 
and fees, so that 
trading — profits have been — entirely 
ploughed heck into the business, most 
harcholders have decided to take up the 
hares offered them 

The result of this issue will be 
crease the paid-up capital of the 


which have 
interest income 


dividends, 
out of 


to in 
com 


pany by £161,557 and the reserves by 
more than £1,100,000, after allowing for 
the expenses of the issue In their 
circular giving: details of the issue the 
directors show that profits have risen 
from £290,229 for 1932 to £552,160 for 
19%), and that the dividend has been in 


creased from 20% in 1932 to 27%% last 


year 


British Films 


(Brought Back from Page 29) 
mated cost is exceeded by $50,000 to 
$100,000, the underwriters must find this 
extra sum themselves, or further in- 


demnify the bank, or let the 
be abandoned as a total loss 
Once the film is completed it must 
earn enough to meet the distributor's 
advance of $125,000 and the bank's 
charge for handling the transaction, be- 
fore the underwriters can get. their 
money back, let alone make a profit. 
Attempts to break into the world mar- 


production 


ket have brought about an improvement 
in British. films, but at the same time 
have enormously increased the cost of 


production without bringing commen 
surate returns. This is the chief factor 
which has brought about the present 
disturbing position and led a number 
of underwriters to cease insuring over 
drafts for film producers 


. . . 

Virginia Agents 

24) 

of Lawrenceville, it was ruled 
that this agency was in violation but 
the agency had since been cleared of 
violation charges The Harrisonburg 
Loan and Thrift Corporation and the 
Arlington and Fairfax Building and Loan 
Association were also declared to be in 
violation and the cases had been called 


(Continued from Page 
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to the attention of company representa 
fives 
Business Development Office 

Keporting for the Business Develop- 
Colonel EF, F. 
chairman, told the that the 
B. D. O. has esponsible for the 
retention and recapture of much business 


ment Committee, Goodwyn, 
convention 


been 1 


recommended that 
and the 


in Virginia. It was 


the present committee present 


division of the state into districts be 
continued and that the committee con- 
tinue to cooperate with a similar com- 
mittee from the field club for the pur- 
pose of combatting non-stock competi 
tion. 


Tide” 
made by F. 
vice-president of the 


was the sub- 
M. Allen, 
executive National 
Surety and a past president of the Na 
tional Association of Insurance Agents. 
He told the Virginia avents that “drift 
the tide” line 


of least resistance. 


“Drifting with the 
ject of an address 


is following the 
sattling unfavorable 


ing with 


currents through determined cooperative 
action insures self-preservation, he said. 
The agent who takes on a mutual com- 
pany, a non-conference company, or a 
participating company in order to “pro 
tect his business” is following the line 
of least resistance. The two types of 
competition now disturbing Virginia 
ayvents, he said, are the increased activi 
ties of mutual companies and the recent 
aggressive attempts of non-conference 
companies to obtain business on a re- 
duced premium basis: The fact that these 
companies maintain or imply that the 
service of a local avent is an unnecessary 
factor, the competition of such companies 
must be looked upon as a direct attack 
on the American Agency System itself 
The thing for the stock agent to do i 


to prove the value of agency service to 
the insurance buyer, there should be no 
great trouble combatting such competi 
tion 


Through Drury P. Malone, assistant 
secretary of the North America group, 
that company presented the association 
a daguerreotype of Jefferson Davis, presi- 
dent of the Confederate States. The 
photo, done by Montgomery Pike Simons, 
Richmond photographer of war days, 
was pronounced an excellent likeness of 
Davis. It will be placed in the Con- 
federate Memorial Institute in that city 
Mr. Malone, in presenting the photo, said 
that the purpose was to perpetuate the 
memory of “a brave and gallant soldier, 
a brilliant statesman and an affectionate 
husband and father.” 
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Trends Today Point ‘Toward More 


Premium Income for Local Agents 


Clarence 


Ass't Secretary, 
(The annual convention of the New 
kngland Associations — of Insurance 
Agents opened last evening with a ban- 
quet at the Mount Washington Hotel, 
Bretton Woods, N. Hl. The address of 
the evening was made by Clarence T. 
Hubbard, assistant secretary of — the 
Automobile of Hartford, who discussed 
trends in business at the present time 
His talk, practically in full, follows): 
According to economists, and the 
charting of past activities, there is a 
definite trend towards increased insur 
ance volume. The reasons are obvious 

a recurring cycle of improvement, ex 
panding business activity, increased real 
estate values, rising commodity prices, 
Although we have reached at the pres- 
ent time a temporary peak in business 
recovery, and we may have to experi- 
ence a sloughing off for a few months, 
followed, we hope, by a rise to a still 
higher peak. There has been a_ broad 
advance in business uplift, including in- 
creased purchasing power, growing ¢x- 
ports, an accumulation of unfilled orders, 
considerably enlarged inventories, and 
some new construction, although up to 
the present time the construction re- 
covery has mainly been governmental 
and is just now beginning: to swing into 
promises Of mercantile and private 
dwelling construction boom. 

The immediate business trend, as fore- 
cast several weeks ago by the = stock 
market recession, is for a slowing up 
in business due to over-speculation in 
commodities, strike interference and 
many other factors, but most students 
of business, finance and economics can 
support their convictions very well in 
pointing out that we have definitely en 
tered into a trend of broad recovery 
which still has a long way to go. 


Better Underwriting 


trend towards in 
volume, a trend which 
has already manifested itself in’ the 
marine lines, the automobile coverages, 
reporting forms and just beginning to 
manifest fire-wise in general. The trend 
also—contrary to the misinformed views 
of many economists—will also be to 
wards higher loss ratios, not lower 
ones. Therefore, this prophesies a 
trend towards better underwriting in 
the future, as the trend in the past, due 
to the phenomenally low loss ratios, has 
been somewhz at on the loose side. Bad 
underwriting is an infection which pro 
ceeds slowly, but is very dangerous when 


This will mean a 
creased insurance 


its full foree is manifest. Good under 
Writing is still the backbone of the 
Imsurance business. With rising loss 
ratios, the trend will be towards better 
underwriting and fewer rate experi 
ments, 


The trend in fire insurance rates has 
always been downward and a level has 
now been reached which, if challenged, 
with a re; occurrence of an expected 
high loss ratio, as in previous recovery 
cycles, and also charged with an in 
Creasing cost of administration which 
will go hand in hand with an inevitable 
increase in the cost of living—it will 
mean that many of the parasites in our 
business will die off. Some will say, 

ut won't our government mother these 
Weak sisters?” Either inflation, or over- 
taxation, will cure that. 

ith a definite trend towards a re- 
turn in general towards shrewd and 


T. Hubbard 


Automobile of Hartford 


skillful underwriting, and efficient ad- 
ministration, along with a backlog of 
substantial surpluses in order to weather 
the financial storms ahead, the trend on 
the part of insurance agents should be 
to represent the companies who, in their 
underwriting, administration, and financ- 


ing, can most successfully meet these 
inevitable recovery situations, 
Surveying and Servicing 
Another trend with which the local 
avents must contend — is that to- 


wards surveying and then servicing an 
assured’s financial protection with the 
greatest of technical knowledge and ac- 
curacy. As you know, trade organiza- 
fions are sending out so-called insurance 
experts to review the policies of their 
members, naturally towards rate reduc- 
tion where possible, or the improve- 
ment of an insurance program or the 


Agents 


ow 


dissipation of any surplus coverages. 
The man who makes the survey, whether 
he is an agent, broker, professional 
trade counsellor, or an independent in 
surance consultant is aways at his best 
when he can point out the mistakes of 


the other fellow. I have seen hundreds 
of these mistakes due to a lack of 
technical knowledge on the part of the 
agent, 

Whether you like it or not, the in 
surance business has become so com- 
plicated that you must devote more 
time towards the improvement of the 


of your business than is re- 
quired in the average business activity. 
If you do not like to study, analyze, 
read, attend conventions, visit home of- 
fices, affiliate yourself with knowing 
field men, read the insurance journals, 
study rule books and other insurance 
publications—unless you like to do this, 
or can force yourself to do this, you 
are in the wrong business, for there is 
no escaping this responsibility today if 
you want a permanent and constructive 
success, for sooner or later, the new 
army of young, and carefully trained 
insurance doctors, so to speak, will show 
you up. The trend in insurance is to- 
wards sales technicians and while a 
certain amount of insurance will always 
be sold through friendship and_ politics 


knowledge 


Ouestions on Production 


Answered by the Fireman’s Fund 


Agents’ questions on production mat 
ters have been answered by the Fire- 
man’s Fund in the latest issue of the 
company’s Record, These questions and 
answers follow: 

Question: A chain of merchandise 
stores is spread throughout several states 
As the insurable merchandise is highly 
perishable and values fluctuate rapidly 
and in varying degrees in different parts 


of the country, how can insurance be 
handled from a central office so as to 
automatically protect these changing 


values 

Answer: A situation of this kind can 
be handled through the Interstate Un- 
derwriters Board, which meets the need 
and cuts down to a minimum the amount 
of detail work of companies, agents and 
insureds. Five or more locations under 
a single ownership are necessary to 
qualify for I. U. B. forms. 

Question: What liability has a_rail- 
road for jewelry in baggage under check ? 

Answer: Railroads have no _ liability 
whatsoever for jewelry when in baggage 
under check. The best protection an 
owner of jewelry can get is the “all 
risk” jewelry floater. 

Riot and Civil Commotion 


Question: ITs it possible to obtain a 
credit in the riot and civil commotion 
rate if the building is equipped with a 
sprinkler system ? 

Answer: There is 
for a sprinkler system because rioters 
may turn off the water supply, damage 
sprinklers or destroy other forms of fire 
protection. Thus a sprinkler system and 
other forms of fire protection may be 
quite ineffective at the time of a riot. 

Question: What proportion of all in- 
strable plate glass in the United States 
is now insured? 

Answer: According to the latest esti- 
mate only about 15% of the plate glass 
that might logically be insured is now 
protected. Plate glass policies insure 
against any accidental breakage. This is 
interpreted to include malicious breakage. 

Question: I understand that under the 
pro rata distribution clause in automo- 


no credit in rate 


bile dealers’ form No. 2 the limit. of 
insurance on each car insured is fixed, 
showing the limit of the insurance com 


pany up to this limit. Will you please 
give a practical example of how this 
works. 


Answer: Suppose the 
a car is $500; that it is damages to the 
extent of $300; that the sound value of 
all cars at the time of loss is $8,000 and 
that the total insurance is $6,000. The 
equation will be 500-8,000 of $6,000, mak- 
ing the amount of insurance on the dam- 
aged car $375. 

In this case, as the loss 
the amount of insurance, it is paid in full 
However, if the loss had been $500, the 
insurance company would pay $375 and 
the policyholder: would have to bear the 
difference. 


sound value of 


is less than 


Garage Thefts 


A robe, suitcase 
clothing and personal effects, 
books were left in a car 
garage for the evening. 
owner called for his car 
all been stolen. Is the 
sible for such theft? 

Answer: The garage is not respon 
sible. A garage is bound by law to fur 
nish reasonably safe accommodations and 
to exercise care in regard to cars be 
longing to its customers, but cannot ‘be 
held responsible for removable items left 
in the cars themselves. 

Question: A _ client leased business 
premises three years ago at a very ad 
vantageous figure. Today this property 
is worth almost double that figure 
There is no clause in the lease sub 
jecting it to cancellation if the premises 
are destroyed by fire and the lessor has 
to rebuild. Has this lessee an insurable 
leasehold interest ? 

Answer: Yes. 


containing 
and two 
parked in a 
When the 
the items had 
garage respon- 


Question: 


The lease may be can 


celled even in the absence of a “fire 
” bd 

clause” because it is subject to state 

statutes. Therefore every lessee who 


has a favorable lease should protect him- 
self by carrying Leaschold Interest in- 
surance. 


and as a result of other contacts—never- 
theless, the bulk of it will be sold and 
serviced by a necessary technical know! 
edyve 

There will be a definite trend towards 
more and marked changes in the insur- 


ance world. The supplemental contract 
came in fast. Some of the marine lines 
have grown overnight. Radical changes 
have appeared in many of the casualty 


coverages. Important U. and O. improve- 
ments are on the way. The proposed 
changes in laws in various states per- 
mitting casualty and fire companies to 
write the same coverages will eventually 
lead to new combination policies for 
there is a definite trend towards the 
grouping of hazards in one contract. 


Organized Research 


A trend, I should like to see de- 
veloped, is a trend towards organized 
research on the part of insurance as an 
industry. Organized research, plus an 
“experimental pool,” could be the means 


of testing coverages which individual 
companies would not attempt or could 
not keep up. 

There are many other’ important 


watch—a trend towards more 
rating, as much depends on 
right kind of insurance 
dollars. There is a definite trend to- 
wards insurance service, meaning con- 
structive inspections and rating and 
knowledge of the allied fire and marine 
lines. There is a trend towards the 
merchandising of insurance not merely 
the placing of it. There is a definite 
trend towards organization to combat 
mutual, reciprocal and nonaffiliated com- 
petition, but this will never be truly 
effective until the local agents from the 
heart out and free from greed, definitely 


trends to 
scientific 
obtaining the 


allies himself with one side or anotlier. 
Stock companies cannot live under the 
same roof with those whose rate ser- 


vices and legal requirements are not the 
same. Every agent interested in the 
American Agency System should fight 
heart and soul for the principles of 
stock insurance. The principles of mu- 
tual and reciprocal insurance, if carried 
out to their extreme, in all industries, 
would destroy private profit. 

This argument is as old as the 
but the fact remains you must 
face it, and ally yourself with the 
in which you are interested. If 
don’t fight for your cause, it can 
come lost. 

I urge all agents, 
representatives of the 
surance commissioners—to 
demonstration, a_ trend 
minded co-operation free 
self-will and prejudice. 1 would pro- 
pose standing committees, well  se- 
lected, from agents’ organizations, policy- 
holders’ organizations, and company as- 
sociations whose representative duties 
would be to meet together on all con- 
troversial subjects. 


CONVENTION REGISTRATIONS 

Charles R. Tucker of I. Reinhardt & 
Son, local agency in Dallas, chairman 
of the hotel committee for the forty- 
second annual convention of the Na 
tional Association of Insurance Agents, 
mecting in Dallas the week of October 
1, predicts that the one thousand rooms 
reserved for the convention will be used 
by out-of-Texas visitors based on present 
rate of hotel reservations. The Texas 
local agents and company men as hosts 


hills, 
either 
side 
you 


be- 


company men, and 
policyholder, in- 
establish in 
towards open- 
from greed, 


will not use anv of the reserved: rooms 
until all visitors have been taken care 
of, according to Mr. Tucker 

“SEE AMERICA FIRST” PAGEANT 


Home office girls of the Two Hartford 
Insurance Companies gave a pageant 
“See America First” on June 23 on the 
grounds of the companies for the bene 
fit of Camp Courant and Times Farm. 
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Background of Zone Examination 


In view of the continuance by the Nationai Association of Insurance Commis- 
sioners of the sone system of convention examinations after a five mouths’ try-out, 
and the general interest in the subject, there is printed herewith the background 
leading up to the adoption of this system, which was the original suggestion of Chris 


Gough, deputy commissioner of New Jersey. ‘kg 
Read, insurance commissioner of Oklahoma and 


report on examination by Jess G. 


secretary of the commissioners’ convention. 


This background appeared tn the 


Incidentally, Mr. Gough’s first public 


suggestion for the sone system was made in an interview he gave The Eastern 


Underwriter. 


On December 8, 1936, the National As- 
sociation of Insurance Commissioners in 
mid-winter meeting at Hot Springs, Ark., 
adopted the following resolution: — 

Whereas, this Association at its an- 
nual meeting held at St. Paul this year, 
decided upon Convention examinations 
of all companies doing business in three 
or more states, therefore, in order to 
better carry out the work involved in 
this operation, it is resolved that the 

Committee on Examinations of this 

Association is hereby authorized and 

directed to zone the country into s!x 

districts, each of which is to be com- 

posed of the eight conveniently ad- 
jacent states, with the District of Co- 
lumbia included in its nearest zone; 
that on all examinations subject to the 
Convention method, each zone in which 
the company to be examined is doing 
business shall be represented by an 
examiner to be chosen and authorized 
by the respective states comprising the 
zone. The supervising official of the 
domiciliary state of the particular com- 
pany shall notify the chairman of the 

Examinations Committee of the im- 

pending examination, who shall there- 

upon notify the key commissioner in 
each of the zones in which the com- 
pany is doing business. 
Instructions to Examinations Committee 


The next day, December 9, the asso- 
ciation directed the examinations com- 
mittee to put machinery in motion to 
carry out the intent of the above reso- 
lution. This was accomplished by voting 
this motion: ; 

That the examinations committee be 
instructed to arrange as soon as pos- 
sible to carry out the provisions of the 
zoning resolution as adopted yesterday, 
by establishing the six zones as pro- 
vided, and that they notify the several 
states as to the zone in which they 
are placed and they temporarily name 
a key state to do the arranging with 
the zones, so that the work can get 
under progress without any unneces- 
sary delay. 

Decide on Six Zones 

Following instructions from the asso- 
ciation the chairman of the examinations 
committee after exchanging numerous 
letters and telegrams with the other 
fourteen members and with President 
Palmer and Superintendent Pink, chair- 
man of the executive committee, called 
a meeting of the examinations committee 
for Chicago, January 16, 1937. 

At the Chicago meeting twelve states 
were represented including those of the 
president and chairman of the executive 
committee and each of you commis- 
sioners was advised by the secretary of 
what occurred. Briefly, the states were 
divided into six zones and a manager 
named for each division. It was under- 
stood that the managers of the six zones 
would serve until the next annual meet- 
ing (this meeting) and at that time each 
zone would in its own way provide for 
the selection of its manager. 

It was decided at the Chicago meeting 
that when a commissioner of the domic- 
iliary state desired a Convention exami- 
nation of one of his companies he would 
so advise the chairman of the examina- 
tions committee and furnish him with in- 
formation relative to the volume of busi- 
ness in the several states where the 
company is licensed and that in turn 
the chairman of the examinations com- 
mittee of the National Association of 
Insurance Commissioners would reflect 


said information on to the zone manager 
where the particular company operates 
and the zone manager would then se- 
lect one state out of his zone to par- 
ticipate in the examination—giving due 


regard to volume, geographical location 
and rotation. 


24 Convention Examinations 


Taking stock of the working of the 
Zone Plan, it is found that in the five 
months period twenty-four convention 
examinations were called in which thirty- 
three states participated. 

I was one of the five who in the Hot 


Springs convention voted against the 
Zoning Plan. I did not at that time 
think it workable or practical. It has 


turned out far better than I expected. 
While by no means perfect, the Zoning 
Plan has demonstrated it is superior 
over the old “catch-as-catch-can” system. 
Five months is not sufficient time to 
give the Zoning Plan a fair trial, but 
the association is now for the first time 
moving with uniformity toward solving 
the company examination problem. 


Objections and Criticisms 


1. It has been suggested that while 
the domiciliary state would of necessity 
be on an examination. at the same time 
this should not preclude the selection of 
another state from the same zone. It 
is brought out that even a company 
operating in several states might have 
most of its business in two states of 
one zone. 

2. The statutes of some states reauire 
examinations to be made annually; others 
bi-annually and still others once each 
three years. The question arises—should 
each zone participate on each examina- 
tion or once in each three-year period. 

3. Sufficient time is not given in calling 
examinations to allow committee chair- 
man and zone managers to function. 
This is the one outstanding criticism 
which I have to the plan’s operation 
thus far. However, this same objection 
applied in a way to the old system. A 
number of examinations have been called 
to commence within ten days and two 
weeks from date of decision by com- 
missioners of domiciliary states. By time 
the call reaches committee chairman and 
he in turn notifies the six zone managers 
and they give notice to the designated 
state which is to participate in the ex- 
amination, the date for commencement 
has arrived. 


Commissioners 


(Continued from Page 1) 


flock of children at a circus. Some 
of these company men had had experi- 
ence with the new system and what 
they had to say about it in private 
would have made a good front page 
story. One company executive—a small 
company, has already found it has a 
bill of $6,000. Examiners who have de- 
scended upon it are leisurely, high 
priced talent who have taken posses- 
sion of the place. They arrive about 
10 o’clock in the morning, take plenty 
of time for luncheon, and about 3 o’clock 
are ready for coffee and sandwiches. 
They have been in. the head office for 
sometime; have the run of the place; 
are considerably interrupting the rou- 


tine. None of the officers know when 
they will finish. Reporters found com- 
pany executives less willing to be 


quoted than movie stars are. 


Gough’s Influerice 

And, speaking of Chris Gough, he had 
a field day in Philadelphia. He not only 
put the quietus on the zone system 
knockers, paving the way for the adop- 
tion of Chairman Jess Read’s commit- 
tee on examinations, but'he upset Super- 
intendent Pink’s report recommending 
an executive secretary for the associa- 


tion, and also had approved his ideas 
of what the action of the convention 
should be relative to the endorsement 
of Postmaster General Farley’s war on 
the fake insurance companies which 
operate by mail. They fight or cut down 
all claims. 

Gough is no orator, has little to say, 
but his viewpoint carries conviction. His 
is the art of influencing his brother 
commissioners. Superintendent Pink took 
the defeat of his committee report recom- 
mending an executive secretary for them. 
Consenting gracefully, smiled and _ left 
the platform. The New York and New 
Jersey Departments are friendly nowa- 
days—they have not been on occasions, 
but if the New Jersey Department can 
win a victory of some kind over the 


New York Department there is no 
gloom in Trenton. 
Orator Hunt 


When Commissioner Hunt of Pennsyl- 
vania read his report of the committee 
on social security one could almost 
imagine that the band had stopped its 
clamor, that the delegates had keeled 
over in exhaustion from waving their 
American flags, that the reporters at 
the long press table, including Mark 
Sullivan, Walter Lippmann and Frank 
Kent had nearly died of the strain of 
sitting with poised pencils, and that 
the sergeants-at-arms were still survey- 
ing the thousands in the convention hall 
looking for a stray Republican or two 
to toss out for starting a disturbance. 
His voice is stentorian, his sentences 
rounded and ringing, the “old country” 
tang in his voice adding to its emotional 
impressiveness. But that’s just Hunt’s 
style. When he goes into a restaurant 
and says: “A Swiss cheese sandwich 
and a bottle of Pilsener” the waitress 
is sure that it is either President De 
Valera she is waiting upon or at least 
the president of the Waldorf-Astoria. 

As a matter of fact there was noth- 
ing political in Hunt's social security 
report. Everybody knows social security 
is here to stay. Most of it was just 
common sense. The shots he took at 
the early critics of the Administration’s 
social security had all been taken before. 

Anyway, when he finished Commis- 
sioner Blackall of Connecticut amused 
the convention by arising and saying: 
“Second the nomination. Move the plat- 
form be adopted. O, I beg your pardon. 
I second and move the report be 
adopted.” 

It was adopted unanimously. 


O’Malley Never Forgets Missouri 

Commissioner O’Malley makes more 
talks at the commissioners’ convention 
than any of the other commissioners. 
And generally, no matter what the sub- 
ject under discussion, he brings in some 
particular Missouri situation which has 
caused him headaches, or where he has 
defied someone or a lot of people. Execu- 
tive sessions are meat for him and work 
for the stenotyper. For a man who has 
found the ocean oftener rougher than 
it is calm he seems to get a great kick 
out of his job. He has wielded sabers 
with many of the commissioners, and 
the latest returns on his verbal battle 
with Bowen of Ohio have not been re- 
ceived yet. 

During one session of the Philadelphia 
convention he took the position that it 
was not necessary for the commissioners 
to praise Postmaster General Farley for 
giving out a statement attacking the 
fly-by-night companies, which use the 
mail fraudulently, because the commis- 
sioners themselves can handle _ that 
problem. Bowen butted in to say that 
he had written to the Missouri Depart- 
ment upon two occasions to protest 
against a couple of phony Missouri com- 
panies which are not authorized to do 
business, but he hadn’t even had an 
answer to his letters. O’Malley said 
he had not received the letters. He de- 
manded that copies be sent him. Bowen 
said they would be sent. 

The battle for a few moments re- 
minded some of the spectators of Con- 
gressional bouts where the Gentleman 
from Indiana calls the Gentleman from 
Illinois or Louisiana a liar. Always 
as they start for each other, other 


Congressmen grab them and no blooj 
is shed. Neither Bowen nor O'Malley 
started to unload “haymakers.” Thy 
took it out in beetle-browed looks, — 


Pamunkey Initiation 


The Pamunkeys had the biggest |g 
of new members at the Philadelphiz 
convention that has joined up in some 
time. It was a hot night and the heay 
Navajo blankets and ton of feather 
worn by Joe Button, E. C. Stone, Top 
Watters and John R. Dumont as they 
strode up and down before two ten 
on the roof of the Bellevue-Stratfor 
made the initiation ceremonies more oj 
an ordeal for them than for the noviates 
Finally, it was all over and all ai. 
journed to the refreshment rooms wher 
a good social time was had until || 
o'clock when the radio went on for the 
Louis-Braddock fight. The returns were 
by direct wires from the ringside. Ny 
one seemed to care much _ which 
fighter won. 

The hospitality end of the convention 
could not have been improved. The 
Philadelphia companies and all of the 
insurance fraternity went to the bat to 
see that. every one had a good time 
Commissioner Hunt was toastmaster a 
the banquet. Walter Le Mar Talbot 
was general chairman of the banquet, 


Atlantic City Trip 


Six busses bearing the commissioners 
their families and friends—247 in number 
—crossed the Delaware River Bridge into 
Camden and New Jersey on Thursday, 
where they were met by an escort of 
New Jersey State Police. This escort 
was augmented by Ventnor and Atlantic 
City motorcycle police when the convoy 
reached the outskirts of the shore resort 
and the commissioners were escorted 
through Atlantic City and Ventnor in 
royal style to the accompaniment of 
shrieking sirens that cleared the way oj 
all traffic. 


Taking up where Philadelphia had left | 
off, the officials of the two Jersey ref 


sorts did everything in their power to 
make the brief stay of the commissioners 
outstanding, The commissioners received 


police and courtesy cards and then were | 


told that the “town is yours.” 


The dinner at Hackney’s made no} 


pretense at formality and what talks 
were made were brief and 
First there was Commissioner George A 
Bowles, Virginia, president of the asso- 
ciation, who again expressed the thanks 
of the commissioners for the splendid 


program arranged for them by the Phil- | 
Commissioner Hunt | 


adelphia committee. 
of Pennsylvania added his thanks and 
then turned the gavel over to Com- 


missioner Gough of New Jersey. The f 


latter introduced Herbert Faunce, presi- 
dent of the New Jersey Agents’ Asso- 
ciation, who represented Mayor White, 
and Mayor Harry Hodson of Ventnor. 


Faunce welcomed the delegation both fot F 


Atlantic City and for the Jersey agents. 
Hodson greeted them for his city of 
Ventnor. 


Only a very few of the crowd_ that 
filled the ballroom of the Bellevue-Strat- 
ford Hotel in Philadelphia for the annual 
banquet on last Wednesday night wert 
aware of the fact that the state flags 
which adorned the room were the only 
collection of their kind in the country 
and had to be insured for $200,000 before 
the Philadelphia committee was able to 
secure their loan. The flags, property 
of the Wanamaker Store, were all hand- 
made and took three years to complete 





QUEEN 40 YEARS WITH ALLAIRE 


The Queen Insurance Co. has_ beet 
represented by the Allaire & Son Agency, 
Inc. of Red Bank, N. J., over forty 
years. To mark this long connection the 
company last month. presented the agency 
with a fine electric Sessions clock 
Westminster chimes. This agency dates 
back to 1873 and twelve of the eightee? 
companies have been with it thirty years 
or longer. Hubert M. Farrow and Ro 

ert G. Macdonald ¢onduct the agency. 


informal. © 
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Investigation of British Film 
Financing Now Being Undertaken 


Sensational disclosures are expected to 
follow the investigation now being con- 
ducted by William C, Crocker, London’s 
leading insurance lawyer, into the whole 
geld of British film finance. The investi- 
vation is being made on behalf of a 
croup of Lloyd's underwriters in conse- 
quence of losses of over £3,000,000 last 
year. 

A remarkable feature of the situation 
is the refusal of certain reinsurance com- 
panies and underwriters to meet. their 





CHARLES CROCKER 


WILLIAM 


euarantees under the scheme of guar- 
anteed loan finance, which, last year, 
provided independent film companies (in 
many cases with interlocking direc- 
torates) with mortgage loans stated to 
total over £4,000,000. 

The reinsurers are refusing to pay on 
the grounds of misrepresentation on the 
part of certain intermediary parties, and 
the use of loans for purposes other than 
provided for under the contracts. The 
reinsurers claim that they guaranteed 
the money for financing specific films, 
but that a portion of the money has been 
used in extravagant general expenditure 
at the studios. They further claim that 
intermediaries arranging the business 
failed to inform them that the money 
was to be used for general expenditure, 
although they were aware that this was 
the case. 


General Expenditures Not an 
Insurable Risk 


Had the underwriters been in posses- 
sion of this information they would not 
have accepted the business, for, while 
the possible failure of a specific film is 
a reasonable insurable risk, general ex- 
Penditure on production companies is not. 
; At the beginning of this year the 
Big Five” of the British banking world 
refused to go on with the plan of in- 
dependent company film finances owing 
to the big losses which underwriters had 
already incurred. This drastic action 
Precipitated the present crisis in the 
film world and has led to Mr. Crocker’s 
Inquiry on behalf of the underwriters 
involved 
_ A full report of the business of financ- 
ing film production will be drawn up by 
Mr. Crocker in order that the under- 
writers and insurance companies may 
take steps to protect themselves against 
4 recurrence of the present situation. 
During the past two or three years 
Msurance capital has come into the film 
trade in two ways: first, through a com- 
pany backing a producer, as in the case 
of the Prudential and Alexander Korda, 


and secondly, through underwriters or 
offices backing films one at a time. 

The latter system is the one being in- 
vestigated by Mr. Crocker. It starts 
with a producer submitting a story the 
cast, and the director’s name to a dis- 


tributor. The distributor, if he likes the 
“set-up,” and thinks the picture will be 
successful, agrees to handle it and ad- 
vanees 50% of the estimated cost, say 
$250,000. 

Armed with this contract, the producer 
cets in touch with the underwriters and 
a bank. The bank gives an overdraft 
of $250,000 on condition that the under- 
writers insure it against loss, and the 
producers go ahead and shoots the film. 

If, as frequently happens, the esti- 


(Continued on Page 26) 








YOUNG MAN, single, desires posi- 
tion in active agency upstate New 
York. 


home office underwriting experience, 


Two years college, five years 
agency work, excellent 
Box 1301, The Eastern 
Underwriter, 94 Fulton Street, New 
York. 


one year 
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U.S. Appeal Court Holds Stranding 
Does Not Cover Loss Due to Decay 


The Fourth Circuit Court of Appeals, 
Lanasa Fruit Steamship & Importing 
Co., Ine. v. Universal Ins. Co. 89 F. 
(2d.) 545, has affirmed the judgment of 
the Federal District Court for Mary- 
land (16 F. Supp. 912) holding that a 
marine policy covering loss from strand- 
ing did not cover damage due to decay 
of a cargo of bananas, where the strand- 
ing of the vessel did not cause the decay, 
but merely the delay in the voyage 
which was the occasion for the decay 
resulting from the inherent nature of the 
cargo. This question of coverage, the 
court said, was to be answered, not in 
the light of the logic which courts might 
employe in dealing with such questions 
as liability of the vessel for negligence 
in stowage, but in the light of the con- 
struction which has been given to “an 
ancient form of words which always have 
been taken in a narrow sense.” 

Two well-settled rules have been ap- 
plied by the courts, one that the un- 
derwriters take no risk with respect to 
the retardation of the voyage nor its in- 
terruption by the perils insured against, 
and the other that the proximate and 
not the remote cause of the loss is to 
be considered. The latter rule is ap- 
plied with greater strictness in the case 
of marine insurance than in other cases. 

Follows British Cases 

The court reviewed the English cases 
supporting what designated as the Eng- 
lish rule, which would preclude liability 
in this case, and American cases fol- 
lowing that rule, together with those 
American cases which have not followed 
the English rule. It concluded that “the 
state of the authorities being what it 
is in this country and there being no 
contrary decision by the Supreme Court 
or any Federal court, we feel that the 
English rule should be followed, as in 
cases of marine insurance it is highly 
desirable that our decisions be kept in 
harmony with those of England, ‘the 
great field of this business.’ Queen Ins. 
Co. of America v. Globe & Rutgers Fire, 
263 U. S. 487, 493.” 

Although the contract might have been 
made in New York State, the court 
said it did not follow that the decisions 
of the New York courts should be fol- 
lowed in interpreting it. In the inter- 
pretation of contracts of insurance, the 
Federal courts, in the absence of statute 
follow the general law and are not bound 
by state decisions. 

The fact that a rider to the policy, 
covering loss and damage from delay, 
was subsequently cancelled, was _ held 
strong proof that the parties did not 
interpret the policy without the rider as 
covering such loss 

The court agreed with the judge below 
that a warranty clause in the _ policy 
exonerating the insurance company from 
liability for damage by actual contact of 
water with the articles damaged, 
occasioned by sea perils, did not enter 
into the case. 

Lower Court’s Decision 

Parenthetically, the lower court said, 
unless liability is expressly assumed in a 
policy of this kind, an insurance com- 
pany is not liable for due to the 
inherent nature of the goods, or to 
delay. This principle is applicable where 
perishable goods have wholly or partial- 
ly deteriorated through delay in the voy- 
age, even though such delay was directly 
caused by perils of the This ap- 
pears to be according to the weight of 
the English authorities and also consist- 
ent with such American authorities as 
there are, with the possible exception of 
the Corsicana Case (Brandyce v. United 
States Lloyds, Inc.), 207 App. Div. 665, 


Sia 


loss 


sea. 


203 N. Y. S. 10, 239 N. Y. 147 
N. E. 201. 

Tempest and collision, the lower court 
continued, are just as much a “sea peril” 
as is stranding. None of these was spe- 
cifically referred to in the clause of the 
policy covering perils of the sea. Indirect 
damage due to tempest and collision de- 
lay is not recoverable under such a 
clause. And when a stranding was not 
the proximate cause of the damage to 
the goods, but only the antecedent cause 
of the delay, there can be no recovery, 
at least according to the weight of Eng- 
lish authority, 

The court’s conclusion was: “Where an 
insurance policy contains broad language, 
thus affording ground for argument both 
ways, that is, that it may or it may not 
apply to a specific case, if the parties 
are found to have previously covered that 
specific case by a separate clause which, 
however, they later annulled, and for 
which one of the parties, the insured, 
had agreed to pay more, then that is 
persuasive evidence, if not, indeed, en- 
tirely conclusive, that the parties did not 
intend that such specific case should 
thereafter be covered by the policy.” 


573, 





Chubb & Son Plan to Open 


Branch in Rochester, N. Y. 


Chubb & Son of New York is plan- 
ning to open a branch service office in 
Rochester, N. Y., for brokerage busi- 
ness with O. H. Harrison in charge. 
He has been in Rochester surveying the 
situation and looking for suitable space 
for headquarters. The new office will 
handle fire, automobile, marine and cas- 
ualty lines for the Federal of New Jer- 
sey, Sea of London and United States 
Guarantee. The Federal and Sea write 
fire as well as automobile and marine 
whereas the other marine companies 
1epresented by Chubb do not handle fire 
through that office. The Chubb organ- 
ization is non-affiliated. 





PETER J. BARTHEL DIES 


Funeral services were held last Thurs- 
day afternoon for Peter J. Barthel, 74 
years old, assistant secretary of the Uni- 
versal and a director of Talbot, Bird & 
Co., who died suddenly June 22 at his 
home in Newark, N. J. He is survived 
by his widow and a daughter. Mr. 
Barthel had been with Talbot, Bird & 
Co. since 1916 and acted as the firm’s 
treasurer. 





HELD TO BLAME FOR LOSS 





Stranding of Steamer Bury Hill Caused 
by Wrongful Act of Captain, 
British Court Finds 


The British Board of Trade Court of 
Inquiry into the loss of the steamer Bury 
Hill on a reef off the coast of West 
Africa last December has found that the 
stranding was caused by the wrongful 
default of the master, Captain Walter 
Victor Smith. The Court severely cen- 
sured him and ordered him to pay £50 
towards the cost of the inquiry. 

The Bury Hill, of 4,542 tons gross, 
went ashore on Almadi Reef, West 
Africa, while on a voyage from Australia 
to England with a cargo of bulk wheat. 
Afterwards she broke her back. Five 
thousand tons of cargo were saved. At 
the inquiry it was stated that the navi- 
gation light marking the reef was mis- 
taken for the stern light of another 
vessel. 

John Harris, who presided over the 
inquiry, said the court found that the 
tranding was due to the failure of the 
master to navigate his vessel with that 
degree of care which was to be expected 
from a prudent seaman. The master did 
not give the coast, of which he had no 
previous knowledge and for the navi- 
gation of which his aids were insufficient, 
a safe and proper offing; he did not 
take proper steps to provide himself 
with sufficient aids to navigation for the 
voyage upon which he was engaged. He 
failed to make proper use of such aids 
to navigation as he had on board his 
vessel; and he assumed too readily that 
the Almadi light, of the existence of 
which he was wholly unaware, was the 
light of another vessel. 

“The frequency with which it is found 
in these inquiries that log books have 
been altered,” said Mr. Harris, “leads 
the court to recommend that it should 
be a standing order in all British sea- 
going vessels that all entries in log books 
should be made either in ink, or, if 
pencils are used, in indelible pencil. * * * 
In the opinion of the court it might well 
be considered by the Board of Trade 
whether the matter of which complaint 
is made should not be dealt with by reg- 
ulation under the Merchant Shipping 
Acts and the breach of such regulations 
made a punishable offence.” 





Queen’s Brother Named To 
Royal Exchange Board 


The Hon. David Bowes-Lyon, brother 
of Queen Elizabeth, has been appointed 
to a seat on the court of directors of 
the Royal Exchange Assurance, London. 
Mr. Bowes-Lyon, who is still in his thir- 
ties, is a director of C. R. E. Trust, Land 
Revenues Trust, Robinson and Cleaver, 
Thorndon Estates, Walker Caledon and 
William Walker and Co. 

Mr. Bowes-Lyon is the Queen’s most 
intimate relative. He is close to her in 


age, whereas the other children of the 
Earl of Strathmore are considerably 
older, 


APPLETON & COX, INC. 
UNDERWRITERS 


111 John Street 
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AND INLAND INSURANCE 
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114 Sansome Street 





—=== 


Arthur L. Sturge Retires 
From Lloyd’s Register 


Sir George Higgins has been re-elected 
chairman of Lloyd’s Register of Shipping 
for the ensuing year and R. M. K. Turn. 
bull chairman of the sub-committee of 
classification, 

The general committee has accepted 
with great regret the decision of Arthur 
L. Sturge not to offer himself for re. 
election as deputy-chairman and _ treas- 
urer of the Register. Mr. Sturge has 
occupied this important office for nine 
years, during which time his ability has 
enabled him to render invaluable ser- 
vice to the society. He has served on 
the Committee of Lloyd’s Register as a 


representative of Lloyd’s for nineteen 
years. 
Ernest L. Jacobs has been elected 


deputy-chairman and treasurer for the 
ensuing year. Mr, Jacobs, who was a 
member of the committee from 1918 to 
1926 and from 1930 to 1934, is the un- 
derwriter of the Alliance Assurance. 

Lord Essendon, famous shipowner and 
chairman of marine insurance companies, 
has been re-elected a member of the gen- 
eral cominittee, 


Railroad Fire Losses 


Declined 50% Last Decade 


Fire losses suffered by the railroads 
in 1935 were more than 50 percent below 
those in 1926, due to improvements 
made in the method of handling ma- 
terials and supplies, according to a re- 
port by the Stores Department Fire Pre- 
vention Committee, submitted to the six- 
teenth annual convention of the Pur- 
chases and Stores Division, Association 
of American Railroads, in session in 
Atlantic City. 

The average fire loss per mile of road 
in 1935, according to this report, was 
$13.85 compared with $28.70 in 1926, a 
reduction of 51.7%. Reports from six- 
ty-five of the principal railroads, ac- 
cording to this report, showed that in 
1935 fire losses amounted to $3,272,347 
compared with $7,268,434 in 1926. Since 
1931 there has been a steady reduction 
on each year in fire losses. 

“Good housekeeping,” the report added, 
“is the very foundation of fire preven- 
tion. Frequent and thorough inspection 
of all buildings and grounds is an ab- 
solute necessity in fire prevention work 
as it has been stated that 85% of all 
fires are preventable in fixed buildings 
and material if cleanliness of all build- 
ings and grounds are maintained. If 
this is done, further reduction in_ fire 
loss is inevitable.” 





British Seek to Increase 


Export Credit Guarantees 


The British Board of Trade has de- 
cided to ask Parliament for powers to 
increase from £28,000,000 to £50,000,000 
the limit of trade credit guarantees in 
connection with the exports of goods 
wholly or partly made in Britain, The 
Board is also prepared to remove the 
time limits under which guarantees can- 
not be given after March 31, 1940, and 
cannot remain in force after March 31, 
1950. In the event of any amounts re- 
quired to meet guarantees not being met 
from moneys voted by Parliament, these 
will be charged on the Consolidated Fund. 

The Board’s Export Credits Guarantee 
Department does not compete with the 
insurance business carried on by the 
Trade Indemnity Co., British pioneer of 
trade credits insurance, but cooperates 
with that office in certain matters. 





WORCESTER AGENCY MOVES 

The old established Worcester, Mass, 
agency of Poor & Rourke, which has 
been located in the Slater building, 3%” 
Main Street, has removed to the Park 
Building, 507 Main Street. This business 
was established by the late Daniel 
Rourke and later was merged with that 
of Charles Poor. 
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CASUALTY AND SURETY 








Mo. Court Battle Over 
Work of Lay Adjuster 


AS TO ILLEGAL PRACTICE OF LAW 





:~ Mutual Companies Plaintiffs in De- 
gel veins Judgment Action Against 
State Bar Ass’n. Committees 








Attracting wide attention this week is 
the legal controversy raging in Columbia, 
Mo. over the question of how far insur- 
e company claim adjusters may go in 
the handling of claims before being 
involved in the illegal practice of law. 
Considered one of the most vexing prob- 
lems with which the major casualty or- 
ganzations have been faced recently, it 
came to a head last Saturday when Coun- 
sel W. S. Hogsett of Kansas City filed a 
petition for declaratory judgment on be- 
half of six mutual casualty companies: 
Liberty Mutual, American Mutual Liabili- 
ty, Employers Mutual Liability, Employ- 
ers Mutual Indemnity, Hardware Mutual 
Casualty and Lumbermen’s Mutual Cas- 
ualty. : 

As the hearings opened this week be- 
fore a special court of three circuit 
judges, presided over by Judge Dinwiddie 
of Columbia and including Judges Mc- 
Afee of St, Louis and Deering of Potosi, 
Mo., these companies sought to determine 
whether their plans of operations, espe- 
cially the work of lay adjusters and 
clams department executives, constitute 
illegal practice of the law as has been 
alleged by Boyle G. Clark of Columbia, 
general chairman of the Missouri bar 
committee and the members of the state 
advisory bar committees. 

Charges and Counter-Charges 

In their petition the companies charge 
that the Missouri statute defining the 
practice of law is “unconstitutional, un- 
reasonable, indefinite and arbitrary.” The 
action was directed against Clark and 
other members of the bar committees, 
which were created under a ruling of the 
Missouri Supreme Court. 

In answering the suit the bar commit- 
tees have taken the position that “neither 
the corpurate nor the individual plaintiffs 
have any right to maintain a petition for 
a declaratory judgment, hampering or in- 
terfering with the enforcement of the 
criminal laws of this state or the en- 
forcement of the rules of the Supreme 
Court of Missouri.” The answer further 
charged that the insurance companies had 
“by pretended, though not substantial 
chanye in the method of supervision of 
some legal questions involved in the 
writing of insurance, attempted to evade 
the rules and decisions of the courts of 
the State of Missouri made pursuant to 
their inherent power to control the prac- 
tice of law and the provisions of the 
Statutes relating to unauthorized prac- 
tice of law.” 

The bar committees in their answer 
also requested the court to grant a per- 
petual injunction against the companies 
enjoming them “from engaging in acts 
and conduct which the Court determines 
to constitute the illegal and unauthor- 
zed practice of the law.” 

Powerful Legal Talent Engaged 


Because of the importance of the case 
and the fact that it is certain to finally 
determine whether the companies are 
Prohibited from making any use of lay- 
men in the handling of claims under 
their policies, both sides have marshalled 
powerful legal talent. The bar com- 
mittee is headed by Boyle G. Clark and 
among his aides is Franklin E. Regan, 
assistant attorney general for Missouri. 

Chief counsel for the companies is 
William S. Hogsett, Kansas City, and 
- legal aides are: Hogsett, Murray, 
Tippe & Depping, Kansas City; Wood- 
wwe & Evans, St. Louis; James R. 
ullivan, Kansas City; Mosman, Rogers, 


(Continued on Page 35) 
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New Law Gives Husband 
Or Wife Right to Sue 


NAT’L BUR. STUDIES ITS EFFECT 





Legislative Committee of N. Y. Bar Ass’n 
Says It Will Open Up New, Wide 
Field to Fraudulent Litigation 





The National Bureau of Casualty & 
Surety Underwriters is giving close study 
to the effect on automobile and liability 
rates of the recently enacted Moffat bill, 
New York assembly intro No. 470, print 
No. 2685. This bill amends section 57 
of the domestic relations law so as to 
give a husband or wife a right of action 
against the other for wrongful or tortious 
act resulting in injury to person or prop- 
erty with the same effect “as if they 
were unmarried.” The amendment to 
section 57 “shall not affect any right, 
cause of action or defense existing prior 
to taking effect of this act.” It also 
amends sections 59 and 94-k of the 
vehicle and traffic law, so as to eliminate 
any requirement that a policy of accident 
insurance, under that law, must cover the 
liability of a husband or wife to the 
other for injury to his or her property 
or person. Section 109 of the insurance 
law is also amended by adding a new 
standard provision, applicable to liability 
policies, as follows: 

“No such policy, however, heretofore or here- 
shall be against 
any liability of the insured for injuries to his 


after issued deemed to insure 
or her spouse or for injury to the property of 
his or her spouse, unless express provision for 
insurance is included in the 


such policy.” 


Governor’s Approval Unexpected 


Governor Lehman’s approval of this 
bill on May 27 came as a surprise. The 
effect of the measure is to reverse the 
common law of New York State, that 
neither husband nor wife can sue the 
other in tort for personal injury, Allen v. 
Allen, 246 N. Y. 571; Caplan v. Caplan, 
268 N. Y. 445, and puts them on the same 
basis as strangers in respect of injuries 
to both person and property. The pres- 
ent law, however, gives the wife a remedy 
against her husband for a property tort. 
Domestic Relations Law, section 57; 
Wood v. Wood, 83 N. Y. 575; Whitney 
v. Whitney, 49 Barb. 319. 

The committee on state legislation of 
the Association of the Bar of the City 
of New York recommended that the bill 
be disapproved as “it proposes a change 
of law too important for the scant con- 
sideration it has received.” In the com- 
mittee’s opinion “it threatens to open a 


new and wide field to vexatious and 
fraudulent litigation.” It is further ob- 
served: 


“The problem of torts between hus- 
band and wife has become more acute, 
because of the many accidents to one or 
the other resulting from the negligent 
operation of motor vehicles. Since this 
bill would change provisions in the law 
affecting automobile liability insurance 
policies, it is apparent that one of its 
purposes is to permit the issuance of 
insurance covering injuries to one spouse 
for the negligent operation of a motor 
vehicle by the other. The breadth of 
the bill, however, is out of all propor- 
tion to this objective. It sweeps aside 
all circumstances incident to the mar- 
riage relation and treats the husband 
and wife as strangers, both as to in- 
juries to person and to property.” 


Peerless Casualty in N. Y. 


The Peerless Casualty of Keene, N. 
H., which has just received its New York 
license, has elected Robert M. Nugent 
as vice-president in charge of New York 
activities. Headquarters are at 116 John 
Street. Mr. Nugent, formerly vice- 
president, National Surety, is celebrat- 
ing his forty-fifth anniversary in busi- 
ness this year, 
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Attacks on Ga. License 

Law Reviewed by Bennett 
VA. AGENTS GET HIS VIEWPOINT 
Nat’l] Ass’n Counsel Tells of Suits 


Against Georgia Ins. Commissioner 
By Two Casualty Companies 








Walter H. Bennett, general counsel, 
National Association of Insurance Agents, 
centered his address before the annual 
convention of the Virginia Association 
of Insurance Agents last week at Old 
Point Comfort, upon the provisions of 
a recently enacted statute of Georgia 
which had been challenged by casualty 
insurance companies, one case having 
recently been heard by the United States 
Supreme Court. The questions ac point 
concerned the licensing of agents, the 
division of commissions by them, the 
exclusion of salaried employes of insur- 
ance companies as local agents, and the 
penalty for placing insurance in non- 
admitted companies. 

Attack on the first question, that of 
requiring the full agency commission to 
be paid to a resident local agent who 
may, in turn, pay a portion of it to any 
other resident ageit who places the 
business with him, was started by the 
Aetna Casualty & Surety, which con- 
tended that the law was unconstitu- 
tional because in a later part of the 
same section it excepted mutual compa- 


nies from the definition of a “resident 
agent”, which excluded salaried em- 
ployes. Said Mr. Bennett: 


“The Aetna C. & S. had been charged 
with a violation of the statute in issu- 
ing a policy of insurance through a resi- 
dent licensed agent without paying to 
such agent the full commission. The 
company appeared, answered the charge, 
admitted its dereliction but insisted that 
the statute was in violation of its con- 
stitutional rights, both as to the consti- 
tution of the State of Georgia and the 
constitution of the United States, The 
insurance commissioner, however, be- 
lieved otherwise and assessed a penalty 
of $100 against the company. When suit 
was brought to collect the penalty, the 
company appeared, and filed a demurrer, 
which challenged the constitutionality of 
the statute. 

Georgia Supreme Court Against 
Company 

“The lower court held with the com- 
pany and said the statute was no good. 
Thereupon, the case was appealed to 
the Supreme Court of that state, which 
reversed the lower court and decided that 
portion of the law to be constitutional. 
The Supreme Court in a well reasoned 
opinion held that the express purpose 
of the statute, that no insurance com- 
pany should write business in Georgia 
except through a resident licensed agent, 
was a valid enactment providing only 
a reasonable requirement if any given 
insurance company wanted to transact 
business in that state. The Supreme 
Court cited in support of its opinion the 


decisive case of LaTourette vs. McMas- 
ter 248 U. S. 465, upholding a statute 
placing a definite limitation on the opera- 


tion of foreign insurance companies 
through resident licensed agents, * * * 
“The court decided that, while an 


agent in such a case might waive his 
legal right to receive the full commis- 
sion, provided, ‘he does not thereby 
injure others or affect the public inter- 
est,’ nevertheless any such waiver would 
not excuse an insurance company for its 
neglect to pay the full commission nor 
relieve the company from the penalty 
imposed for such failure.” 

Mr. Bennett noted particularly that 
the Georgia Supreme Court further de- 
cided that there was no discrimination 
between stock and mutual companies so 
far as the question at issue was con- 
cerned because the differentiation be- 
tween stock and mutual agents did not 
apply to the payment of full commis- 
sions but only applied to the exception 
in favor of mutual companies to operate 
through salaried agents. He explained: 

Hartford Steam Boiler Case 

“In this case the Supreme Court of 
Georgia recognized at the time it an- 
nounced its decision and took cognizance 
of the fact that the Hartford Steam 
Boiler case, attacking another provision 
of the Georgia statute, was before the 
Supreme Court of the United States, 
but undecided at that moment; and it 
was suggested that the Georgia court 
await the decision of the higher tribu- 
nal. Upon that suggestion, the Georgia 
Supreme Court said that it did not deem 
it necessary so to do for the reason 
that if the Supreme Court of the United 
States should render an adverse decision 
upon the issue there presented, it would 
not affect the opinion in the instant case; 
that the question as to whether or not 
a salaried employe of an insurance com- 
pany could act as a local insurance agent 
(the Hartford Steam Boiler case) had 
nothing to do with the question of 
whether an insurance company must pay 
its resident local agent the full commis- 
sion involved in an insurance transac- 
tion (the instant case). 

“We now turn to the attack made 
upon the second above provision of this 
statute which prohibits salaried em- 
ployes of stock insurance companies from 
acting as local agents. In this case the 
Hartford Steam Boiler and one of its 
salaried employes brought a mandamus 
suit against the insurance commissioner 
asking that he be compelled to issue a 
license to the salaried employe in order 
that he might countersign policies in 
that state.” Mr. Bennett continued: 

Background Facts 

“The trial court held with the com- 
pany and against the Commissioner and 
ordered him to issue a license. Upon 
appeal to the Supreme Court of Georgia, 
that court reversed the trial court and 
held the statute to be constitutional. It 
had been attacked on the grounds that 
the statute was in violation of the four- 
teenth amendment of the Federal Con- 

(Continued on Page 35) 
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Full Weight of Organized Agents Will 
Curb Competitive Evils — E. M. Allen 


In a vigorous talk entitled “Drifting 
with the Tide,” Edward M. Allen, ex- 
ecutive vice-president, National Surety 
Corp. told the Virginia Association of 
Insurance Agents in session June 26 at 
Old Point Comfort, Va., that the two 
most disturbing types of competition are 
(1) increased activity of mutual com- 
panies and (2) the recent aggressive at- 
tempts of non-conference companies to 
obtain business on a reduced premium 
basis. Mr. Allen minced no words in 
pointing to the dangers of the present 
situation and in suggesting its remedy 
he said that the utmost of cooperation 
between stock companies and stock com- 
pany agents was not only expected but 
“unquestionably you must have it.” But 
he stressed that “the most effective 
remedy lies almost entirely in the hands 
of the organized agents.” 

Faces Competitive Facts 

Mr. Allen then urged the Virginia 
agents to look at the question of the 
present competition in this light: 

1. Legitimate competition of mutual 
companies soliciting business by mail, or 
direct to the assured, as in times past, 
cannot reasonably be objected to. If 
such companies utilize the service of 
agents, they should and must be the 
agents of mutual companies only. Cer- 
tainly association companies are wise 
enough to understand that. 

2. The legitimate competition of non- 
conference companies or participating 
companies as in the times past must be 
anticipated. The agents of those com- 
panies, however, should confine them- 
selves to the writing of their own par- 
ticular type of insurance and should not 
be permitted to represent association 
companies. 

3. Whenever any company, however, 
undertakes to raid the business of estab- 
lished agencies representing association 
companies, those agents should immedi- 
ately determine whether or not such 
raiding practices will disturb or demor- 
alize otherwise peaceful conditions in the 
business. If so, then the full weight and 
power of the organized agents should 
be brought into play. 

The speaker continued: “And how can 
that be done? In your own state of 
Virginia a year or so ago the casualty 
running mate of an important fire com- 
pany decided to enter your state on a 
cut-rate basis. The fire company was 
regular. The organized agents of Vir- 
ginia, clearly sensing that business con- 
ditions would be demoralized, felt that 
something should be done. They could 
not understand the theory of a fire com- 
pany operating on a regular basis, per- 
mitting its casualty affiliate to operate 
irregularly. They pointedly gave the 
company the opportunity of choosing be- 
tween one or the other methods of doing 
business, with the result that the affiliate 
did not enter your state. 

Rate War Averted 

“In another great state where a re- 
cently entered casualty company started 
raiding business generally on a cut-rate 
basis, similar methods were used. The 
general agents representing this par- 
ticular company also represented a num- 
ber of fire companies and maintained an 
aggressive special agency organization. 
The organized agents, realizing that a 
serious demoralization of their own busi- 
ness would result, promptly notified the 
veneral agents involved that the raiding 
tactics would have to be stopped or their 
own local agents would resign their fire 
companies. After a short venture in the 
field of cut-rates, these general agents 
wisely decided to stop and thus was 


averted a possible rate-war that would 
have led to inevitable chaos and con- 
fusion. 

“nD 


3y reason of the most unusual condi- 
tions existing in Illinois during the past 
few years, raiding and cut-rate tactics 


Mutual Company Agents 

As to the advisability of a stock 
company agent representing a mutual 
company Mr. Allen said: 

“How can any bona fide agent of 
an association company justify in his 
own mind any affiliation on his part 


with a mutual? We can have no 
quarrel with mutual insurance and 
| we know full well that mutual in- 


surance will continue in our midst in- 
definitely. Mutual companies, if they 
have agents at all, should be repre- 
sented by agents who write nothing 
but mutual insurance. The agents of 
| stock companies should confine them- 
selves to the writing of stock company 
insurance and nothing else. From th> 
standpoint of the service they render 
their clients and for the preservation 
of their own commission income, they 
should not jeopardize the business on 
their books at conference rates by 
representing ‘under the counter’ any 
non-board or cut-rate company. On 
the contrary, agents should have the 
courage and sufficient faith in them- 
selves and their calling to advocate 
and fight for the agents’ place in the 
sun.” 





virtually threatened the extinction of the 
established agency plants in that state. 
No business on the books of local agents 
was safe from attack. Largely through 
the combined efforts of the organized 
agents, the Illinois insurance code was 
passed by the legislature which will have 
the effect of re-establishing the agency 
business of Illinois on a permanent and 
secure basis. 

“These examples merely serve to 
demonstrate the strength, the power, and 
the influence of agency and company 
cooperation in the common interest of all. 

“In the final analysis, your thoughts 
and energies must be directed towards 
those things that will preserve unspoiled 
and undisturbed the principles, the aims, 
and the purposes of the American Agency 
System as an integral part of the Ameri- 
can stock company system. You must 
continue to prove the value of agency 
service to the insurance buyer. That 
service has been so thoroughly demon- 
strated over all the years that you, 
through your action, should never per- 
mit any question to arise in the minds 
of your customers by permitting irregular 
practices to enter into your own scheme 
of things or to condone such practices in 
others by attempting to meet fire with 


e. 
“The remedy in nine cases out of ten 
is in your own hands. Use it.” 





RUTLAND, VT., CHANGE 
S. H. Gregg of Chicago Succeeds Robert 


Hunt in Charge of 


Zurich Office There 


Robert C. Hunt, in charge of the 
Zurich’s Vermont service office at Rut- 
land, Vt., has resigned and the office 
is now in charge of S. H. Gregg who 
has been with the Zurich for the past 
nine years in charge of production in IIli- 
nois, Iowa, Minnesota and Wisconsin. 





BIRTHDAY LUNCH FOR A. KALVIN 

A. Kalvin, insurance broker at 10 East 
43rd Street who has been more than 
thirty years in the business, was given 
a luncheon Tuesday by department heads 
and officials of the Fireman’s Fund 
Indemnity on the occasion of his fifty- 
eighth birthday. Vice-President Richard 
V. Goodwin was host. 


A. DUNCAN REID IN HONOLULU 
A. Duncan Reid, president, Globe In- 
demnity, accompanied by Mrs. Reid, is 
on a vacation trip to Honolulu. He is 
expected home July 19. 





R. E. LALEY CONVALESCING 


National Bureau’s Coast Manager 
Stricken. With Pneumonia Upon Ar- 
rival in New York for New Job 

Sad luck seems to follow Rk. E. Laley, 
Pacific Coast manager of the National 
Bureau of Casualty & Surety Under- 
writers, who was recently assigned to 
head office duties. He arrived in New 
York City about two weeks ago, reported 
for work in the compensation and liability 
department, apparently completely re- 
stored to health after a long sick leave, 
only to be stricken with pneumonia. 
Rushed to the hospital he was a pretty 
sick man for a week but the crisis was 
passed early this week and Mr. Laley is 
now on the road to recovery. But it will 
be a matter of several wecks of con- 
valescence before he will return to the 
office, 

Before leaving San Francisco Mr. 
Laley was given several farewell lun- 
cheons and dinners including a party 
given by the San Francisco Knockers 
Club, a casualty luncheon organization 
which he was instrumental in organizing 
several years ago. Its members pre- 
sented him with a handsome desk set 
while the Casualty Insurance Association 
of California presented him with a hand- 
some Elgin watch. Mr. Laley has spent 
the past ten years as bureau manager on 
the coast. 


BOY MAKES CLEVER SPEECH 
J. J. Magrath, III, Walked Away With 


Oratorical Honors at Department 
Dinner to His Father 


At the dinner of the New York In- 
surance Department to J. J. Magrath, 
former head of the Department’s rating 
bureau, and who on July 1 pitched his 
tent with Chubb & Son, New York, a 
12-year-old boy sat at the end of the 
speakers’ table. He is J. J. Magrath, 
III, son of the banquet’s guest of honor, 
and a student at Junior High School. 

Louis H. Pink, Superintendent, was 
toastmaster and there was a large turn- 
out, not only of people from the De- 
partment but a number of prominent 
former Department men were there also. 
The speakers were Jesse S. Phillips, 
chairman, Great American Indemnity, 
and former Superintendent; Samuel R. 
Feller, former chief deputy; Charles A. 
Wheeler, chief examiner of casualty 
companies. Then as a surprise Superin- 
tendent Pink called on the boy at the 
end of the table, who made the hit of 
the occasion by saying: “Unaccustomed 
as I am to public speaking you embarrass 
me by calling upon me for an address, 
especially upon such an occasion. I have 
listened with interest to the beautiful 
things said about my father, but after 
all Dad deserves them.” 





HUNEKE WITH NEW AMSTERDAM 


George H. Huneke is now associated 
with the development department of 
the New Amsterdam Casualty at the 
60 John Street office in New York. Prior 
to making this connection he was with 
the Fidelity & Casualty in the home 
office underwriting department, Mr. 
Huneke is a brother of Arthur J. 
Huneke of the Insurance Co. of North 
America, well known in the inland ma- 
rine insurance field, 





S. K. CRAWFORD’S 30TH REUNION 
Samuel K. Crawford, head of the auto- 
mobile department in the Standard 
Surety & Casualty, had a big day at New 
Haven on June 22 for it marked his 
daughter’s completion of her graduate 
school course at Yale and his own thirti- 
eth anniversary reunion as a member of 
the Class of 1907 at Yale Law School. 
Mr. Crawford is one of the most able 
automobile underwriters on the street. 


WIS. HEALTH BILL KILLED 
The Wisconsin assembly has_ killed 
the Biemiller bill which would have 
established a system of compulsory 
health insurance covering more than 
1,000,000 persons in the state. The vote 
was 62 to 26. 








Preparing New Policy 





CHARLES C., 


HARING 


Charles C. Haring, who recently joined 
the American Casualty of Reading as 
assistant secretary in charge of its auto- 
mobile department, is now preparing a 
combination comprehensive form auto- 
mobile policy. In addition to the present 
cight point coverage it will include 
“drive other cars” coverage. As an- 
nounced in a recent issue of The Eastern 
Underwriter Mr. Haring came to the 
American Casualty from the Loyalty 
Group of Newark, N. J., where he was 
assistant secretary of all of its com- 
panies. He made his start in 1919 as 
an office boy with the Royal Indemnity. 
His reputation among automobile under- 
writers is that of a seasoned, able 
executive. 





A. H. QUIGG TO CHICAGO 


A. H. Quigg, who for the past year 
has been bonding manager for the 
Standard Accident at its Syracuse branch 
office, has been transferred to Chicago 
in a similar capacity. Mr. Quigg suc- 
ceeds M. J. Scheemeacker who has re- 
signed to become vice-president in charge 


of sales and credits of the Material 
Service Corp. 
Mr. Quigg brings with him to the 


Chicago office a wealth of bonding ex- 
perience having been in the surety busi- 
ness for over thirteen years. His surety 
career started at the head office of the 
Hartford Accident. 





HAL A, WHITE GOLF ACE 


Hal A. White, agency superintendent 
of the Standard Accident, was an official 
scorer in the recent National Open Golf 
Tournament held near Detroit, to Gene 
Sarazen, 1932 open champion and Denny 
Shute, last year’s P.G, A. champion. Hal 
is an ace golfer in his own right, having 
been runner-up for his own club cham- 
pionship last year. 





W. E. LEBBY’S 4TH BIRTHDAY 


On June 21 the William E. Lebby 
agency at Los Angeles for the Massa- 
chusetts Indemnity celebrated its fourth 
anniversary. The event was featured 
by the presentation of “apps” for a 
sizeable volume of new insurance by 
the staff For the year to date this 
agency ranks fourth in standing among 
the leaders of the company, based on 
volume of paid new business. 





CEASE WRITING IN B. C. 
Merchants Casualty of Waterloo, Lowa, 
has ceased writing business in British 
Columbia, and all surrounding _ risks 


have been reinsured by Economical Mu- 
tual Fire of Kitchener, Ontario. 
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H. Brewster Co. is Celebrating 


65 Years in Boston Agency Field 


G. B. Holt, Its President, Deep-Sea Sailor and Yacht Club 
Commodore; V. E. Gilbert, Vice-President, Musically 
Prominent; Fine Esprit de Corps 


By Spencer Welton, Peripatetic Vice-President 


Sixty-five years is a long time as it 
relatés- to the average span of human 
life and it’s:a long time, too, 
marks the elapsed period of the exist- 
ence-.of the continuing agency of the 
William H. Brewster Co. of 
Mass: This anniversary year is 
celebrated in various ways calculated to 
redound to. the greater this 
fine old institution, which, so its present 
heads. assert, is almost, 
oldest agency in Boston. 

It was founded in 1872 by William H. 
Brewster of Newburyport, a young man 
of courage and enterprise, who felt that 
his native city lacked the 
abilities needed adequately to express 
themselves. “That later 
showm to have been warranted for the 
became prominent in the 


when it 


30ston, 
being 


prestige of 


if not quite, the 


scope his 


conclusion was 


agency soon 
Boston insurance field and has remained 
so ever since, 

After 1904, when Mr. Brewstcr’s long 
and successful career came to its end, 
the business was carried on for several 
years by his widow. 


G. B. Holt Acquired Agency in 1923 


In 1923 Gustavus B. Holt acquired the 
agency which in 1929 became a corpora- 
tion with himself as president and later, 
with Victor E. Gilbert, vice-president. 
And that brings us to our consideration 
of the two men who are the dominant 
factors in and responsible for the suc- 
“ of the agency as it exists today. 

Gus” Holt, as he is known in the in- 
surance district of Boston, was born in 
Belmont, Mass. As might be expected, 
his ancestry was English and equally of 
course, sea-faring folk. 

His grandfather sailed to the Far East 
on merchant-men and clipper ships and 
went round the Horn when each pass- 
age meant grim battle with the elements 
and the odds against winning a hazard 
at which Lloyd’s of London en balked. 

Wherefor “Gus” Holt is himself a 
deep-sea sailor and was commodore of 
the Hingham Yacht Club for ten years. 

Insurance is his profession, but a stiff 
breeze and salt water over the lee rail is 
his idea of a perfect afternoon, week 
end or wsteiies He knows the New 
England coast as you know the back of 
your hand and hopes that the day may 
come when he will find time to sail a 
vessel of his own in some classic like the 
annual race to Bermuda. 

he ground work of his formal educa- 
tion was laid in the public schools of 
Belmont and was followed by two years 


at St. Lawrence University and two 
years at Brown University. 
Bicycle Racer in His Youth 
As a youth “Gus” Holt alternated 


deep- -water sailing with bicycle road- 
racing in which contests he won m: any 
Prizes. Those sports hardened a_ big 
muscular frame and fitted him for col- 
¢ge football, which he played with dis- 
tinction. 


In 1902 he succumbed to inherited 


wanderlust, left college and went to sea, 
winding up at Jamaica, B. W. I., where 
he remained for some time. 
Eventually, he returned to Boston and 
entered the insurance business, presum- 


ably because his father, who was the 
first clerk John C. Paige ever had, later 
became the head of that nationally 
known agency. 

The elder Holt, however, chose to 
avoid any sugggestion of nepotism and 
young “Gus” became fire inspector for 


the New England Bureau of United In- 
spectors, later ficldman for the New 
England division of the Underwriters’ 
Bureau and finally, special agent for the 
Massachusetts Fire & Marine and the 
Northern Insurance Co. of New York. 
The events of twenty-one years are 
covered in that brief chronology which 
brings us to 1923, when Gustavus B. Holt 


bec une the head of W. H. Brew ster 
Cc ompany, Looking back, “Gus” Holt is 
certain that if he were to start over 


again he would still choose insurance as 
a career and that the fire lines would 
continue to interest him most. 

He makes insurance paramount in his 
life, but finds time to indulge a taste for 
music and literature, with emphasis on 
things nautical. 


“Vic” E. Gilbert Musician of Agency 


The real musician of the organization 
is Vice-President Victor E. Gilbert. The 
Gilbert of Gilbert & Sullivan (and if you 
don’t know this famous operatic team 
we shall not elucidate) was his father’s 


cousin. His mother, Florence Bates, was 
on the stage forty years and was famous 
in light opera, his aunt, Lillian Durrell, 


married the Atkinson who built Boston’s 
Bowdoin Square Theatre and others. His 
father was producer of the Vincent Club 
shows until 1918. 

It is sufficiently evident that “Vic” 
Gilbert is, like his partner, of English 
extraction. He attended Boston Latin 
School and what scholastic triumphs re- 
warded his presence is not revealed, but 
it is of record that he was one of the 
great all-round athletes of his time, with 
letters won in baseball, hockey and as a 
member of the track team. 

Coincidently he found 
music and develop his 
tenor voice and has been 
Boston musical circles 
adult life. 

He sang with the Scottish Musical 
Company for twenty years, has done 
much church singing and has sung fre- 
quently over the radio. For nine years 
he was a member of the Cecilia Society 
of Boston. 


22 Years With J. C. Paige & Co. 


Going back to business, the record 
shows that at twenty “Vic” Gilbert 
went to work for John C,. Paige under 
Gustavus C. Holt, father of his pres- 
ent associate. There he stayed for 
twenty-two years, learning the various 
phases of the business. 

January 1, 1930, Mr, Gilbert went into 

(Continued on Page 38) 
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throughout his 


L. F. Fitzpatrick, F. & D. 
Agent, Dies in His Sleep 
HAD MANY FRIENDS ON “STREET” 
Gave U. S. F. & G., National Surety and 
Fidelity & Deposit Most of His 27- 
Year Career; Football Star 
The death of Leo. F. Fitzpatrick, presi- 


dent, the Uptown Agency, Inc., of the 
Fidelity & Deposit in New York, removes 


bo 


? 


, 





LEO F, FITZPATRICK 


from the local casualty-surety fraternity 
one of its most colorful characters. Mr. 
Fitzpatrick died in his sleep, and his 


death brought to a close a 27-year career 
which included both company and agency 
experience. Only a few weeks ago as 
secretary-treasurer of the First Panel, 
Sheriff’s Jury, New York County, he had 
staged a golf tournament and_ shore 
dinner for members of the First, Second 
and Third Panels at North Hills Golf 
Club, Douglaston, Long Island, and par- 
ticipants included some of the most in- 
fluential business men in New York. 

Leo F. Fitzpatrick was a great football 
player in his youth and never lost his 
love of the game nor of sports events in 
general. He captained the Georgetown 
University team after attending Boston 
Latin School and later, entering Ford- 
ham College, he was also captain of 
the varsity. His first insurance post 
in New York was with the United 
States F. & G. as a solicitor and 
he made a favorable impression on the 
brokers from the start. Promotion to 
automobile department manager came 
quickly and then he jumped into the 
executive ranks as underwriting vice- 
president of the Maryland Motor Car 
Insurance Co., then an affiliate of the 
uu. Ss. FF. & G. 

3ack in New York some years later 

ie. Fitzpatrick was a partner in the old 
Kenny Agency when it was at its prime 
and built up such a wide following among 
the brokers that Vincent Cullen, presi- 
dent, National Surety Corp., selected him 
to be office manager in the Greater New 
York branch of the company at 118 
William Street. Mr. Fitzpatrick left the 
National Surety Corp. about a year ago 
to join forces with H. F. McGann in 
forming the Uptown Agency, Inc., rep- 
resenting the Fidelity & Deposit. H« 
will be missed “on the Street” where his 
popularity ran high and by a host of 
friends outside of business. He is sur- 
vived by his widow, two sisters and a 
brother. 

Solemn mass of requiem was held for 
Mr. Fitzpatrick last Thursday morning 
at St. Ignatius Loyola Church, N. Y. 





Michigan Attorney General Rules on 
Stop-Loss Cover Bought Outside State 


Without proof of an agency connec- 
tion between unlicensed carriers and 
“service” or “advisory” organizations 
which recommend purchase of “stop-loss” 
compensation coverage by Michigan self- 
insuring employers, the Michigan Insur- 
ance Department is powerless to inter- 
fere with the activities of such coun- 
seling firms, according to a recent opinion 
made public by Raymond V. Starr, attor- 
ney general. 

The Michigan Department for 
time has sought an opinion as the scope 
of its jurisdiction in dealing with this 
problem inasmuch as authorized casualty 
carriers have been losing considerable 
compensation business to unlicensed in- 
surers use of whose facilities was recom- 
large employers by these 
analysis companies whose fee 
“savings” achieved 


sonic 


mended to 
business 
usually is paid out of 
in compensation costs. The specific case 
of Corporate Service, Inc., Detroit, was 
called to the attorney general’s attention 
by Commissioner Charles E. Gauss. This 
company’s services have been engaged by 
a number of large concerns which were 
promptly advised to become self-insurers 
and to obtain “stop-loss” coverage 


through Canadian offices. This type of 
coverage is not written in Michigan by 
authorized carricrs due to the fact that 
no schedule for this class has ever been 
filed with the Department by the Na- 
tional Council on Compensation Insur- 
ance although single risk excess, o1 
catastrophe coverage, is accepted 

The attorney general’s opinion, which 
reviews court decisions regarding the 
control of the individual states over in- 
surance contracts, analyzes the opera- 
tions of the corporation counseling firms 
and finds that their activities are well 
within the law so long as they cannot 
be proved to be acting as agents for 
unlicensed carriers. The opinion 
states that the Department has no con- 
trol over insurance contracts entered into 


also 


outside the state, although covering 
Michigan property, and that a statute 
now on the books requiring notification 


of the Department and payment of a 
premium tax when unauthorized facilities 
are utilized by Michigan firms is un 
constitutional and void. 
Extent of “Advisory” Service 

The opinion notes that Corporate Se 
vice, Inc., offers a “consultant and ad 
visory” service to industries, acting as 
service managers for comp: inies able to 


qualify for self-insurance under the 
workmen’s compensation act. The ser- 
vice, it is set forth, includes: assistance 


(Continued on Page 38) 
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Top row reading |. to r.: Dr. Fulton Massengill, John Nolan, Dave Myers, DeLoss Cade, A. L. Peirson, Jr.. Howard Beck, R. L. Saville, E. L. Saunders, A. E. 
Thyselius, Frank Morton, Robert Fraser, G. H. McKelvey, J. J. Callahan, C. A. Roach, William T. Haynes, Henry Roth and John Kremer, Jr. i 
Second row, I. to r.: C. Simon, C. H. Conklin (standing), Ralph Hawkins, E. C. Graff, Jack Conklin, Walter C. Schryver; R. L. Saville, John Kremer and Frank | 
Byrne, sitting, facing camera; Fred W. Hopps, Wally Moorhead, H. A. Templeman, A. F. Turton, Frank B. Heller, Howard C. Lawrence, A. T. Kalvin, S$. H. Whipple | 


and Harry Meyborg. 


Third row, I. to r.: Arthur L. Glor, Norman White, E. C. Graff, Edward M. Schmults, Wallace L. Clapp, J. C. Eastmead, W. J. Adams, S. L. Love, G. H. McKelvey, 





J. N. Hastings, J. A. Compton, W. L. Hadley, Howard J. Hub and Ralph Bergesen. 


Fourth row, |. to r.: Walter L. Wildeck, William B. Clarkson, E, E. Ehlers, William S. Legge, Harry R. Burr, Howard D. Meyer, S. L. Love, J. P. Martin, Donald 
Beach, Clark Collins, Jack L. Martin, John Groel, Ben Danskin, B. F. Burke, Monroe Van Duyne, State Senator Frank Durand of Monmouth county, Chester Hind 


Edwin Charles, Daniel C. Kohl and Norman White. 


managers in Newark, N. J., 
are still talking about the 
annual outing and golf tournament 
staged a week ago at the Yountakah 
Country Club, Nutley, N. J., by the Cas- 
ualty Underwriters Association of New 
Jersey. It is an annual party which never 


\ssociation and James C. Eastmead, 
Hartford Accident, handled well the 
many details of his job as chairman of 
the outing committee. A banquet with 
entertainment climaxed the day’s activi- 
ty at which golf prizes were awarded 
by Jack L. Martin, Standard Accident, 


Casualty 
and vicinity 


fails to bring out a crowd and, the chairman of the golf committee. Norman 
weather being perfect for golf, more White of the Insurance Co. of North 
than 100 showed up. Practically all of | America again sang for the crowd as he 


did a year ago at Essex Falls Country 
Club, and added to the enjoyment of 
the party. 

Golfing honors went to 
father and son. Jack L., 


the casualty companies were represent- 
ed and all enjoyed the good fellowship 
and friendly competition of the day 
Duties of host fell to Howard D. Mey 
er, Globe Indemnity, as president of the 


the Martins, 
Sr., took first 


F. & D. REGIONAL MEETINGS At the Newark affair, attended by 
eighteen including Brooklyn and New 
York managers and followed by a din- 
ner at the Down Town Club, everyone 
spoke. Each manager was assigned a 


V.-P. D. Claude Hendy and Manager 
Doenges, St. Louis, Confer With 
Managers at Boston and Newark 


D. Claude Handy, vice-president of specific topic and after giving his views 

; ’ . : eti ras > or general 

the Fidelity & Deposit, accompanied by the meeting was opened for genera 
Fred H._ D < ” discussion, In this way production meth- 
rec oenges, St. Louis manager of ods that have proved workable in one 

the company, staged regional meetings section are passed along to managers in 


another section for what they are worth. 
Vice-President Handy has been con- 
ducting these regional meetings with 


in Boston and Newark, N. J., last week, 
the purpose of which were to give man- 
agers an opportunity to exchange ideas 
on production methods 


gratifying success, 


prize in low gross for members while 
his son, J. P., was first in the guests’ 
kickers’ handicap. Close behind them in 
golf prowess were the Conklin Brothers, 
sons of Charles S. Conklin, United 
States manager of the Pearl. Jack, who 
heads the Conklin Agency of Hacken- 
sack, N. one of the largest in the 
state, came second in the low gross for 
members; C. H., New Jersey state agent 
of the Northern of N. Y., ranked first in 
the guests’ low gross. 

Wally Moorhead, U. S. Casualty, had 
third best score in the low gross for 
members and A. L. Pierson, Jr., Massa- 








chusetts Bonding, was close behind C. H. 
Conklin in the guests’ low gross. The 
high score on blind hole prize went to 
J. C. Eastmead, Hartford Accident. In 
the kickers’ handicap for members prize 
winners were A. Victor Cranston, Fi 
delity & Casualty; Fred Weindorf, Fire- 
man’s Fund Indemnity; John O’Hea, Na 
tional Surety, and John Nolan, Aetna 
Casualty & Surety. And the following 
guest winners were suitably rewarded 
in their own kickers’ handicap: J. 
Martin, Dave Myers and John Neustad- 
ter. Guest prize for blind hole went t 
R. F. Reider, America Fore. 


ec 





D. S. BEYER SAFETY EXPERT DIES 


V.-P. and Chief Engineer of Liberty 
Mutual; Nationally Known Author 
and Lecturer 
David S. Beyer, author, lecturer and 
industrial safety expert, who was vice- 
president and chief engineer of the Lib- 
erty Mutual of Boston, died June 27 
after a brief illness at the age of 57. 
This was Mr. Beyer’s twenty-fifth anni- 
versary year with the Liberty Mutual. 
Prior to 1912 he was with the American 
Steel & Wire Co., which he served as 





chief safety inspector, He was a Spat- 
ish-American War veteran and a grad- 
uate of Grove City College, Pa. His af 
filiations included director, National 
Safety Council; member, National Con- 
ference on Street & Highway Safety, 
and member of engineering committee 
of National Council on Compensation In- 
surance. 





Lewis R. MacDonald, special agent, 
Syracuse branch, Fidelity & Deposit, 
has been promoted to the post of as 
sistant manager of that office. 











Po: 
The 
Charco 
ution | 
4] Park 
last yt 
more d 
ments, 
miums, 
to con 
graphs 
fire-mal 
were |] 
Sharp 
The bo 
Intere 
out by 
sheet 0 
printed 
the ave 
of their 
two gré 
and un 
65%. S 
assets ; 
estate a 
The 
business 
charts b 
liabilitie 
mium w 
out the 
Also 
averages 


while pp 
voluntar 
rose to 
vious pe 
were mi 


W. 


(( 


stitution 
due pro 
of the § 
to be re 
not appl 
compani 
by the 
criminat 
“The 
lengthy 
ities and 
enactmet 
ence in 
mutual | 
and so 
law, tha 
reasonab 


“Folloy 
against j 
the insu 
Supreme 
Now con 
to four 
Federal 
the Stat 
constituti 
and regu 
But five 
sO revers 

“An inte 
Court dec 
the four | 
Mr. Tustic 
missed the 
Statement: 
ences betv 
But the n 
not idle t, 
the legisla 
cation it 
the Dolicy! 
member of 
effect, the 

Pointin 
ennett 
: “We 0) 
In fiction, 
the amaz 
Suit was 
the law 
Stock ag 
Was enac 
tended by 
litigation) 
thought 
Mutual a; 





1937 








July ’ 1937 







re TSS FR, 


Ca 
SARA SR ARSENE OR eae 








usr 
THE EASTERN 
_ UNDERWRITER 










Page 35 








New Casualty Charco Charts 


Points to Important Gains 

The 1937 casualty-surety edition of 
Charco Charts, just released for distrib- 
ution by the Reviewers Charts Corp., 
4] Park Row, New York, is larger than 
last year, contains more companies, 
more detailed information as to invest- 
loss reserves and classes of pre- 
and furnishes a ready reference 
standing by means of 
This edition and the 
published in May, 
were prepared by Woodward, Ryan, 
Sharp & Davis, consulting actuaries. 
The books are $5 a copy. 

Interesting characteristics are brought 
out by the average charts and balance 
sheet of the leading ten companies as 
printed on the cover of the book. On 
the average, the companies invest 62% 
of their assets in cash and bonds, these 
two groups protecting the loss reserve 
and unearned premiums, which _ total 
65%. Stock holdings total 21% of the 
assets; only 4% is invested in real 
estate and 1% in mortgages. 

The strength of the casualty-surety 
business 1s indicated on the average 
charts by the wide margin of assets over 
liabilities and the wide margin of pre- 
mium writings over losses paid, through- 
out the ten year period. 

Also significant is the 


ments, 
miums, 
to company 
graphs and charts. 
fre-marine edition 


recovery the 


averages show. Assets have increased 
to a point 11% higher than the peak 
in 1929. Premium writings kept pace 


with this recovery, showing an increase 
at the end of 1936 of 10% over 1929, 
while policyholders’ surplus, plus the 
voluntary reserves the companies set up, 
rose to a point 11% higher than its pre- 
vious peak in 1928. Most of these gains 
were made during the past two years. 


W.H. Bennett Talk 


(Continued from Page 31) 





stitution, as well as in violation of the 
due process clause of the constitution 
of the State of Georgia. It is further 
to be remembered that the statute did 
not apply to salaried agents of mutual 
companies, and it was therefore charged 
by the insurance company to be dis- 
criminatory. 

“The State Supreme Court, in a 
lengthy opinion. reviewed many author- 
ities and held the statute to be a valid 
enactment. Tt declared that the differ- 
ence in operation between stock and 
mutual companies was so well known 


and so thoroughly recognized in the 
law, that such a classification was a 
reasonable one, * * * 

Famous 4-5 Decision 
“Following this adverse opinion 


against it by the State Supreme Court, 
the insurance company apnealed to the 
Supreme Court of the United States. 
Now comes one of those celebrated five 
to four decisions. Four Justices of the 
Federal Supreme Court believed with 
the State court, that the statute was 
constitutional and a valid classification 
and regulation of the insurance business. 
But five Justices thought otherwise, and 
so reversed the state Supreme Court. 
“An interesting part of this Federal Supreme 
Court decision was the dissenting opinion of 
the four Supreme Court Justices delivered by 
Mr. Justice Roberts. The majority opinion dis 
missed the controversial point by the simple 
Statement: ‘It is idle to elaborate the differ- 
ences between _ mutual and stock companies.’ 
But the minority opinion sets forth that it is 
not idle to undertake to get at exactly what 
the legislature meant in setting up the classi- 
fication it did. It sets forth very clearly that 
the policyholder in the mutual company is a 
member of the company, and the agent is, in 
effect, the agent of the policyholders.” 
Pointing to an amazing discovery Mr. 
ennett summarized: 
; We often hear about strange things 
In fiction, but here in real life we make 
the amazing discovery that while the 
Sulit was instituted on the ground that 
the law was discriminatory against 
Stock agents, for whose protection it 
was enacted, (so alleged and so con- 
eaded by the company all through the 
nuation) the Federal Supreme Court 
thought it was discriminatory against 
mutual agents.” 


Pa. Claim Men’s Ass’n Ready 
For Annual Meeting July 9 


The third annual convention of the 
Pennsylvania Claim Men’s Association 
will be held July 9 and 10 at Bedford 
Springs Hotel, Bedford Springs, Pa. 
Three prominent speakers on the program 
are Insurance Commissioner Owen B. 
Hunt of Pennsylvania; J. C. Heyer, vice- 
president, Loyalty Group, and S‘erling G. 
McNees, president, Pennsylvania State 
Bar Association. 

A program of sports, with golf as 
featured attraction, has been arranged 
for the afternoon of the opening. day. 
Valuable prizes will be awarded to the 
medalist, for the association with the 
team having the lowest gross score, for 
the longest drive from No. 18 tee and 
for the longest putt on the eighteenth 
green. Prizes also will be provided for 
consolation scores and for non-golfers. 
Attendance prizes also are being offered 
by the convention committee. 

H. DeH. Stoner, Loyalty Group, at 
Harrisburg, the chairman of the asso- 
ciation, is slated for re-election. He 
was one of its organizers and has worked 
hand in hand with William C. Heim- 
buecher, General Accident, at Pittsburgh, 
in an effort to give some 150 expected 
delegates the best meeting in the asso- 
ciation’s history. 














METROPOLITAN OFFICE 


Mo. Court Battle 


(Continued from Page 31) 
Bell & Buzard, Kansas City; Leahy, 
Walther, Hecker & Ely, St. Louis; 
Stringfellow & Garvey, St. Joseph, and 
Grover C, James, Joplin. 

It is interesting to note that among 
the attorneys assisting Mr. Clark are 
some of the most prominent damage suit 
lawyers in Missouri. 


Five Vice-presidents Testify 


Five company vice-presidents were 
among the early witnesses called: P. H. 
Titus, Liberty Mutual, Boston; G, L. 
Marston, American Mutual Liability, 
Boston; H. J. Schroeder, Hardware Mu- 
tual Casualty, Stevens Point, Wis.; R. 
G. Rowe, Lumbermen’s Mutual Casualty, 
Chicago, and B. E. Kuechle, Employers 
Mutual Indemnity, and Employers Mu- 
tual Liability, Wausau, Wis. 

When Messrs. Titus, Marston and 
Rowe gave their testimony on June 28, 
testimony of Messrs. Schroeder and 
Kuechle was accepted and entered into 
tre record as substantially the same as 
that given by the other company officials. 

It was further stipulated and agreed 
that the employment of licensed attor- 
neys instead of lay adjusters in Mis- 
souri would cost the companies $7,500 
each. Mr. Rowe’s testimony was it 
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would be “impractical” to replace com- 
petent laymen with lawyers in claims 
work since it requires about five years 
to properly train a young man in the 
work, and by the time a young attorney 
had gained that much experience he was 
likely to quit the insurance business for 
more remunerative practice. 

Over the protest of Mr. Clark and 
other defense counsel, Counsel Hogsett 
(for the companies) got into the record 
a tabulation showing there are 3,651,447 
lay employes of insurance companies in 
the United States who are engaged in 
the adjusting or settling of claims, and 
3,876,162 in drafting or filling contrac- 
tual obligations. Hogsett contended 
that all these lay employes would be 
just as much engaged in the illegal prac- 
tice of law as insurance adjusters an‘ 
company executives under the Missouri 
Bar Committee’s narrow interpretation 
of the special statute protecting the law 
business in the state. This list of em- 
ployes included railroad, steamship lines, 
power companies, accounting firms, pur- 
chasing agents and other lines of busi- 
ness, It was contended there are not 
enough lawyers to take over all the work. 

EMPLOYERS MUTUAL MERCER 

Employers Mutual Indemnity and ‘the 
Employers Mutual Liability, both of 
Wausau, Wis., merged into one on July 
I under the name of the latter 
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R. E. Fay Confers With Coast 
Leaders on Bureau’s Setup 
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aver of the Pacifie Coast branch of the 
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ines The meeting was devoted to a 
round table discussion of tentative rules 
of operation of the Pacific Coast branch 
of the with suggestions from 
member benefit of the advisory 


appointed man 


bureau, 
for the 
committee 


New 


Caltornia 


members clected to the Southern 
ection of the advisory com 

\ctna Casualty & Surety, 
Globe a and Ocean Accident 
The nominating committee is composed 
oft HI ( Gilles pie, Hue 
Methmann and Wm, Ff 


titles were 


chairman: 
Shield 


TOY AUTO KILLS PEDESTRIAN 


An unusual street accident occurred 
at Oxford, England, recently when T. 
W telcher, 72, retired horse-keceper, 
was knocked down and killed by a toy 
automobile in which two children, aged 
four and five, were playing, The chil 
dren were not covered against. third- 
party risks, 
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Amer. Management Elects 


J. H. Nickell Insurance V.-P. 


Held to Be Breach of His Bond)" *: 


crican Management Association 

annual mecting in Hotel 

w Yorker, N. Y., re-elected James O 
fcKinse Marshall Field & Co. chair 
an, as its chairman of the board; Al 


po. NICKELI 

in bk. Dodd as president, and James L 
Madden, third vice-president, Metropol 
tan Life, as treasures 

J i Nickell, insurance manager, 
Vhiladelplia bleetrie Co, was designated 
as A.M. A, vice-president in charge of 
its insurance division succeeding: T. W 
Dinlocker of SKI Industrie Inc. Mr 
Nickell is an insurance buyer of consid 
erable standing, one of his activities being 
the chairmanship of the insurance com 


edison Electric Institute 
he ha held since 1932 
Nickell is completing thirty years 
with Philadelphia Electric Co., 
ary of this milestone falling 
October, 193%. Kor the past twenty 
years he has handled real estate and 
insurance problems for the company and 
thus may be considered one of the pio 
neers among insurance buyers. He was 
appointed insurances upervisor of the 
Philadelphia Ileetric in: March, 1929, and 
its Insurance January, 1934 
chairmanship — of 
titute Mr. Nickell 
committee, Penn 
Association; member, 
National District 
Mr. Nickell 
tanding, part as; 
of Risk carch 
national association 
and self insurors 


Buyers of New York 


mittee of the 
which 
Mr 

crvice 


Anhiver 


in 

In addition to 
the Kdison Electric In 
is chairman, insurance 
yilvania Ileetric 
msurance committee, 
Heating A 
also taken 
founder and director 
Institute, Ine. the 
of insurance buyer 
of which Insurances 
is a local 


oclation ha 


an out 


Ie 


vroup 


SUIT NOW 
The 


IN MO. SUPREME CT. 
to enjoin the Maryland Cas 
walty two of its St. Louis execu 
tives from continuing to operate its claim 
departinent alony established lines on the 
yrounds that it constitutes unauthor 
ized practice of the law has been trans 
ferred from the St. Louis court of ap- 
peals to the Missouri supreme court 
The transfer was made on a motion 
filed by the company, which contended 
that the higher court alone had jurisdic 
tion since there is a constitutional ques 
tion involved 

The action against the 
alty Company was filed in the Court of 
\ppeals on March 3 last by Boyle G 
Clark of Columbia, Mo., general chair 
man of the Missouri Bar committee and 
his advisory committee. The suit is part 
of the campaign on the part of the at- 
torneys of Missouri to restrict the work 
of laymen with a view of creating more 
busing for members of the legal pro- 
fession, 
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Eagle’s Metropolitan N. Y. 
Branch Now at 84 William St. 


The metropolitan departinent of | th 
Jusagele Indemnity, headed — by kK, B 
Thistle, vice-president, 1s now housed at 
XA Willian trect, New York, having 
appropriately elected — office on th 
twelfth floor of thi building which 
originally contained the office of F, J 
Q’Neill, pre ident ol the eagle In 
deminity In making this move. larger 
accommodations ar vided for en 
ploye ~ busine of the offiee 4 cen 
tralized on one floor and increased 
pace ha been irranged tor tuture ex 
pansion, the objective bein 10 giV 
brokers and ayvents more rapid servier 
and yvreater convenience in transaetin 
their busine 
The Eagle’s metropolitan department 
manned by a staff of experienced pr 
duction men and underwriting special 
ists, has the following personnel 

Kk. B. Thistle, vice-president, who ha 
had over thirty year experience it 
New York as a. producer, underwriter 
and executive; William S. Macaulay 
underwriting head, previously with the 
Kidelity & Casualty for nineteen years; 
J. P. Reilly, compensation and liability 
manager, formerly with the Phoenix 
Indemnity; T. A. Morrow, automobil 
division manager, who was first employed 
in the old Ogden & Fay agency 
Also V. F. Cavorley, burglary and plate 
vlass manager, originally with the Union 
Indemnity who joined the Eagle. stall 
in 1930. The production department | 
headed by Frank A. Guastello, former 
with the Royal Indemnity which he jomed 
in 1920. Both Mr. Guastello and M. J 
Convey, suburban special representative 
were trained by Vice-President 1 
Beam : 
D. A. Cochran, who captained the 19 
varsity football team at Columbia Uni 
versity and J. J. Lenhart, a newcomer to 
the Eagle, who was formerly with th 
New Amsterdam, are also metropolitat 
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Surety of Lansing 
by $65,831 during 
annual report to 
t was announced that $ 
lend would be paid to 
record April 24. Three 
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Approved Casualty Bills at Albany 


Amendments to Compensation Act and Vehicle and Traffic 
Law Signed by Gov. Lehman Summarized; $25,000 
Approved for Auto Insurance Probe 


The following summary is presented of the approved amendments to both the 


New 
passed by t 


Vork State workmen's compensation law and the vehicle and traffic law, as 
he 1937 legislature and signed by Gov, Lehman. 
bly prepared by Don Ilolbrook of Albany, is given the prevailing sentiment 


In the latter part of this 


m the compulsory inspec tions of motor vehicles and compulsory automobile insur- 
j ; 


ance, 
The Berg bill (Senate Intro, No. 638, 
printed No, 2282), Amends subdivision &, 


§ 15 workmen's compensation law, relat- 


g to awards for decreased earnings of 
employe having a permanent total dis- 
bility. Approved by Governor as Chap 


Dice 811 laws of 1937. 


The Armstrong bill (Assembly Intro. 
No. 2036, printed No. 2341), Amends 


group 7, subdivision 1, § 3, workmen's 


> compensation law, to include operation of 


bailing and pressing machines in defini- 
of hazardous employments. Ap- 
proved by Governor as Chapter 363 of the 
laws of 1937. 

The McElroy bill (Senate Intro. No. 
1029, printed No. 1150), Amends sub- 
division 5, § 54, workmen’s compensation 
law, for cancelation of insurance con- 
tract where employer has secured other 
insurance effective prior to expiration of 
time stated in notice for cancelation, Ap- 
proved by Governor as Chapter 559 laws 
of 1937. 

The Howard bill (Senate Intro. No. 
332, printed No. 342), Amends § 17, 
workmen’s compensation law, by provid- 
ing for compensation in lump sum as of 
date of death, commutation in case of 
alien about to leave country to be made 
as of date of non-residence. Approved by 
Governor as Chapter 110 laws of 1937. 

The Canney bill (Assembly Intro. No. 
695, printed No. 708), Amends subdivi- 
sion 6, § 15, workmen’s compensation law, 
by providing in no event shall disability 
compensation when combined with de- 
creased earnings or earning capacity ex- 
ceed amount of wages which employe 
was receiving at time injury occurred. 
Approved by Governor as Chapter 86 of 
the laws of 1937. 


Will Pay Funeral Expenses 


The Armstrong bill (Assembly Intro. 
No. 2038, printed No, 2343), Amends 
§ 66, workmen’s compensation law, for 
payment of funeral expenses in addition 
to death benefits where death is due to 
silicosis or other dust diseases. Ap- 
proved by Governor as Chapter 271 of 
the laws of 1937. 

The Rogers bill (Senate Intro. No. 
545, printed No, 923), Amends § 14, 
workmen’s compensation law, relative to 
manner of computing compensation by 
providing that the average of annual 
earnings shall be not less than 200 
times average daily wage earned dur- 
mg employment. Approved by Governor 
as Chapter 925 of the laws of 1937. 

The Babeock bill (Assembly Intro. No. 
243, printed No. 2350), Amends § 14-a, 
workmen's compensation law, to increase 
irom sixteen to eighteen years the age 
when a minor may apply for employment 
certificate for proof of age to employer 
'o relieve him from liability arising from 
false age of minor. Approved by Gov- 
‘mor as Chapter 565 of the laws of 1937. 

e Fischel bill (Senate Intro. No. 
39, printed No. 413), Amends group 18, 
‘ubdivision 1, § 3, workmen’s compen- 
sation law, so as to cover persons en- 
faged in clerical capacity in and for re- 
ligious, charitable or educational institu- 
lions. Approved by Governor as Chapter 
413 of the laws of 1937. 

The Berg bill (Senate Intro. No. 673, 
Printed No. 717), Amends subdivision 6, 

34, workmen's compensation law, by 
Providing that executive officer of cor- 
poration shall be covered under certifi- 
tate of self-insurance unless he elects to 


both of which were agitated earlier this year but failed of passage 


be excluded therefrom. Approved by 
Governor as Chapter 106 of the laws of 
1937. 


Self-Insurers’ Assessment 


The Canney bill (Assembly Intro. No. 
692, printed No, 705), Amends subdivi- 
sion 5, § 50, workmen’s compensation 
law, by providing after July 1, 1936, ex- 
penses as determined by industrial com- 
missioner and audit and contro] depart- 
ment, shall be assessed against all self- 
insurers including employer who has 
ceased to exercise privilege of self-insur- 
ance but whose securities are retained 


on deposit in accordance with rules of 
commissioners, assessment basis to be 
proportion of such expense that total 


securities of each depositor at close of 
year bore to total deposits of all self- 
insurers, Approved by Governor as Chap- 
ter 108 of the laws of 1937. 

The Armstrong bill (Assembly Intro, 
No. 1177, printed No. 1791), Renumbers 
§§ 60 to 73 as 75 to 88, amends §§ Ol, 
62, 66, 67, 70, 72, workmen's compensation 
law, by providing for payments from 
workmen’s security fund to special funds 
created under § 15, for protection against 
insolvent stock carrier. Approved by 
Governor as Chapter 574 of the laws of 
1937. 

The Canney bill (Assembly Intro. No. 
696, printed No. 709), Amends § 29, 
workmen’s compensation law, by allow- 
ing an employer or insurance carrier a 
cause of action for recovery of $300 un- 
der subrogation proceedings from special 
fund where no person is entitled to com- 
pensation for injuries resulting in death. 
Approved by Governor as Chapter 87 of 
the laws of 1937. 

The Davidson bill (Assembly Intro. 
No. 2495, printed No. 3105), Amends § 
29, workmen’s compensation law, to pro- 
vide that employe or his dependents need 
not elect whether to take compensation 
or pursue remedy against a third party 
but may pursue such remedy within six 
months after receiving compensation 
award, carrier or insurance fund to have 
lien on proceeds of any recovery from 
third party. Approved by Governor as 
Chapter 684 of the laws of 1937, 


Vehicle and Traffic Law Amendments 


The Rapp bill (Assembly Intro. No. 
1990, printed No, 2274), Amends §94-b 
vehicle and traffic law, to suspend license 
and registration certificate upon failure 
to satisfy judgment for property damage 
in excess of $100 instead of for any sum 
and to prohibit such suspension if ve- 
hicle was covered by surety bond or in- 
surance policy in amount of $5,000 and 
$10,000 for personal injury and $1,000 
for property damage. Approved by Gov- 
ernor as Chapter 463 of the laws of 1937. 

The Rapp bill (Assembly Intro. No. 
1084, printed No. 1147), Amends §94-g 
vehicle and traffic law, by providing com- 
missioner may not relieve person from 
furnishing proof of financial responsibil- 
ity while judgment on which such sus- 
pension was made is pending. Approved 
by Governor as Chapter 90 of the laws 
of 1937. For a more detailed description 
of this bill, see Comments of the Com- 
mittee on State Legislation of the Asso- 
ciation of the Bar of the City of New 
York. 

The Berg bill (Senate Intro. No, 699, 
printed No. 749), Amends § 94-b vehicle 
and traffic law, by providing that no li- 
cense shall be suspended for failure to 
satisfy judgment if vehicle causing dam- 
age, at time action arose, was covered 
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by bond or insurance issued by author- 
ized company in amount of $5,000 to 
$10,000 personal injury and $1,000 prop- 
erty damage. Approved by Governor as 
Chapter 114 of the laws of 1937. 
Greyhound’s Cash Fund 


The Berg bill (Senate Intro. No. 707, 
printed No, 757), Amends subdivision 1, 
section 17, vehicle and traffic law, by 


permitting filing combination bonds or 
policies or bond and policy with approv- 
al of commissioner for insurance of ve- 
hicles used to transport passengers for 
hire. Approved by Governor as Chapter 
112 of the laws of 1937. This bill gives 
legal status to the arrangement made by 
the Public Service Commission with the 
Greyhound Lines, under which a_ cash 
fund is established for the payment of 
nominal accident losses with the filing of 
insurance policies for excess coverage. 
The Rapp bill (Assembly Intro. No. 
1988, printed No, Senate 2456), Amends 
§15, vehicle and traffic law, by requiring 


commissioner to make rules for brake 
efficiency standards, no brakes to be 
deemed adequate unless they meet re- 


quirements of such rules. Approved by 
Governor as Chapter 460 of the laws of 
1937. 
Compulsory Inspections 

None of the bills introduced providing 
for compulsory inspection of all motor 
vehicles passed. The proponents of these 
measures believe that rigid inspection 
would eliminate from use on the high- 
ways the class of motor vehicles respon- 
sible for a considerable proportion of ac- 
cidents, thus reducing the accident ratio 
and insurance rates generally, as_ well 
contributing largely to highway safety. 
In New York State any sort of a motor 
vehicle can be registered for operation 
which has four wheels and a motor re- 
gardless of age or mechanical condition. 

The McCall bill, a compulsory inspec- 
tion bill prepared along scientific lines, 
with full details of inspection require- 
ments written into the bill and nothing 
left to rules to be promulgated by the 


commissioner of motor vehicles, except 
administrative provisions, provided for 
the inspection of all “used” motor vehi- 
cles whenever they were re-registered, 
after the original registration. This bill 
possessed the unique feature of provid 
ing for inspections to be made by “trav- 
cling” inspection stations. It also provid- 
ed that municipalities might establish and 
operate inspection service and share in 
the fees collected. 


The Berg bill and the Rapp bill dif- 
fered materially from the McCall bill 
in that they provided that inspections 


were to be made as provided by rules 
and regulations promulgated by — the 
commissioner of motor vehicles with no 
specific standards established in the bill 

The difference of views expressed in 
the various hills could not be reconciled 
and none of the bills were passed. 


The Berg bill (Senate Intro. 211, 
printed No. 1380), adding new  subdivi- 
sion l-a, Section 17 vehicle and _ traffic 


law, to permit formation of a group for 
self-insuring purposes of at least 350 
taxicab owners in a city of 175,000 or 
more, was defeated in the Senate. 
Continues Auto Insurance Probe 

The legislature refused to consider any 
of the bills providing for compulsory 
motor vehicle insurance, but continued 
the joint legislative committee to inves- 
tigate automobile insurance with a fur- 
ther appropriation of $25,000, 

It seemed to be the consensus of opin- 
ion among agents and company repre- 
sentatives that the demand for compul- 
sory insurance comes chiefly from motor 
vehicle owners who have suffered prop- 
erty damage accidents caused by irre- 
sponsible owners rather than from those 
maimed and injured. Here it was point- 
ed out that the passage and enforcement 


of a rigid compulsory inspection law 
would do much to overcome this cause 
of complaint by removing from the 


highways a large percentage of the cars 
responsible for the nuisance property 
damage accidents. 





Recent Court Decisions 





Compiled by John Simpson 





Author, “The Law Relating to Automobile Insurance” 


Misrepresentations in Application 

In an action on an accident policy the 
New York Appellate Division, Second 
Department, April 9, 1937, Peccininni_ v. 
Aetna Life, reversed judgment dismissing 
the complaint on the ground that a false 
statement in the policy application mate- 
rially affected the acceptance of the risk 
and the hazard assumed as a matter of 
law. The Appellate Division holds that it 
was a question of fact for the jury to de- 
termine whether the false statement ma- 
terially affected either the acceptance of 
the risk or the hazard assumed by the 
insurer, 

A new trial was ordered because of 
error (1) in the admission of hearsay evi- 
dence regarding examinations of the 
plaintiff's eyesight and (2) in charging 
the jury that plaintiff's statement in the 
application could not be false unless he 
had knowledge of the impairment of his 
vision. “Even an innocent misrepre- 
sentation would avoid the policy if it 
materially affected the acceptance of the 
risk or the hazard assumed by the in- 
surer. (Insurance Law, sec. 107-f).” 

The court also pointed out that “the 
correct method of eliciting testimony 
from a duly qualified witness is to ask 
him whether or not, from the practice 
and usage of accident insurance com- 


panies generally, knowledge of the plain- 

tiff’s impaired vision would have led to 

a rejection of the risk or to further in 

quiry (Penn Mutual Life v. Mechanics 

Savings Bank & Trust Co., 72 Fed. 413).” 
ee & 


No Causal Connection Between 
Accident and Death 

A back injury which occurred nearly 
three years before an employe was 
stricken with lobar pneumonia does not 
come under the rule in Pennsylvania stip- 
ulating that where injury or death is im- 
mediately and directly, or naturally and 
probably, the result of an accident the 
connection between them does not de- 
pend solely on the testimony of profes- 
sional or expert witnesses. The Penn- 
sylvania Superior Court in Bunnell vs. 
State Workmen’s Insurance Fund, 188 
Atl. 411, holds that in such a back in- 
jury the burden is on the claimant for 
the employe’s death to establish causal 
connection by expert testimony. Where 
the medical experts for claimant did not 
express any definite professional opiniun 
that deceased’s death from lobar pneu- 
monia resulted in fact from the back 
injury, an award of compensation was 
set aside. 
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Dr. R. B. Hunt, Silicosis 
Authority, Is Dead 


ADVISER TO INS. COMPANIES 
Was Scheduled to Talk at Saranac Lake 


Conference; Medical Director of 
American Mutual Liability 


Dr. Robert B. Hunt, a national author- 
ity on silicosis and occupational disease 
and medical director for the American 
Mutual Liability, died June 22 after an 


illness of several weeks. As a diagnos- 
tician and a leader in the field of occu- 
pational disease, Dr. Hunt had been 


scheduled to attend the third symposium 
on silicosis being held in connection 
with the Edward L. Trudeau School of 
Tuberculosis at Saranac Lake, N. Y. last 
week. The intensive study which he had 
directed to this field of medicine placed 


him among the leaders of his profession 


and he was recognized throughout the 
country for his valuable contributions in 
he battle against this occupational 
disease 

For more than ten years Dr. Hunt had 
been connected with American Muttal 


served as director of the medi- 
He shared his service with 


which he 
cal divis on 


other insurance companies including the 
Employers’ Liability and Liberty Mu- 
tual, and y.as a member of the New York 
Silicosis Medical Committee. He main- 
tained private offices in Boston where 
he specialized in pulmonary diseases. 


Dor. Hunt had been examining physician 
for the office of the New Eng- 
land Telephone & Telegraph Co, for fif- 


Boston 


teen years For a time he was con- 
nected with the Buston City Hospital 
where he served on the children’s staff 
and headed the south department for 
contagious diseases 


During the World War, he served in 
the Medical Corps, U. S. A., serving in 
Camp Lee, Virginia and Camp Devens, 


Ayer, Mass His fraternal affiliations 
included the Boston Lodge of Masons 
and he was a 32nd degree member of 
that organization. He was a member of 
the Exile Club, a social unit continued 
by the doctors who served the Boston 
Floating Hospital when it was dissolved 
as such 


Rules Disfigurement No 
Basis For Compensation 

Justice Frank T. Lloyd of N. J. Su- 
preme Court has recently ruled in Tren- 
ton that disfigurement, no matter how 
severe, could not be made the basis for 
workmen’s compensation insurance. 

The decision was handed down in what 
is said to be the first case of its kind 
to be brought before the Supreme Court 
since the compensation law became oper- 
ative in 1911. Here are the facts: 

George Everhardt, Newark Negro, 
whose face was badly burned by acid, 
appealed the action of the Essex County 
Common Pleas Court in cutting a dis- 
figurement award from 30 to 10% of total 
disability. The Newark Cleaning & Dye- 
ing Co., his employer, protested payment 
of anything for that cause, although con- 
ceding another 30% award for other in- 


juries was valid. 
Commenting on Everhardt’s appear- 
ance, Justice Lloyd said: 


“A clear reading (of the statute) seems 
clearly to indicate a legislative purpose 
to provide for disability and for disabil- 
ity alone. * * * There is quite possibly a 


loss of earning power, but no disability. 
* * * Tf disfigurement is to be made a 
basis of compensation, it must be done 


by the legislature.” 


The Negro was injured June 25, 1935. 
Normally earning $20 a week, he would 
have received $13.33 a week for 300 

ecks had both 30% total disability 


ed 


upheld. 


be en 


OCCIDENTAL INDEMNITY V.-P. 
Richard V 
Fireman’ 
Eastern 


Goodwin, vice-president, 

Fund Indemnity in charge of 
operations, has been elected a 
ident of the Occidental In- 





Mo. Supreme Court Decision 
On Dust Disease Coverage 


The Missouri Supreme Court en banc 
on June 5 in a decision construed the 
provisions of the standard type of work- 
men’s compensation and liability insur- 
ance policies as written by companies 
prior to the enactment of an amend- 
ment to the Missouri’s workmen’s com- 
pensation act in 1931, to include occu- 
pational disease hazards. The court af- 
firmed a judgment for $15,000 obtained 
in the St. Louis Circuit Court by William 
Soukop against the Scott Ford Battery 
Co. and the Employers’ Liability for 
disability arising from lead poisoning. 

The Employers’ had contended that 
Soukop’s disability, a paralysis that re- 
sulted from the lead poisoning, did not 
come within the clause of its policy re- 
quiring that injuries to be covered should 
occur in “sudden and violent accidents.” 
It held that his disability did not come 
under the state workmen’s compensation 
law as it existed at the time the suit 
was filed. The compensation act was 
amended in 1931 to include occupational 
diseases at the option of the employer. 
But Chief Justice Charles T. Hays, who 
wrote the high court’s decision, con- 
strued the word “accident” as applied 
to Soukop’s injuries, and the term “per- 
sonal injuries” as used in the policy to 
be broad enough to include occupational 
disease hazards. 

Some time ago Division No, 2 of the 
Supreme Court reversed the Circuit 
Court’s judgment for Soukop but he ob- 
tained a rehearing by the court en banc. 
Justices George R. Ellison, William F. 
Frank and Ernest S. Gantt concurred 
in Judge Hays’ ruling, while Justices C. 
A. Leedy, Jr., and Ernest M. Tipton 
dissented. 


SILICOSIS CASE DECIDED 








Awards Exceeding Twenty Thousand 

Dollars for Two Employes of Wis- 

consin Granite Concern 

Compensation writing companies were 
startled by a decision of Judge Reis of 
the Circuit Court at Madison, Wis., hold- 
ing the Montello Granite Co. liable to 
awards exceeding $20,000 to two employes 
stricken with silicosis. 

Rates for silicosis have been so high 
because of the prevalence of the disease 
that attempts have been made to avoid 
the application of the law by an individ- 
ual contract system. Judge Reis upheld 
the constitutionality of the 1931 Wiscon- 
sin law which made the state compensa- 
tion act compulsory, instead of optional, 
on both employers and workers. Efforts 
were made by means of a partnership 
arrangement to absolve the company 
from the provisions of the law and the 
men acquiesced in this to obtain employ- 
ment. 

The partnership was “shallow in its 
conception and devoid of partnership 
characteristics,” and the 51 men merely 
“went through the form of setting up a 
partnership, in the pathetically hungry 
hope of getting their jobs back,” Judge 
Reis’ decision said, 

“Tt is said,” Judge Reis declared, “that 
no compulsory law like Wisconsin’s has 
been passed upon in this state or else- 
where. Then it is about time that we 
faced the problem. We think it would 
take some temerity, in the year 1937, 
to hold that an employer and employe 
had ‘liberty of contract’ to wash out the 
workmen’s compensation act.” 


FAKED COMPENSATION CLAIMS 
Four men were held for the Grand 
Jury by the Court of Common Pleas in 
Newark, N. J., and charged with con- 
spiracy to defraud the United States 
Metals Refining Co., Carteret. The plan 
was to have workers pretend they suf- 
fered from lead poisoning and to file 
claims against the company. One of the 
men held, Bernard Herman of 26 Jour- 
nal Square, Jersey City, is a lawyer. 








R._H. PLATTS YACHTSMAN 
Ralph H. Platts, vice-president, Stan- 
dard Accident, is the proud new owner 
of a cruiser, the “El Marino” flying the 
burgee of the Detroit Yacht Club. 














A, E. FAULKNER 


A. E. Faulkner of Lincoln, Neb., who 
was the choice of the Health & Acci- 
dent Underwriters Conference in recent 
convention to be this year’s executive 
committee chairman, is an able executive 
of wide sales experience and president 
of three insurance companies. He came 


prominently into the A.&H. spotlight 
upon the death of his brother, E. J. 
Faulkner, in 1931 at which time Mr. 


Faulkner was elected president of the 
Woodmen Accident, the parent company, 
which was founded in 1890 by his father. 
Previously he had been for many years 
Stop-Loss Cover 
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in qualifying for self-insurance; arrang- 
ing for medical service; arranging for 
visiting nurse service and similar medical 
attention for employes; installing a rec- 
ord systems to keep track of injuries, 
lost time, costs, time-off, and general 
case histories; arranging for low cost 
hospital service; filing reports of com- 
pensable injuries with the labor depart- 
ment, payment of compensation claims, 
taking releases, providing legal aid in 
cases not appealed, etc.; making safety 
inspections and recommendations for 
improvements; preparing monthly reports 
on the number of accidents, causes, costs 
by departments, and advising where 
“stop loss” coverage is obtainable. 

The coverage contemplated, it is ex- 
plained, is written for approximately 0% 
of normal premium rates, the cost to 
include the fee of Corporate Service, 
Inc. The employer pays losses up to 
not more than 70% of a normal com- 
pensation premium covering his average 
payroll and is covered for his aggregate 
losses above that figure under the “stop 
loss” contract. 

The opinion points out that there is 
no constitutional or statutory barrier to 
provision of such a service to employers. 
If there is a direct agency connection, 
however, with unauthorized carriers the 
advisory firm makes itself liable to 
penalty for representing an unlicensed 
insurer. If payment of the entire pre- 
mium cost under such an arrangement 
is made either to the unauthorized car- 
rier or to Corporate Service, Inc., there 
would be indication of such an illegal 
affiliation, the opinion states. 

As to the state’s powers the attorney 
general asserts the right of the Insur- 
ance Department to control and regulate 
all insurance contracts entered into within 
Michigan boundaries. If the contract is 
actually closed outside the state, how- 
ever, this regulatory power ceases to 
exist, it is noted, despite the location 
of the risk within the state’s boundaries. 


(Continued from 





ee 
a vice-president and director of the 
company but was more active jn th 
engineering and construction field ain 
to his brother’s death. Bringing a frey 
viewpoint into the management of the 
organization, Mr. Faulkner has dan 
that time organized two companic, 
companies—the Central Health and th 
Woodmen Central Life, which are Prog. 
ressing nicely under his guidance. : 

In Conference activities Mr. Faulkn.. 
has given generous and intelligent ger. 
vice. He was second vice-president dy, 
ing the past year and chairman of the 
program committee for the recent mee. 
ing at White Sulphur. He also did an 
excellent job in presiding over the popy. 
lar agency management group session 
the convention. As executive committe 
chairman Mr. Faulkner is definitely jy 
line for the presidency of the (Cop. 
ference. 





HOPE FOR AUTO LICENSE BILL 
The hope the Missouri general assem. 











bly may pass an automobile driver's |. 
cense law at this session has been re. 
vived by the Senate committee on roa(: 
and highways in reporting favorably the 
Donnelly bill, which has the backing of 
Gov. Lloyd C. Stark. While state-wid 
in its application this bill would not in. 
terfere with the local license laws noy 
in effect in St. Louis and Kansas City 
Residents of those cities would have | 
take out both state and city licenses, The 
license fee is fixed at 25 cents for tw 
years. There is no provision for prelim- 
inary examinations, 





Brewster Co. 
(Continued from Page 33) 


the Brewster agency of which he is vice. 
president, as stated above. 

For the rest, “Vic” Gilbert is mar 
ried, has two children, plays golf in 
the early 90’s at the Unicorn Countr 
Club, of which he is a member, and i: 
a past president of the Lion’s Club oj 
Boston. 

His son, a graduate of Dartmouth, is 
now in the insurance business with the 
Lumbermen’s Mutual Casualty, and the 
daughter is a graduate of La Salle. 

Both have inherited the family liking 
and talent for musical expression. The 
son incidentally has traveled around the 
world with the Barbary Coast Orches- 
tra. 

Serve Tea Daily at 3 P. M. 

The English ancestry of Messrs. Holt 
and Gilbert having already been made 
clear, it perhaps explains the origin of 
a daily custom inaugurated last Fall 
and extended through the Winter 
months. At 3 p. m. in the Captain's 
cabin on the second floor of the agency 
tea and biscuits are served to all the 





office staff and to any business friends 
of the agency who may drop in. 

This American adaptation of an e 
tablished English custom is creating, 99 
the agency executives say, a splen id 
eprit de corps in the staff and more and 
more brokers and clients are “happet- 
ing in” on business at 3 o'clock. 

Maybe the idea wouldn’t work outside 
of Boston, but it’s a distinct hit, there 
anyway. 

The agency represents for fire the 
Northern of New York, the Ohio Far 
ers, the Pacific National, the Lumber 
men’s of Pennsylvania and __ various 
others. Its marine lines are written 1 
the Standard of Hartford and its cas 
ualty and surety goes largely to the 
Massachusetts Bonding. ; 

Perhaps the greatest source of pride 
to Messrs. Holt and Gilbert in this 
sixty-fifth anniversary year is the fact 
that there are still on the books may 
accounts bearing names which _ wet 
familiar to the founder of the agency 
There is, by the way, a clerk in the 


office who has been continuously com 
nected with the agency for nearly fifty 
two years. 

So the Brewster company _ slogat 


“More than sixty years of insuranct 
service” seems to have warrant for tf 
use, 
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